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In This Issue: 


EDITORIALS—Law and Justice Collapses—An Esti- 
mate of Hoover—Don’t Miss the Conventions—- 
Advice Well Worth Studying—Going Straight 
Either Way. 


River Transport Service Is Being Developed 


a cg 


Big Mill Supply Conventions to Tackle Business 
Problems 


Welcome to Convention Guests O. L. Bunn 
Eighty Years of Interesting Business Life 

. There Are Still Some Things Worth Seeing Again 
Lower Distribution Costs 
Deadwood vs. Ginger Frank Farrington 
Six Definite Things That All Workers Want 
. James H. Collins 
American Gauge Glasses Have Stood the Test 
New Products and Improvements of Interest 


Promoting Good Fellowship Among Employees 


General News from the Field (Six Pages) 


blished by The Crawford Publishing Co., 
Entered as second-class matter August 3d, 1917, at the post —— "Daatbork Street, Chicago, Ml. 
office at Chicago, Illinois, under the act of March 3d, 1879. 





























A New “Genuine Detroit” Product 


The “Detroit” Force Feed Oiler Model JTS provides automatic, positive 
and dependable lubrication for all types of steam engines, gas engines, 
pumps and air compressors. 


An extra large filler, exact oil delivery, accurate regulation, simple 
mechanism, positive adjustment, better sight feed and convenient flushing 
device are some of the distinctive features incorporated in its design. 


This oiler is a standardized product made in one feed, two quart capac- 
ity, with shaft extending through the oiler permitting it to be driven from 


either right or left end and is furnished complete in packing 
case, as illustrated, with necessary fittings for easy and sub- 
stantial installation. 


A heating coil is mounted inside of the tank, with con- 
nections provided for circulation of steam, exhaust gases, 
etc. This keeps the oil warm and fluid, permitting the oiler 
to be used on all classes of work and under the most severe 
weather conditions. 


It is a ready seller and profitably carried in stock by job- 


bers and dealers in Mill Supplies. Write for Bulletin No. 12 
and prices. 


DETROIT LUBRICATOR (OMPANY; 
DETROIT.U.S.A. 























Sell 
Themselves 





Design 
Material 
Workmanship 
Finish 
Reputation 
Service 


SAGINAW MANUFACTURING COMPANY 


SAGINAW, MICHIGAN 
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Chicago -|- Sound _ more +- larger 
Belting merchandising ~_ belt sales profits 





In the five year period just before us more leather belting 
will be sold than in any previous five year period. 


Dealers who handle known quality brands will profit the 
most as belting buyers have become educated to the marked 
economy in using the best leather belting obtainable. 


Of such quality are the belts made by the Chicago Belting 
Company—belts that are made re ligiously of sale sndid belt- 
ing leather by able, conscientious. peau belt makers. 





Chicago Behing dealers are served 
through ten factory branches, seven 
of which are complete belt factories 


in themselves. They have their own The rapid growth of the leather belting business of our fifty 
= aR EA eae eet Se or so dealers is due to our persistent adherence to our policy 
Chi ry tin of producing only the best belting possible backed by a 

Iago e ng Company sound merchandising policy for the development of sales 
New Yor Manuwlacturers of New Onizan’ i 

yoy 119 eaaiinas* anu through dealers. . 

SIAN CHICAGO, USA ee 


Chicago“““Belting 




















There’s Plenty of Business—NOW ! ‘brushes and Brooms @ yout?” 
And We Will Help You Get It 


We know there is plenty of business, because our factory is busy 
filling orders. Our dealers are selling brushes and brooms. If 
they can have this fine, profitable business, you can also. We can 
show you how to get A 


CAPITAL Brushes and Brooms are moving because we have a 
real, tested sales plan working for our dealers. It is something 
new, the result of our many years of successful experience. It not 
only tells you how to sell the goods, but actually goes out into 
your own territory and brings in the business. 

This selling plan, backed by the known quality of our product, will make 
big protits for you, just as it is doing now for other merchants who are 
handling our lines. The Capital line is comple te, covering every industrial 
need, Every brush or broom in the line is sold under a binding guarantee 


of satisfaction, which permits the user to return any unsatisfactory article 
at our expense for full credit, 





You owe it to yourself, if not handling Capital brushes and broc 
get the facts about our goods and about our sales plan. It will certainly 
lead to a big increase in your profits and will build a steady, increasing 
business. 


Send a post card,asking for information. 
Illustrated catalog 17 mailed on request. 


Indianapolis Brush & Broom Mfg. Co. 


26 Brush Street Indianapolis, Ind. 


CAPITAL Brushes Brooms 
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PULL QUPPLUES 








“SATISFIED” 


That Is What You Will Say After Trying 


~ C.D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 


NO GASKETS REQUIRED 
DURABLE, ECONOMICAL AND SAFE 


ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


Manufacturers of a Complete Line of MALLEABLE AND 
CAST IRON PIPE FITTINGS Write for Catalogue 






Made of Heavy Pattern Air 
Furnace Malleable Iron 











pur 
File icuseinnd 











The Highest 
Grade File Made 


“‘The File You Will Eventually Use’’ 





DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 

















EAGLE WELDED STEEL PRODUCTS 


OIL CANS, TORCHES, TALLOW POTS, FILLERS, ETC. 


Highest Class Oilers in ~ World 


Any piece of EAGLE WELDED WARE can be placed 
ver fire and heated to a point at which the metal would 
melt, yet the WELDED seam would not open. This cannot 
be done * with any other similar ware. 

Oil containers are frequently placed over fire in order to 
thin the oils; EAGLE WELDED WARE is the only make 
that will absolutely stand this test and not leak. 

EAGLE vane WARE is STRONG where all other 


LAGLE WEL DED STEEL GOODS are positively unaffected 
ue he sat By our patented WELVDING nroceaa all seams 
a us sg? hi m4 me ited together without the use of a single 

I “OT pK yund or solde ge flux of any kind 
By this 'WELDIN ‘G -—" the twe thic *knesses of metal 
actually become (i aCe thus ‘hit terally doubling its 
strength at "th WELDED. joint 
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Heavy Wooo’ ie hi Heavy Hoor 
ELDED ON ‘8 a WELDED On 
Sotio OnE PIECE STEEL 
Hoop ExtTENDS 44 IncH FROM BOTTOM 















Sectional Cut Showing Construction 





Write for Catalog and Prices 


EAGLE MANUFACTURING COMPANY 


Largest Oil Can Makers in America WELLSBURG, W. VA. 
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Sharon All-Metal “Brute” Trailer With 
Steel Floor of Irving Subway. 


For a Life-Time of Service 


“BRUTE” 
TRAILERS 


Divide first cost by vears of service-—and 


you'll find the “Brute” the least expensive 


trailer you can use. And that’s the only 
true way to measure trailer values. <A 
“Brute” — or a “trackless train” of 


“Brutes’’—will haul a bigger tonnage at 
less cost per ton, for interest and up 
keep, than any other equipment you can 
use. Frames of heavy pressed steel 
floor of wood or steel grating as desired 
wheels roller bearing — casters ball 
bearing—the “Brute” lives up to. its 
name in its ability to stand the hard 
knocks of hard service. And the Sharon 
“Bluenose” Pressed Steel Hand Truck is 
a good running mate for the “Brute.” 
Get the specifications and prices on both 


these Sharon cost-reducers. 


SHARON PRESSED STEELCO. 


MAIN OFFICE AND WORKS, SHARON,PENNA. 











OLEDO 
PIPE TOOLS 


70) Or HER LINE eer pipe tools 
on earth is as complete as the 
*“"Poledo” line. 








This celebrated line comprises 
Threading Devices from 4%" to 12” in- 
clusive 


Pipe Cutting Tools from 14" to 12” in- 
clusive 


A Power Drive to operate these tools 


Each tool represents all your trade could 
desire in simplicity, durability and ease of oper 
ation. 

A new 9" to 12” capacity pipe cutting tool, 
having knives which cut cleanly, sharply and 
rapidly, and a new equipment for the “Toledo” 
Power Drive for threading pipe from 1” to 2” 
inclusive, are two recent additions to the 
‘Toledo” Line 

“Yoledo” tools give entire satisfaction 
wherever used. Push their sale in your terri- 
tory. Ask about our new No. 400 Pipe Cutter 
and No. 100 P. D. Threading Device for the 
Power Drive. 


The Toledo Pipe Threading Machine Co. 
Toledo, Ohio 


New York Office: 50 Church St., New York City 














When writing to Advertisers please mention Mitt Supp ties. 














NIL, QUPPLIES 














Cast 
Iron 
Pulleys 


We special- 
ize in the 
manu fac- 
ture o f 
commercially 
perfect, sym- 







metrical, bal- 
anced, true run- 
ning castiron pul- 
leys, which from 
3-in. to 72-in. di- 
ameter are machine 


molded 


We Advocate 


The Use of Cast Iron Pulleys 
Because 


They are permanent— 

They are suited to a wide range of service— 
They are true running— 

They will not warp or bend— 


They hold to the shaft. 


PYOTT FOUNDRY CO. 








Peerless 


Oily Waste Can 


Inspected and labeled, “Ap- 
proved by the Underwriters 
Laboratories, Inc., Chicago, 
under the direction of the Na- 
tional Board of Underwriters.” 


A Point to Remember 


Jobbers will find a more 
ready sale for approved cans 
as this is the only kind fire 
insurance companies recog- 
nize. 





Read the Following Description 


Made of heavy galvanized iron with —_ self- 
closing, tight-hinged cover. No springs. Has heavy 
band iron double mounted legs, raising body of can 
from the floor. 


We Manufacture a Full Line 


Peerless Safety Cans, Fire Extinguishers, Fire Pails, 
50 gallon six bucket Fire 
Tanks, Excelsior Boxes, — in 
fact all fire prevention and ex- 
einstein equipment. 








write for details 
CAST IRON PULLEYS, SHEAVES axoF LY WHEELS Pe ail Safety - & Maines Mig. Co. 
328 N. aaa re Chicago 127-129 So. Green St. Chicago 
ina HIULIILUNINLIULWUOLLULIUNVOLLLOLULYULUOLLULAUOUVOLVOULEOUYULUOLUUGOOANUUUUAVUAUOLOUA EIU HNIHUUHNUULAAUULA LAAT 
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hacia In aia Co. 


TRU 


DETROIT 


UU GE LUTTE LoL LEER 
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Get Our Prices 


Before Putting in 
Your Stock Order 


HAWUHLRHLLLLLUULLUULLLLULNLLULUUUUUUL UE 


Engineers’ 
Red Book 
Free for 
Asking 





wpm 


Smut LL a 











CALDWELL 
Service 


Half a million dollars’ 
worth of well selected 
stock, constantly main- 
tained, and an organiza- 
tion keyed up to the 
theory that plant effi- 
ciency is measured by the 
number of orders shipped 
on the day of receipt, ac- 
counts for Caldwell serv- 
ice. Let us figure on your 
requirements. 


H. W. CALDWELL & SON CO. 


LINK-BELT COMPANY, OWNER 
CHICAGO, 17th Street and Western Avenue 
DALLAS, TEXAS, 709 Main Street NEW YORK, 299 Broadway 
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Hang: 
lubricating 











V-groove Friction Clutch, with 
eteel-rim pulley attached to 
removable, extended sleeve. 
More than 60,000 in use. 

















Cast-iron Pulley. Sizes range 
from 3-in. to Ibe- in at 
and up to 60-in. fa 
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*MEDARP- eans -EVERYTHING ‘aLINE SHAFTING ‘EQUIPMENT 








Gearing 


Spur, Bevel, Mitre, Internal, 
Worm, Mortise —all Styles. Wood Cogs. 

EDART Gearing offers the best evidence of 

that accuracy and precision which character- 


ize each of the products comprising the complete 
Medart line. 


Medart Gears are made in every type—of any 
material—either pattern-molded, machine-molded 
or cut. Gears cut up to 72 inches diameter. 


Medart patterns are unusually complete—prices 
attractive—service prompt. Send for Catalog No. 
26 and Supplement No. 1-A, or submit your speci- 
fications for our engineers’ estimate. 


THE MEDART COMPANY 
(Formerly Medart Patent Pulley Co.) 


General Offices and Works: St. Louis, U. S. A. 
Office and Warehouse: Cincinnati Offices: Chicago and Philadelphia 
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FRILL, QuPPLIES 


























POPULARITY 


A wood split pulley is a commodity 
which must base its popularity 
solely upon its performance. In 


other words, its usefulness, and not 
its price nor its beauty, is the cri 
terion by which the consumer 
judges its value to his plant. 


If, therefore, a pulley is popular— 
if its manufacturers enjoy a wealth 
of goodwill because of it—it argues 
for the performance of that pulley. 


WOOD SPLIT PULLEY 


is noted for its popularity. 


Sold exclusively thru 
jobbers and dealers 


REEVES PULLEY CO. 


Indian a 













TRUCK 
CASTERS 


Swivel easily under heavy loads 


We realized from experience in our own shops 
the need for a better truck caster. Our engi-~ 
neers, after most exhaustive tests and careful 
investigations, have developed the 


BOND Double Ball Race 


Swivel Truck Casters 


which are the only casters on the market with 
a double ball race in which both races carry 


the load, and with the ball races placed to take 
the side thrust in every direction, eliminating 
friction on the king bolt. 


Mill Supply Dealers 


who have stocked Bond Truck Casters have found 
them to be popular sellers. The full stock line in- 
cludes single and double race ball bearing casters 
with iron or rubber tired wheels, and stationary 
casters with iron or rubber tired wheels. Both swivel 
and stationary casters are made in medium and 
heavy duty types. Ask for Booklet K. 





BOND FOUNDRY & MACHINE CO. 
Manheim, Pa. 


Manufacturers of the well known line of 
BOND DOUBLE-SURE 


Power Transmitting Machinery. 














Patent Applied for 
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B81 INVITATION 
MEMBER OF 





NEW YORK.U.S.a 





Right Nou, 
More Than Ever Before, 


the dealer who would make the most of his oppor- 
tunities must render his trade a service of the high- 
est order. 


When he sells Power Transmission Machinery it 
must be of such a character that it will remain sold. 
There need be no anxiety on this score if he repre- 
sents a line whose manufacturers stand back of it, 
and who represent in precept and practice those 
standards which mean integrity of purpose and 
reliability of product. 





These are the principles upon which 


THE Woes LINE 
SONS CO. 


of Power Transmission Machinery has been devel- 
oped through sixty-five years of practical experience 
and intimate contact with every problem confronting 
the user of power. 





Let our Engineers assist you in determining the 
proper appliance to best serve your customer’s 
purpose. 


Ask for Catalog No. 55. 


T. B. WOOD’S SONS CO. 


Chambersburg, Penna. 
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Do Your Tools Pay 
for Themselves? 


Do the tools you buy last and 
last until they have paid for 
themselves over and over again: 

Do they give vou service day 
after day until you think of 
them as old friends? 

The first cost of an inferior 
tool may be slightly less than 
that of a guaranteed, trade- 
marked tool, but the satisfactory 
service the PEXTO TOOLS 
vive has made the name 
PIX TO synonymous with 
QUALITY, SERVICE and 
VALUE. 

Our line of Slip Joint Pliers 
comprises thirteen different 
styles, covering every design 
used by Plumbers, Mechanics 
and Automobilists. They are 
furnished in Gun Barrel or 
Nickel Plate and like all of our 
trade-marked tools, are guar- 
anteed. 

Look for the Pexto Oval on every tool 
you buy. It is our mark of responsi- 
bility and your guarantee of quality 


WORTH WHILE TOOLS 
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O-B Valves Stand up 


under 
the Hardest of Service 


One of the big reasons 
that Plumbers are 





strong for O-B Valves is that they are proving good under all conditions. 
These O-B Valves are installed on an acid pickling tank and are subjected 
to the hardest of usage—every valve is functioning properly. 


Plumbers are convinced of O-B Valve records. 


Are you ready to supply 
them? 


The Ohio Brass Company 
Mansfield, Ohio 


WM. P. HORN CO., PACIFIC COAST AGENTS: 
San Francisco Los Angeles Portland Seattle 












































HOOVER 
High Carbon Chrome-Alloy Steel Balls 


All Hoover Steel Balls, regardless of size, price or grade, are made of the 
same grade of steel—a genuine chrome alloy, according to specifications de- 
veloped by us, and proven in use by eighty per cent of the manufacturers 

in the industry to be the quality exactly suited for this service 
Hoover Balls carry a guarantee of accuracy in diameter, uniformity of heat 
treatment, a combination of hardness and toughness, perfect finish, absolute 
freedom from flaws and absolute sphericity that manufacturers have learned 
to appreciate as a means toward bringing their products to highest perfection. 
A Certain Difference in Money Per Thousand 
Doesn't MeanaSaving =P 

oesn t Mean a Saving 

The real saving comes from economy in service, attainable only 
from vigilance in every operation of manufacture, resulting 
in returns that build up a performance reputation that is re- 
flected in the volume of sales for the finished product 

The World’s Largest Ball Plant 


Manufacturing 
Stee]—Brass—Bronze—Bell-Metal—Aluminum 


Monel-Metal—Hollow Balls 


Hoover Steel Ball Company 
Ann Arbor, Mich. 


Compare the 
results from 
Hoover Balls 

then price 
com parisons 
will lose 


their charm. 


- 4 zene! MITT | 
’ <A“ “i } 
Chicago 180 North Market Street o va YY. ee ~ 
Philadelphia 259 Middle City Bldg. y Sel ae ga & 
Cleveland “ 3124 Edgehill Road 4 ’ 


Chattanooga Sanford Bldg. a“ 
_ ™ 
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ill Supply Dealers 


are indicating a keen interest in 


WILLIAMSPORT 
WIRE ROPE 


for they realize that the day for unmarked wire rope 
is rapidly passing. 


VERY wire rope user in America is being introduced to our new “Telfax” patented Tape 

marked Wire Rope. This Telfax Tape is being woven thru the core of Williamsport 
Wire Rope—each grade indicated by a different color and the grade clearly marked on the 
tape, so that anyone can distinguish the grade of wire rope he gets and the danger for sub- 
stitution is eliminated entirely. It is the greatest advancement of all times in wire rope man- 
ufacturing. 


THIS IS BACKED BY A SUPPLEMENTED BY A 
GREATER PRODUCTION PROGRAM TREMENDOUS ADVERTISING CAMPAIGN 


Millions of dollars have been spent to make _ Fifty-three leading business publications carry 
ours the most modern wire rope plant in ing our message to nearly three million interested 
4 . ; . ° readers every month. 
America. Special labor-saving machinery : 
built to maintain a larger production with 
the same scientific precision that has charac- 
terized Williamsport as a_ super-quality 
product. 


300,000 smashing six-color broadsides will 
reach every wire rope user. 

Hundreds of thousands of co-operative letters 
will be used to direct Williamsport Wire Rope 
business to distributors who handle our product. 


Thus WILLIAMSPORT has the outstanding wire rope proposition for 
responsible dealers who measure up to our high standard. WILLIAMS- 
PORT Dealers are bound to profit from this monster co-operative sales 
and advertising campaign. 


WILLIAMSPORT WIRE ROPE COMPANY 


Main Office and Works The Fastest Yt rowing General Sales Office: Peoples Gas Bldg. 


Williamsport, Pa. Wire Rope Plant Chicago, Illinois. 


In America 
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New Eveready Welding Outtit 


For Garages, Repair Shops, Blacksmiths and Sheet 
Metal Workers Generally 


A small, compact, lightweight welding outfit, a new member of the 
famous EVEREADY family, made by the largest makers of oxy- 
acetylene apparatus in the world. 


What the Outfit Is: 


Eveready H-2 Welding Blowpipe; 7 tips and lighter 
V-17 Oxygen Regulator, 60 lb. gauge. 

V-15 Acetylene Regulator, 15 lb. gauge. 

Necessary Hose and Wrenches 

Instruction Book, Spectacles 











; , i 
Assortment of Welding Supplies i 
Pa 
Plenty of space for your overalls, gauntlets, etc. rd i» 
ie 
° a > @» 
And Note that Price, $53.50 7 .* fx 
4 < oe a 
SOLD BY ACTIVE JOBBERS EVERYWHERE Pa - wo 
S Ss “~ 
iF Af Z 
Oxwelil A LAPS, 
xweld Acetylene Co. fb ge 8 
AT . . ° ‘ ° Ps > > a s ‘ ° 
Newark, N. J... Chicago, San Francisco ee FP 
te) Yd RS : XN WS 6 
J . s -. a — ~~ 
World’s Largest Manufacturers of Y ~~ ‘ 
opyse aie ! ¢ £& 2.42 8 
Welding and Cutting Apparatus sf > > ay > 
and Supplies. Pi s & Yu 
9 F 
vA 
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“PIONEER” 


HE 


THE “PIONEER”, as its name indicates, was the first successful 
steel shaft hanger ever made. 


Having graduated from the school of experience, the 
“PIONEER” of today is perfect—hence its wonderful success as 
testified to by several competitors recently following our lead. 


Stock the “PIONEER”, the original, the genuine steel hanger. 


We also make Bench Legs, Pillow Blocks, Couplings, Collars, 
etc. Ask for catalogues and prices on the full line. 


Standard Pressed Steel Co. 


Jenkintown, Pa. 


(THE “PIONEER” STEEL HANGER PEOPLE) 
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ASBESTOS PRODUCTS 














H 
fy From the crude asbestos through to fin 
' ished material, each process in_ the ASBESTOS PRODUCTS 
ta | manufacture of GARCO Asbestos | Postings 
: products is under our supervision. Only “alr Pump Packing ne 
_ in this way can strict standards of ex i 
te cellence be maintained in the building ee ee 
: of brake lining for your car, or pack F Ports Sl 
ings for the plant, steamship or rail _Pressure Sheet Packings 
road. The rigid observance of quality RE... Eee 
’ has given to all GARCO asbestos prod Asbestos Automobile 
& ucts, a reputation for dependable serv been apront 
: ice under any or all conditions. ahaamatanea cite 
GENERAL ASBESTOS & RUBBER CO. papel uy 
Asbestos Electric 
BRANCHES Heater Cord 
New York Chicago Pittsburgh ee 
MAIN OFFICES AND FACTORIES Braided Tubing 
Charleston, S. C. 











America’s leading manufacturers 
of asbestos textile products 
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Service and Price 


This is a good time for forward-looking jobbers to glance in 
the opposite direction. 


They need to look backward only two years to realize fully 
the relative value of SERVICE and PRICE. 


In War times many jobbers and consumers lost much 
money and suffered much annoyance through lack of the right 
kind of sources of supply. With orders placed in good time 
and in good faith, they waited and waited while material 


rightfully belonging to them went to others willing to pay a 
higher price. 


Some of these firms have provided against a similar ex- 


perience in the future. Others have forgotten their resolution 
to do so. 


There is still time for those who do not want to bid against 
premium payers to insure themselves against having to do this, 
but the time is growing shorter each day. Every indication 
points to a revival of business. With stocks universally 
depleted and years of potential demand accumulated, such a 
revival means conditions similar to those prevailing when a 


really dependable source of supply was one of the best assets 
any jobber could have. 


Why not protect yourself now by forming a connection with 
some firm that regards its output as the property of its custom- 
ers with orders on its books, and maintains this policy at any 
cost and under any conditions. 


The Youngstown Sheet & Tube Co. 


Youngstown, Ohio 





District Sales Offices: 


BOSTON_—120 Franklin St CHICAGO—McCormick Bldg. 
NEW YORK—30 Church St ST. LOUIS—1139 Olive St 
a oe DENVER—First Nat'l Bank Bldg. 
PITTSRURGH__Oliver Bldg. DALLAS—Dallas Co. State Bk. Bldg. 
CLEVELAND—Leader-News Bldg SAN FRANCISCO—604 Mission St. 
DETROIT—Dime Savings Bank Bldg SEATTLE—Central Bldg 

EXPORT SALES AGENT—Consolidated Steel Corporation, 25 Broadway, 


New York, N. Y 





TTT Ss 
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Strong, rigid frame of 
Tcross Section gives 


x 
large factor of safety Solid foot cast flat 


no parting ridge 





No external pressure 
applied to top,bottom or 
sides of housing- 
impossible to distort 
or damage bearing 















Threaded steel suspension rod 


Geek ial Go caer catenin Self aligning ball bearing compensates 


for shaft deflection 


Always more than two inches 


allowed for vertical adjustment Split housing and removable cap 


facilitate erection,cleaning and inspection 
Capremovable at minimum drop 






For adjusting and 
lockingin 
lateral position 










? | , Large,heavy nuts and 
; ss acme threads make vertical 
Two drain plugs adjustment easy and accurate 


to facilitate the removal of | 
lubricant and cleaning housing 


INTRODUCING 


THE IMPROVED SKAYEF SELF-ALIGNING BALL BEARING HANGER 

















More than 7500 installations Ball Bearing Hanger with addi- 
now in use prove the value of 7500 Use Annee tional eager which make 
the old style self-aligning ball . erection easier and_ service 
bearing hanger. A\ll the fea- the Old Design— more enduring and reliable. 
tures which made this hanger Thousands Will Profit Some valuable territory is 
so economical and trouble- By the NEW still open. Dealers are offered 
proof are present in the Im- a splendid opportunity to make 
proved Skayef Self-Aligning a prohtable connection. 

THE SKAYEF BALL BEARING COMPANY - - : - 165 BROADWAY, NEW YORK CITY 
Made Under 





Supervision 
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Hart Oil Pump installed on engine in the plant of Hooven, Owens, 
Rentschler Co., of Hamilton, Ohio, manufacturers of Hamilton engines 


Make the Hart Oil 
Pump Your Leader 


The Hart Oil Pump makes satisfied customers. 
It keeps engineers sold. It helps to create con- 
fidence in the other products sold by jobbers 
handling the Hart Pump—and particularly the 
Sherwood Engineering Specialties. 


With the Sherwood Manufacturing Company 
offering business-getting sales and advertising 
co-operation to jobbers, the Sherwood line is 
an especially valuable asset under present 
conditions. 


If you have not received complete information 
as to the manner in which we are aiding 
jobbers to build up their business, we will 
gladly send you facts and figures. 


Write for complete information 


regarding our dealer proposition 


SHERWOOD MANUFACTURING COMPANY 
BRASS FOUNDERS AND FINISHERS 
Sole Manufacturers of Sherwood Engineering Specialties 


BUFFALO, N. Y. 
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**Hart’’ Oil Pump 


Have you receiveda 
copy of the Sherwood 
Book ? It is well worth 
reading. It describes all 
Sherwood products in- 
cluding injectors, eject- 
ors, oilpumps, flue 
cleaners—acompleteline 
of power plant equip- 
ment ranging from fusi- 
ble plugs to grease cups 


Write yournameand ad- 
dress on the margin of 
this page. Forward it to 
us, and we wil send the 
Sherwood Book to you 
by return mail 
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|Who will reap 
ithe sales in 
your territory? 


Salesmen- 


Point out these 


é 
# 


features i 
’ 

One tool does work 

of two 


Universal self-locking 


guide eliminates e E ash oh i io , 

bushings y ES—we believe in the sales-possibilities in Bull- 
— > 

Drop-Forged steel Dog Die-Stocks for 1922. 

levers do away Tl im : me 

diy eaienane iat’s why we are adding two-million-man-power to 


and set-screws 
, 


our advertising audience. 


Open body —light. 4 : ; ° : 
mina What supply-house in your territory will cash in on 
ger. this most effectively? 


Lares oil bole THE OSTER MFG: CO.. CLEVELAND. O. 


Pipe-Threading Specialists for more than a Quarter-Century and 


Quick-opening, 
fuily-adjustable die- 
which open up and 


lift off pipe at Makers of Bull-Dog Die-Stocks and Oster Combination Power- 
end of cut Driven Threading Machines. 





STER 
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RINGSIDE SEATS 


for 2 


Knockout Fight 


The Citizens Committee to Enforce the Landis 
Award in Chicago announces to the Nation 
that its fight for decency in building construc- 





tion is a finish fight. 


The forces of Law and Or- 
der in this community are 
going to demonstrate that 
grafters, gunmen, sluggers 
and blackmailers—not the 
representatives but the be- 
trayers of Union Labor— 
cannot run Chicago: or, by 
the same token, these same 
grafters and sluggers are go- 
ing to demonstrate that they 
can run Chicago. 


There will beno compromise 
between Decency and Law- 
lessness. One or the other is 
going to be knocked out. 


The Landis Award is one of 


the greatest labor decisions 
of all time. It protects laborer 


and principal alike. It strikes 
deep to the CAUSES of graft 
and pulls them out by the 
roots. It is the decision of the 
arbiter chosen by the unions, 
and the Citizens Committee 
is solidly supporting the 
twenty-two unions who 
stood squarely by the bargain 
they made when they asked 
for arbitration. 


Nine unions welshed on 
their agreement, and one— 
the carpenters—refused to 
enter the arbitration. 


Those ten trades are now 
Open Shop in Chicago; and 
they are going to stay Open 
Shop. 


Chicago says to the Building Trades Unions: “Play 
sc uare and Chicago is with you. Welsh, or try to oper- 
ate by graft and violence, and you are through.” 


Every reader of this magazine will find the Landis Award interesting reading. 
Write for your copy now. Sent Free on request. 


Citizens Committee to Enforce the Landis Award 


1¢ SOUTH LA SALLE STREET, CHICAGO 
This Space Donated by 
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STEEL 


From what do we construct modern buildings, modern ships and 
modern bridges? STEEL. The same with pulleys. In the “Amer 
ican” one finds the ideal material combined with the experience and 
refinements of over twenty years. 


Six million have been sold. 


A book entitled “Getting Maximum Pulley Efficiency,’ shows in de 
tail the reasons why; it will be sent at once on request. 


A 


THE AMERICAN PULLEY CO. 
Philadelphia, Pa. 


ERICA 


STEEL SPLIT 





M 
PULLEYS 





N 
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FULL, QUPPLIES 


FOR NINETY-FOUR 
YEARS 








IN EVERY ‘ UNDER EVERY 
KIND OF §=6{S[JPREME} = cumaric 
TIMBER CONDITION 


R. HOE & CO. 


NEW YORK 
America’s Oldest Saw Manufacturers 























FIFTY-TWO YEARS of sincere effort to furnish 


the highest quality of material and service to 
the mill supply house 


FIDELITY 





CLEANING AND POLISHING TEXTILES 


Journal Box Packing Prepared Wool and Grease 


THE J. MILTON HAGY WASTE WORKS — Philadelphia 
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HILL 
FRICTION CLUTCHES 


DIRECT FROM FACTORY TO CUSTOMER 
THRU THE SUPPLY DEALER 





The installation of Friction Clutches to meet customers’ 
particular conditions is an engineering proposition. 












Your customers would rather wait a few weeks 
for factory shipments and secure the clutch 
that is best suited for their requirements 
than to obtain immediate delivery of 
the wrong size or an inferior de- 
sign. 

The advantages of the 
Smith Type Hill Clutch lie 
in its unequalled mechani- 
cal stability, tremendous 
starting power, ease of 
adjustment, and removal 

of wearing parts. 


Smith Type Hill Friction Cluteh Couplings 
Built Solid and Split in Sizes From 9 H. P. to 1300 H. P. at 100 R. P.M. 


Obtain complete information from your back to you when he again needs a friction 
customer—such as speed, frequency of en- clutch. 


gagements, size of shaft, character of serv a ae ee aE Oe 
ment of equipment such as friction clutches, 
you have no capital invested in stocks and 
service. Your sale will then have made a can work ona smaller margin with far more 


lasting friend and a customer who will come profit to your company. Figure it out yourself 


ice, etc., and then advise us and we will ship 
the proper size clutch for their particular 


Sell the tried and proven Smith Type Hill Friction Clutch and earn 
the reputation of being the clutch people in your territory. 


Dealer Prices and Bulletins printed with your name as Sales Agents 
sent upon request. 


Write for Descriptive Catalog 


THE fj CLUTCH co. 


General Office and Plant New York Office 
CLEVELAND, OHIO 50 Church St. 
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Is Dan Stillson’s own 
mark on your wrench? 








Power 

Iron Age 

Gas Age Record 

Oil Trade Journal 

Domestic Engineering 

Power Plant Engineering 
Engineering News Record 
Railway Mechanical Engineer 


Write to our nearest 
sales unit for prices 


The most famous tool in the world was invented 
by Dan Stillson in the Walworth plant 53 years ago. 
It has been imitated many times. It has never been 
improved upon by anybody, not even by ourselves, 
and it has never been displaced in the confidence and 
affections of mechanics everywhere. 

We are today supplying new parts for Walworth 
Stillson Wrenches made 40 years ago. And these 
parts will, in all probability, fit the Walworth Stillson 
Wrenches we make 40 years hence. 

The genuine Walworth Stillson Wrench is the 
master mechanic’s pal. It holds first place in his 
affections because it meets every test and rises to the 
most critical emergency. There isn’t a job of pipe 
fitting or nut turning too tough for a Stillson, and in 
a hundred and one other breaks and ‘‘fixes’’ it’s the 
tool for the emergency. 


A Walworth Stillson is as finely manufactured as 
any tool in the world. All working parts are made of 
the best tool steel. The jaw and bar are drop-forged 
and skilfully heat-treated to give strength and tough- 
ness, and hardness without brittleness. 

And if any further guarantee of quality be asked, 
we can point to over 50 years of service behind the 
genuine Walworth Stillson Wrench. 


Be sure that the wrench you buy has the diamond on it. 


Ask your hardware dealer for a genuine 
WALWORTH Stillson Wrench (look for 
the trade-mark). Also write our Boston 
office for descriptive leaflet. 


Walworth Mfg. Co. 


New York - Boston - Chicago 
Philadelphia - Seattle - Portland 


Boston—Kewanee, Ill. 


4 ma WALWORTH INTERNATIONAL CO, 
‘EW Y K 


NEW YOR 
FOREIGN REPRESENTATIVE 








Valves, Fittings, Tools for Steam, Water, Gas, Oil and Air 
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30 Make a Carload— 30 Make a Handful 


From a hulking dredging sleeve 3 feet across to a pencil-thin 
piece of laboratory tubing of 3-16 inch span, is a wide dif- 
ference in cross section, and a still wider one in method of 
manufacture. Between these two extremes lies a type of 
Goodrich hose for every possible requirement. 


The first product of the Goodrich factory filty years ago was 
hose. It has been a favorite product ever since, on which is 
enthusiastically spent the best knowledge and skill that a half 
century of rubber experience can develop. 


Goodrich Hose is built to just one specification; that it 
must exactly fit the specialized needs of the particular in- 
dustry in which it is used, or the particular use to which it 
is put. 


Preference for Goodrich Hose in mines and factories all 
over the world gives ample and convincing testimony that it 
meets successfully this fundamental specification. 


THE B. F. GOODRICH RUBBER COMPANY, Akron, 


Goo 


[ 
OS 


A few of 
our well-known standards 
for Industrial Use: 


“Goodrich” Air Drill Hose 

“Planet” Mill Fire Hose 

“Goodrich” Steam Hose 

“Commander” Pneumatic 
Hose 

“Goodrich” Oxy-Acetylene 
Welding Hose 

“Cascade” Water Hose 

“Cascade” Suction Hose 

“White Anchor” Chemical 
Hose 


OHIO 


1 
E 
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A square plug cannot fill a round hole 





Fitness For Its Purpose 


OO many fathers or “fashioners’? of Mill Supply jobbers’ catalogs 

(sometimes the advertiser and sometimes the printer) have striven for 
uriginality to such an extent that they have achieved freakishness. Some 
have been ultra dignified, or “stiltedly’’ conservative. Others have spent 
money and effort to accomplish a superlative degree of mechanical excel- 
lence; while still others, catering to their own vanity or personal tastes, 
have produced what they like to feast their own eyes upon, losing sight of 
the real objective, the fact that it is the recipient’s palate which it 1s 
essential to please. 


In recent years, the buyer of catalogs has had repeatedly urged upon him, the large 
equipment of this printer, the quality of workmanship of that printer, the dispatch 
with which the other printer completes his product, or the economy of another, and 
still another dwells on the service he renders. 


Now, while various printers feature one or more of these different items, our organ- 
ization and establishment can justly claim all of them in a large measure. 


But, what we want to emphasize is the importance of “fitness for its purpose,”’ and the 
attention we give to it in all the component parts of a Mill Supply catalog. 


In view of the large percentage of catalogs that are mediocre in character from the 
standpoint of conception as well as mechanical treatment; and which, because of the 
deficiencies in either or both make the resultant product either fall short of its mission 
or else be merely an expense, it behooves the Mill Supply jobber to select a printer 
who senses the vital necessity of compiling work that “fits its purpose,” and who 
has the ability to produce it. 

It has remained for remarkably few printers to put into tangible form the idea that 
“fitness for its purpose” should be the prevailing thought in the creation and pro- 
duction of a catalog. 

If there is one thing more than another that marks our work, it is caused by this idea, 
which is predominant in the minds of those comprising our organization—1.e., “fitness 
for 1ts purpose.” 


Would you like to have a representative c call who can plan intelligently with you on 
your Mill Supply catalog printing problems? 


WYNKOOP HALLENBECK CRAWFORD CO. 
“Printing Headquarters” 
Compilers and Printers of Mill Supply Catalogs 


THE COLUMN a UNIT CATALOG 


NATIONAL STANC ARD SIZE 


> LAFAYETTE STREET NEW YORK CITY 
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NATIONAL TUBE COMPANY 
FRICK BUILDING PITTSBURGH, PA. 


District Sales Offices in The Larger Cities 
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Special orders for LIMESTONE 
Pulleys are shipped within 24 to 
48 hours. 


The Ohio Valley Pulley Works, 


Incorporated 


Maysville, Ky., U. S. A. 

















Satisfy Your 
Customers With 


POWELL VALVES 





The ‘“‘Model Star’”’ 











Regrinding Valve ‘ LOOK 
features a combination BRONZE — FOR THIS 
DISC which slips on the stem;—no 
lock nut necessary— 

EASY TO REGRIND = [2 ONVAY] |e, fL 
EASY TO RENEW i 
POWELL VALVES a] TRADE 
are carefully tested and uncondition- MI A RIX 
ally guaranteed. 


THE WM. POWELL CO. 


CINCINNATI, OHIO 
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“the journal of quality ”’ 
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JOBBERS AND MANUFACTURERS OF 
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LAW AND JUSTICE COLLAPSES 
Were Chicago simply Chicago the nation would 


not be coneerned when law and justice falls in 


ruin, and grafters, bootleggers, robbers, jury 
bribers and murderers escape in spectacular 
wavs. The terror lies not in the fact that Chicago 


offers safe harbor for these enemies of society, 
but that the poison runs through trade and judi. 
cial arteries to every other big city in the country, 
and menaces everywhere. It corrupts 
and paralyses judges, lawyers, policemen and big 


society 


business men alike, and is slowly convineing 
bandit chiefs they can get away with anything, 
open daylight murder included. 


Simon ©’Donnell was at the head of the Chi- 
cago unions concerned building construction 
more than a score of them. Building in Chic: 
was almost at a standstill, not only because labor 
and materials were maintained at peak prices, 
but more because of the high cost of settling 
strikes called on projects. Reputable con- 
tractors, architects and heads of corporations told 
of hundreds of thousands of dollars paid to 
Q’Donnell or his representatives to have these 
strikes ealled off. O’Donnell was arrested and 
tried. These reputable business men retold their 
stories under oath. O’Donnell simply stood pat. 
Twelve jurvmen, so their verdict said, believed 


wo 


big 


the labor chief was an innocent man, and all the 
business men were perjurers. 

few 
lawyers, 


In Chicago there existed a 
place where politicians, 


months ago a 
judges, police- 


men, detectives, labor leaders and gunmen of 
parts congregated to eat and drink. Mr. Vol- 


stead’s name was only mentioned there in terms 
of derision, At noontime on a certain day the 
place was crowded. A labor chief named Walsh 
was there, as well as representatives of most if 
not all of the trades and professions mentioned 


above, including a member of the staff of the 
state’s attorney and a local judge. Walsh left 


his table for a moment, and a waiter seeing a 
chair vacant, took it. Walsh saw the move, and 
started a row with the waiter. The owner of the 
place intervened. A few seconds later there were’ 
two or three, and the waiter and the pro- 
prietor ceased to have any interest in the troubles 
of this world. Some of the conspicuous 
inmates testified they saw Walsh do the shooting. 
Some labor leaders and their friends saw a 
stranger do it. Most of those present saw 
nothing. A lawyer witness escaped testifying by 
joining Walsh’s staff of attorneys. Twe Ive men 
working as jurymen when W alsh was tried for 


shots, 


less 


murder, declared him innocent. That’s that. 
Big Tim Murphy, the head of an important 


labor union, was convicted (how, 
of engineering a big robbery of United States 
mail, a davlight affair with guns, and sentenced 
to some vears in a federal penitentiary. Is he in 
prison? He is not. He’s out on bail, and 
recently appeared before Mayor Thompson to 
demand the appointment of a committee of alder 
men to investigate the doings of the citizens’ com- 
mittee organized to enforce the Landis award. 
Judge Landis was selected jointly by union heads 
and builders to settle all the disputes arising out 
of building construction in Chicago. As usual, 
many of the unions accepted only such parts of 
the award as pleased them. The committee has 
declared open shop conditions in the rebellious 
and defaulting trades. War is on to a finish. The 
rebellion is the usual thing in labor troubles, and 
is hardly worth mentioning, but the brazen entry 
of Murphy into the proposition is startling, par- 


it is not clear) 
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ticularly when followed by the mayor’s accept- 
ance of his proposal, and the naming of a hand- 
picked aldermanic committee said to be labor par- 
tisans. To have Chicago wallow in its own mire 
would be a ease for Chicago alone, were it not 
that the entire country is being contaminated. 





AN ESTIMATE OF HOOVER 

What do you think about Herbert Hoover, and 
more, what do you know about his personality? 
The writing sharpshooters have declared an open 
season on our secretary of commerce, and every 
sort of weapon, from a pea shooter to an eighteen 
inch gun is being used to plant a shot under his 
hide. Few desire to wound him, and fewer still 
would murder him if they could, but all have a 
wish to show what dandy shots they are, and 
incidentally to note his reaction when the shot 
registers. Now comes Kenneth L. Roberts, pre- 
sumably a shooter of some skill, employing a large 
ealibered gun manufactured in Philadelphia at 
the rate of two million a week. He was on the 
whole a kindly disposed hunter. 

The marksman evidently saw his game at close 
range, and studied him fairly well before blazing 
away. He used a lot of black powder, and in front 
of it placed mixed birdshot, buckshot, slugs, nails, 
morphine pills and many serums. Some of the 
collection doubtless reached its objective, but 
probably no more than called forth a smile from 
the victim, simply because the victim has on hand 
‘the largest stock of half bored and half tolerant 
smiles of any public man in the limelight. 

As a matter of history, and to explain why 
many business paper editors have some small 
right to claim they have had an opportunity of 
seeing Mr. Hoover in action, it may be explained 
that for practically a year the National Confer- 
ence of Business Paper Editors has met with him 
in Washington in monthly conferences. He did 
not stage these meetings, nor has he ever selected 
the subjects for discussion. They are prepared 
by a committee—not one or two subjects, but a 
dozen or more for every meeting—and it can be 
stated truthfully that when he is through with a 
proposition it is like a sucked lemon. There is 
nothing left but the skin. He presents his facts 
in logical sequence, always, and the depth and 
breadth of his knowledge is astounding when it is 
considered that he has no warning of the ques- 
tions to be presented, and therefore no oppor- 
tunity to prepare for them. 

Mr. Hoover may be a clever politician, but if 
so he has abandoned the ways of the breed as we 
all know them. The smiling, suave, compli- 
mentary, handshaking bird who does or pretends 
to remember you, is absent when vou for a seeond 
or tenth time meet our secretary of commerce. He 
meets you cordially enough, gives you one 
straight look, and might as well say, ‘‘ Well, 
what’s next? He may seek publicity, 
the printed word, but if so his ways are not the 


Let’s go.’’ 


ways with which most writers are familiar. Deep, 
devilishly deep and subtle, is he not? He is not. 

Roberts ascribes to Mr. Hoover a habit that has 
never been observed by the writer of this article, 
who has heard him speak for many hours at times 
when he was off his guard, if he ever is. Roberts 
says he winds up practically all of his statements 
with ‘‘See?’’ He may have used that form of 
query in one interview, with a doubt in his mind 
as to the absorptive or deductive sense of his 
interviewer, but has certainly never believed it 
necessary to ask the editors: 


‘*Do vou get me? 
Do you know what I mean?”’ 


Mr. Hoover’s methods are all direct. He is a 
zo-getter of a type too rarely seen in business, and 
almost never found on a governmental job. He 
is a business man first, last and all the time, and 
an organizing executive with method so direct and 
compelling that his associates and aids are both 
brain and leg weary trying to keep pace with him 
and his demands. Under him the commerce 
department has become truly a department of 
commerce. It may take years before all the 
machinery he has started reaches the efficieney 
he hopes for, and a greater lapse of time before 
the people generally realize what he has done for 
the industries of this country. He detests waste 
in every form, and can not only detect it at a dis- 
tance, but has an uneanny sense of the best way 
to overcome it. His department is now a smooth- 
running, quantity production machine for gath- 
ering and compiling statisties of vital interest to 
trade and commerce. They come from all points 
in the civilized world, by cable and wireless 


where necessary, and are given out with a 
promptness never before known in _ official 
Washington. 

Herbert Hoover’s mental processes are all 


orderly as well as direct, his voice low and 
projected without apparent effort or emphasis. 
He stands at ease, for an hour or more, almost 
without movement, hands in his trousers pockets 
or at his back, his youthful face untouched by 
time’s etchings; a modest appearing man who 
leaves you guessing as to the dominating force 
behind it all, for Herbert Hoover does not wear 
his heart on his lapel or in his eyes, the color of 
which are usually not noticed or determined. He 
has no bag of tricks, puts on no dog, and is not 
noticeably gracious, probably because he is too 
deeply immersed in his own thoughts to think or 
‘are anything about what you expect of him 
beyond taking care of the subject under diseus- 
sion. Perhaps he is a good listener, even prob- 
ably so, for no man could accumulate his store of 
information solely by reading. He has been in 
business in many parts of the world, big business, 
and associated with big people, and visualizes 
business in all its national and international 
modes and tenses. He is a great salesman, con- 
vincing governments and peoples, and trades and 
industries that his plans and beliefs are feasible 























and right. Can any salesman do more? The 
business paper editors of this country are deeply 
indebted to him for a liberal education in finance, 
commerce and economies, and those missing the 
conterences have lost more than they can possibly 
realize. 

In closing it may be well said that while Hoover 
is Hoover, he would not have been where he is 
had not President Harding had the foresight and 
courage to name him for the job, and the per 
suasiveness to secure his acceptance, nor eould 
his broad plans for improving his department 
have been realized had not the chief executive 
given unqualified approval and support. 





DON’T MISS THE CONVENTIONS 

‘**When we are not fishing, we should be mend- 
ing our nets.’? This metaphorical advice was 
recently written by a prominent New York busi 
ness man in urging a large attendance at the ninth 
national foreign trade convention to be held in 
May in Philadelphia. In his appeal for support, 
he writes: 

‘Just now business generally is in a disorgan 
ized and uneertain condition. <All the more 
reason why people should get together from all 
sections of the country, swap ideas, elucidate the 
situation by facts and figures and plan for the 
present and future.”’ 

This sound reasoning is entirely applicable to 
the members of the three mill supply associations, 
which will meet in conventions at Birmingham, 
Ala., and Atlantie City, N. J. in April and May. 
Without taking issue with the soundness of the 
decisions of the two dealer associations to hold 
separate gatherings this vear, we strongly urge 
members of all three organizations to make 
special effort to attend the meetings of their par- 
ticular association. 

The past year, with its acute business depres- 
sion, has brought both manufacturer and jobber 
face to face with problems and conditions differ 
ent from any that have ever before confronted 
them. Unemployment, the process of deflation, 
closed factories, high transportation costs, and in 
general, the inaetive eondition of markets, 
brought most business men almost to the depths 
of despair. 

Last vear, however, is now a matter of history. 
The early part of the new year was almost a 
repetition of that history. Now the sun is again 
beginning to break out from behind the clouds, 
and gives promise of shining down with renewed 
strength on those who go forth to seek its warmth. 

With this reappearance of sunshine, fishing, to 
resort again to the metaphor, will again be good, 
but only for those who are ready with unbroken 


nets. Many, indeed, are the nets that need mend 
ing. For the manufacturer, the leaks in the fae- 


tory must be plugged up, new fishing fields must 
he developed, new methods of selling must he 
found; for the jobber, somewhat similar measures 
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are necessary, and probably nowhere more than 
in anchoring himself safely to the manufacturer. 

All the more reason why the members of the 
three associations should not be among the miss- 
ing at their annual conventions. Swapping ideas 
with the other fellows, securing first hand infor 
mation from facts and figures presented, and 
planning for the present and the future, these will 
repay the cost of the journey and place the indi 
vidual concerns, as well as the industry as a 
whole, on a sounder basis for meeting the new 
conditions. 

The Southern Supply and Machinery Dealers’ 
Association will convene at Birmingham April 24, 
25 and 26. The National Supply and Machinery 
Dealers’ Association will convene at Atlantic 
City, May 8,9 and 10. The American Supply and 
Machinery Manufacturers’ Association will hold 
joint meetings with both associations at these two 
conventions. The members of each are urged to 
make their hotel reservations at once, and to form 
themselves into committees of one to get their 
fellow members to join in making this vear’s con- 
ventions the greatest ever. 





ADVICE WELL WORTH STUDYING 

The president of one of the greatest mail-order 
houses in the country, in a recent interview pub- 
lished in a well known magazine, explained the 
details of new plans which his company had 
adopted in order to secure a better contact with 
its prospects. He was asked after the interview 
how it was that he would talk so freely of his 
methods of merchandising and advertising. His 
reply was that he was doing it for the benefit of 
the mail-order business in general, for whatever 
is good for the business as a whole was good for 
his company. 

There is a broad-mindedness in the attitude of 
this man of big business that presages well for the 
concern over which he rules. There are also some 
admirable suggestions for mill supply houses and 
all other lines of business. The sooner individual 
jobbers realize that what is good for the jobbing 
business as a whole is good for themselves as 
individuals, the better it will be all around, 





GOING STRAIGHT EITHER WAY 

Spending the week-end in dear old London may 
be no more of an adventure than running up from 
New York to Newport or from Chicago to Palm 
Beach. Here’s the how of it. Out of the fog, 
across the big pond, comes the cabled word that 
a Dutchman has invented a helicopter whieh ean 
make a speed of 512 miles an hour. Further 
than that, claim is made that said machine ean 
ascend and descend vertically or remain station- 
ary over any given spot. All of which should 
hasten the day when we can go straight up to 
Mars or straight downward to that other place 
whither the pessimists have believed all business 


has gone. Sav we to the pessimists: go get it. 
‘ . i 7 _ 





31 

















River Transport Service Is Being Developed 


Saving of From Two to Two and One-Half Dollars Per Ton Is 
Claimed to Have Resulted From Recent Pittsburgh Barge Shipments 


Water transportation for delivery of products to cus- 
tomers, a system recently inaugurated by Pittsburgh 
manufacturers, appears to be gaining headway, and from 
reports from the companies which are resorting to this 
method of avoiding high freight costs, the near future 
will see river transport service permanently established. 
It is claimed that in the barge deliveries already made, 
saving to the consumer has been on the average of more 
than two dollars a ton, a very appreciable sum, especially 
in these days of renewed competition. 

The story of the development of the system and the 
possibilities of the future was recently narrated by A. 
B. Shephard, of the Jones & Laughlin Steel Company, 
Pittsburgh, a pioneer in the movement. In an address 
before the national rivers and harbors congress in Wash- 
ington, he pointed out the experiences of the shippers 
in the early shipments, and also indicated the need of 
enlarging the handling facilities along the river points. 

“Ever since the cessation of the war,” he said, “it has 
become increasingly evident that the railroad transporta- 
tion situation has been in such condition, particularly 
with the high rates prevailing, as to seriously restrict the 
markets of the iron and steel industries located in the 
Pittsburgh district, and relief has been sought by turn- 
ing to the river transportation, that is to say, the Ohio 
and Mississippi rivers. 

“In this connection, during the past summer, the com- 
pany undertook to work out a plan for the use of the 
rivers for delivery of its various finished products to 
consumers in the south, the west and the southwest. 
No attempt was made to set up a so-called barge line. 
The barge equipment owned by a company subsidiary 
was employed for carrying the products, and power for 
towing was arranged for with local steamboat owners. 

“Arrangements were hastily made at various down- 
river points for unloading from barges to trucks and 
to freight cars for trans-shipment to customers’ ware- 
houses, and on October 27, 1921, the first tow departed 
from Pittsburgh consisting of one-half dozen steel coal 
barges, temporarily converted into merchandise carriers, 
and handled by the steamer Transporter of the Water 
Transport Company. 

“Barges were conveyed to Huntington, West Virginia ; 
Louisville, Kentucky; Evansville, Indiana; and St. 
Louis, Missouri. At these points various arrangements 
for trans-shipping and delivery into customers’ ware- 
houses were provided. In some cases, the material was 
carted; in others, transferred to freight cars by rather 
makeshift equipment. The total tonnage delivered on 
this first tow was about four thousand tons of various 
products, mostly structural shapes, steel pipe, wire nails 
and fence material. 

‘A second tow was immediately arranged for and 
departed a few weeks later for Louisville, Evansville, 
St. Louis and Memphis. This tow carried approximately 
eight thousand tons of steel products. 

“The departure, movement and arrival at destination 
of these tows attracted widespread attention, not only 
in the Ohio and Mississippi valleys, but throughout the 
country, being hailed as indeed it was in degree, as 
marking the return of activities in our inland waterways. 


Several of the other large steel companies in the Pitts- 
burgh district followed closely each step in the progress 
of this undertaking, and have since themselves sent con- 
siderable quantities of their products to downriver points 
in the same manner.” 

According to authorities, this water movement is not 
to be classed in the so-called barge line for merchandise 
transport, since it is operated solely as a delivery system 
for products sold to the customers of the individual 
companies at a delivered price. No merchandise of 
others have been carried in either direction, and no joint 
rates or joint arrangements of any sort are made with 
rail carriers. It is said that the system operates to 
give the companies using it wider markets for their prod- 
ucts than are obtainable under the present high sched- 
ule of rail freight rates, and that it operates similarly 
for their customers who have received products in this 
manner. 

It is claimed that as the products are sold in large 
quantities, and as the average saving per ton has been 
more than two dollars, the saving on a thousand-ton 
barge load is between two thousand and twenty-five hun- 
dred dollars. 

It is the intention of those inaugurating the movement 


_to establish this service on an efficient and permanent 


basis as a factor in general service to customers. [Efforts 
will be made to deliver products at greater distances 
and also for export from New Orleans. 

Mr. Shephard, in speaking of this phase, stated: “Tt is 
believed that this business will amount to probably 
fifty thousand tons or more during the present vear, 
and within a short time, if the proper facilities are pro- 
vided, it will be moving at the rate of one hundred 
thousand tons per year, and it is not unreasonable to 
expect that the last named amount will, in time, more 
nearly represent a monthly instead of a vearly shipment.” 

A study of the results of the first shipments disclosed 
the fact that numerous difficulties were encountered. 
Lack of sufficient water in the river was experienced 
and caused delays. The terminal facilities for unloading 
at the delivery points were generally unsatisfactory, and 
the result was that the cost of handling was excessive, 
and in some instances greater than the cost of trans- 
portation. 

It is decidedly interesting, however, to note that a tow 
from Pittsburgh to St. Louis completed the journey 
in fourteen days as against ten days for rail delivery. 
To Huntington, W. Va., river time totalled four and 
a half days, as against three days by rail. To Louis- 
ville river time was eight and a half days as against six 
by rail. A similar average was found to hold for most 
of the other points down the river. 

With the facilities provided for handling, and with 
improvements made to deepen the rivers at shallow 
points, it is predicted that “the traffic on the Ohio and 
Mississippi rivers will be revived and developed, and 
will continue to expand in volume until even the dream 
of the most enthusiastic advocate of water transportation 
will be realized, and that, at the same time, the railroad 
systems reaching the same territories will have all the 
traffic that they can carry.” It is an encouraging outlook. 
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Big Mill Supply Conventions 
To Tackle Business Problems 


The Southern Supply & Machinery Dealers’ Association Will Hold Meetings 
At Birmingham, Ala., April 24, 25 and 26—National Supply & Machinery 
Dealers’ Association Will Convene at Atlantic City May 8, 9 and 1o—The 
American Supply & Machinery Manufacturers’ Association Will Attend Both 


Now is the time for all good men to plan to go to the 
annual mill supply conventions. Thus might be para 
phrased the time-worn line, so universally in use among 


typists, in narrating the story of the coming gatherings 





J. H. MCKINNON, PRESIDENT OF SOUTHERN ASSOCIATION 


of mill supply jobbers and manufacturers. It will be 
somewhat in the category of “Twice Told Tales,” 
although this year, instead of one big joint triple con 
vention, there will be two separate get-togethers, with 
the manufacturers’ organization holding joint sessions 
with each of the other two. 

The first part of the story concerns the annual con 
vention of the Southern Supply & Machinery Dealers’ 
Association. This will be held in Birmingham, Ala., on 
\pril 24, 25 and 26. The headquarters will be the Hotel 
Tutwiler. As the opening day is Monday, the members 
and their guests will have the week-end in which to make 
the journey, and by 10 A. M. of that day, it is expected 
that roll-call will find one of the largest attendances in 
the history of the association. 

The second chapter concerns the activitles of the 
American Supply & Machinery Manufacturers Associa 
tion. This is best summed up in the notices which have 
been sent out to members, telling them that “the annual 
convention of the Southern Supply & Machinery Dealers’ 
Association will be held jointly with the American Sup- 
ply & Machinery Manufacturers Association at Birming 


ham, Alabama, April 24-25-26, with headquarters for 
both associations at the Hotel Tutwiler. The rates in 
that hotel are from $2 a day up per-room without bath, 
and $2.50 up per room with bath (Kuropean plan). The 
Molton hotel has made the following rates (l-:uropean 
plan): Room without bath, single $2 and $2.50 per day ; 
room without bath, double $3 and $3.50 per day; room 
without bath, two beds, $2 per person per day; room 
with bath, single, $3 and $3.50 per day; room with bath, 
double, $+ and $4.50 per day; room with bath, two beds, 
$3 per person per day.” 

The second part of the story concerns the National 
Supply & Machinery Dealers’ Association, which will 
hold its seventeenth annual convention at Atlantic City, 
N. J., on May &, 9 and 10, with headquarters at the 
Marlborough-Blenheim. Again the American Supply & 
Machinery Manufacturers Association will get into 
action and will, as in Birmingham, hold joint sessions 


with the dealers. 








T. G. HYMAN, FIRST VICE-PRESIDENT OF SOUTHERN 
ASSOCIATION 


The following is a schedule of the hotel rates for con 
vention visitors at the Marlborough-Blenheim: 

American plan—single room with bath, one person to 
a room, $11, $12, $14 per day; single room without bath, 


one person to a room, $8 per day; double rooms with 
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bath, two persons to a room, $16, $18, $21, $25 per day; 
suites of rooms consisting of two double rooms with 


connecting bath, four persons to suite, $32 to $40 per 


per day 





- double rooms with bath, two persons to rooms, 


information desired relative to the conventions may be 
secured from Secretary Alvin M. Smith of the Southern, 
care of Smith-Courtney Company, Richmond, Va.; Sec 
retary F. D. Mitchell of the American, 1819 Broadway, 





ALVIN M. SMITH, SECRETARY-TREASURER OF SOl PHERN 
ASSOCIATION 


$11, $14, $18 per day : suites of rooms, four persons to 

day; double rooms without bath, two persons to room, 

$14 per day. 
-uropean plan—single room with bath, one person to 


room, $8, $9, $11 per day; single room without bath, $5 


N. A. GLADDING, PRESIDENT OF AMERICAN ASSOCIATION 


New York City; and Secretary Thomas A. Fernley of 
the National, 505 Arch street, Philadelphia, Pa. 

The trying conditions which have been faced during 
the past year, and the need of formulating definite plans 
for placing the mill supply business in position to meet 


new conditions, make this year’s conventions of greate1 





W. LEMAUX, FIRST VICE-PRESIDENT OF AMERICAN 
ASSOCIATION 


suite, $18 to $26 per day; double rooms without bath, 


$7 per dav. 
Members who are planning to attend and who have 
not vet made reservations are urged to do so at once, 


making application direct with the hotels. Any further 


JOUN ©. RUF, SECOND VICE-PRESIDENT OF AMERICAN 
ASSOCIATION 

importance than ever before, and for this reason, there 

is need of making the attendance as large as possible so 

that all members of the association may benefit from 

the interchange of ideas. 


Aside from the general routine business, the programs 
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call for discussions of practically all of the phases of of Commerce C. H. Houston. On the following morning 
business which are now vital to both manufacturers and a joint executive session will be held, at which the topics 
dealers. It will be noted that the topics for discussion at above mentioned will be discussed, as well as any others 
the Birmingham convention include the general business which may be brought before the convention. The asso- 


— 











F. D. MITCHELL, SECRETARY-TREASURERK OF AMERICAN CRANNELL MORGAN, PRESIDENT OF NATIONAL ASSOCIATION 
ASSOCIATION F 
ciation s committee on sales correction has sent out 


situation, the question of freight allowances, distribution — yotices to members to contribute suggestions concerning 


problems, terms, and standardization, Each of these trade abuses or any other matters that affect the trade. 
should bring forth ideas that will result in real benefit to The question of freight rates and freight allowance 
the individual members, as well as to the industry as a will be important topics of discussion among the mem- 


whole. bers of the National Association. The organization is 





T. JAMES FERNLEY, ADVISORY SECRETARY-TREASURER Ol THOMAS A. FERNLEY, SECRETARY-TREASURER OF NATIONAL 
NATIONAL ASSOCIATION ASSOCIATION 
‘he American Association will hold a joint session already on record with the Interstate Commerce Com 
with the Southern Association on the morning of April mission as favoring a reduction in freight rates on a 
24, at which time addresses will be made by W. H. basis of flat percentages. In the matter of allowances, 
Kettig, chairman of the board of the Birmingham branch there is said to be a movement among some of the manu- 
of the federal reserve bank, and by Assistant Secretary facturers to find out whether or not distributors would 




















like to have prices made f.0.b. factory with no freight 
allowance. 

Information has been received by the association to 
the effect that while receivers of freight among the mem- 
bership in the central west territory formerly figured five 
percent as the freight cost, the present high freight rate 
and the decreasing cost of merchandise has made the 
cost of freight considerably higher. 

It is stated as an example that on the item of bolts, 
freight on large sizes averages close to 14 percent, and 
on some kinds of steel the freight has amounted to as 
much as 20 percent. 

\nother topic of discussion that promises valuable 
results is that of “Overhead expense.” President Mor- 
gan, of the National Association, in a recent letter sent 
to the secretary, brought this subject to the front. He 
made it plain that it is high time for the membership to 
become earnest and work to reduce their budget. 

\s he views it, 40 percent of the average total expense 
of conducting the supply business is in fixed items which 
cannot be changed materially, whether business is good 


or bad, including such items as local taxes, federal taxes, 
insurance, repairs, store and delivery equipment, fuel and 
light, oil, gasoline and drayage ; power, water, rent, port- 
age, printing and stationery, telephone and telegrams, 
depreciation of delivery equipment, depreciation of furni- 
ture and fixtures, catalog expense, association dues, sub- 
scriptions and donations. This leaves 60 percent average 
expense items composed of wages, salaries, commissions 
and traveling expense. 

Mr. Morgan proposes that each supply house make up 
a list of actual expenses for the different items for the 
past year, and set against these the estimated expense 
for the present year. Then they can quickly determine, 
by taking a broad view of the probable business for the 
year, whether they will operate at a profit or loss. 

“T don’t see,” savs Mr. Morgan, “any way in the world 
for a distributor at this time to get out of this ‘mess’ but 
to use all the talents he has at all times and adjust his 
affairs to meet the changed condition which as I view it 
will endure for some little time, at least two or three 
years.” 

There follows the 


program of the Southern 


Association: 

Monday, April 24, 10 A. M.—Executive session, open 
to members only and invited guests; roll call will be fol- 
lowed by the usual routine business, including reports of 
president, secretary-treasurer and standing committees ; 
presentation of resolutions; new business; appointment 
of committees; discussion of reports. 

Monday, April 24, 2.30 P. M.—Joint session of 
Southern Supply and Machinery Dealers’ Association 
and the American Supply and Machinery Manufacturers 
Association, with President J. H. McKinnon, of the 
former, and President N. A. Gladding of the latter, pre- 
siding. W. H. Kettig, chairman of the board, Birming- 








ham branch, Federal Reserve Bank, 6th district, will de- 
liver an address on the subject: ‘‘Federal reserve banking 
C. H. Houston, assistant 
secretary of commerce, will also address the gathering. 


and its‘relation to business.” 


The report of the entertainment committee will be made 
at this session. 

Tuesday, April 25, 10 A. M.—A joint executive session 
for members only and invited guests; Southern and 
American associations ; Discussion of the following sub- 
jects: the business situation; freight allowances; distri- 
bution; terms; standardization; miscellaneous. 

Tuesday, April 25, P. M.—Will be left open to afford 
opportunities for dealers and manufacturers to hold pre- 
arranged business conferences. 

Wednesday, April 26, 10 A. M.—Executive session, 
open to members only and invited guests ; Southern asso- 
ciation. An address will be delivered by Robert S. Carter, 
vice-president in charge of sales, The Whitman & Barnes 
Manufacturing Co., Akron, Ohio, on the subject: “The 
drill Discussion will be 
“Standardization of stocks, together with 


situation.” held on 


twist 
relation of 
sales shipped from stock to the inventory,” led by J. H. 
McKinnon, The Cameron & Barkley Company, Jackson- 
ville, Fla., and on “How best to handle credits under 
present trying conditions,” led by L. Z. Larzelere, Far- 
quhar Machinery Company, Jacksonville, Fla.;  unfin- 
ished business; new business, election of officers; ad- 
journment at 12 noon, to be followed by an informal 
meeting of new officers and all members of the two asso- 
ciations, with remarks by the new president of each 
association. 

Preparations are being made by the local commit- 
tees for the entertainment of delegates and visitors. 
H. Sanborn Smith, vice-president of the Gulf States 
Steel Company, is chairman of the entertainment com- 
mittee, and he is preparing a number of special feat- 
ures which will make the stay of the visitors at Bir- 
mingham one of unusual pleasure. 


Following is the tentative program as so far 
arranged by Chairman Smith: 

Monday, April 24, A. M.—Business meeting. No 
entertainment provided for the men delegates until 
evening. 

P. M.—For the ladies: Luncheon at Southern Club, 
followed by automobile drive about the city. 

Evening—Reception and dance in Tutwiler ball- 
room. 

Tuesday, April 25, A. M.—Business meeting. 

P. M.—Golf tournament at Roebuck Country Club, 
with suitable prizes as arranged by golf committee. 

Evening—Ball at Country Club, 9 o’clock. 

P. M.—Ladies: Luncheon and bridge party at Roe- 
buck Country Club, with suitable prizes as arranged 
by local ladies’ entertainment committee. 

Wednesday, April 26, A. M.—Business meeting. 

(Continued on page 55) 
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hKighty Years of Interesting Business Life 


Walworth Manufacturing Company Has History Full of Ronyance 
And of Its Struggles Against Depressions, Panics and Crises 


The Walworth Manufacturing Company, Boston, 
pioneer in the steam heating industry and a concern 
of national importance whose markets are now world- 
wide, has just completed its eightieth year of business 
life. A review of the history of the company and of 
its traditions makes a story of vision, struggles, suc- 
cess, lean years, big business, crises, and finally an 
infusion of young blood that has capitalized the expe- 
rience of these four-score years and expanded the 
scope of its operations, passing its crisis and leaving 
it stronger and more vigorous than before. It is a 
history into which the foresight, courage and business 
acumen of individuals have played a most prominent 
part. 

Nearly twenty years before the Civil War, when 
the use of steam was in its infancy, and when many 
of the necessities of today were beyond the realms of 
thought, the business, which today is known as the 
Walworth Manufacturing Company, was _ founded. 
It was started as a partnership in 1841 by James 
Jones Walworth and Joseph Nason, for the purpose of 


“warming and ventilating buildings by means of 
steam and hot water apparatus.” 

Even in the formation of this partnership there 
enters a romance of note. “J. J.” as Mr. Walworth 


was called, was a descendant in the seventh generation 
from William Walworth, who came from England in 
1693 and settled in Groton, Conn. He was born in 
1808 in Canaan, N. Y., and educated in the public 
school of that village and in the academies at Thet- 
ford, Vt., and Salisbury, N. H. He had one brother, 
Caleb Clark Walworth, known as “C. C.” The two 
boys were of different temperaments and soon the 
older “J. J.,” left home and located in Boston. While 
working there, he became acquainted with a Miss 
:lizabeth Nason, and in 1837 married her. Joseph 
Nason, his future business partner, was a brother of 
his bride. Nason, in 1841, took a voyage to Europe, 
and while in London became acquainted with one 
\ngier M. Perkins, who was experimenting with a 
device for warming houses by the use of hot water 
in wrought iron pipes. Nason saw great possibili- 
ties in the idea, and upon his return to this country, 
the partnership of Walworth & Nason was formed. 

In 1842 the firm established a plant in a _ small 
building in the heart of Boston, and five years later a 
factory and storage building were acquired at Edge- 
worth, near Malden. The first steam heating system 
was installed by them in a large woolen manufacturing 
plant in Boston. 

The firm prospered in a small way until 1852, when 
Joseph Nason withdrew to enter business for himself 
in New York. Thereupon the business was, continued 
under the name of J. J. Walworth & Company. Asso- 
ciated with Mr. Walworth in this new company were 
M. S. Scudder and C. C. Walworth. It was soon 
found necessary to increase its manufacturing facili- 
ties and a plant was established at Cambridgeport, 
Mass. 

The Civil War brought with it four years of strenu- 
out struggle for existence, and the reconstruction 








days brought little more business. In the meantime 
the company had shifted headquarters to 18 Devon- 
shire street, Boston. Among the office workers were 
George H. Graves, who recently retired as treasurer 
of the company, and Col. Levi Rk. Greene, who retired 
in 1914, after serving for forty years as chief engincer. 

In 1865 Daniel Stillson, an engineer, approached the 
company, seeking a job. He was sent to work at the 
company’s plant. Four years later he appeared in the 
office with a new type of pipe wrench which he had 
whittled out of wood. C. C. Walworth thought so 
much of the wrench that he authorized Stillson to use 
the company’s funds to secure a patent on it. Later, 
the company was granted exclusive manufacturing 
rights, and held them until the expiration of the 
patent. It is reported that Stillson’s royalties amounted 
to nearly $100,000. 

On April 22, 1872, the company was incorporated 
under its present name. J. J. Walworth became 
president, Marshall S. Scudder, vice president, and 
C. C. Walworth, manager of the mechanical depart- 
ment. These three men, with Joseph W. Allen and 
EK. C. Hammer, constituted the first board of directors. 

On November 9, that same year, the great Boston 
fire broke out, and the heart of the city’s commercial 
district was wiped out. The firemen were obliged to 
dynamite buildings, and the plant of the Walworth 
proved a serious stumbling block to the business. It 


company was one of those thus doomed. ‘This fire 
caused a financial loss of $60,000, over and above 
insurance. 

Then followed the panic of 1873, and bad debts 


wiped out all profits. This was followed by several 
lean years, again the company was barely able to keep 
afloat, and it was not until 1881 that the effects of the 
depression were no longer apparent. During these 
years, C. C. Walworth, who had more and more under- 
taken the burden of management, remained the guid- 
ing spirit. He decreased operating costs, inaugurated 
many improvements, and encouraged the company’s 
employees to saving. It is interesting to note that 
records show that his salary as general manager was 
but $3,000 a year. 

It is worthy of note that when Alexander Graham 
sell was experimenting with this telephone, he held 
the first reciprocal telephone conversation between the 
Walworth office in Boston and the plant in Cam- 
bridgeport, and, it is reported, that permission was 
given him, providing he made the experiment after 
office hours. The company had telegraphic connection 
between plant and offices. 

The expansion of the business demanded new facili- 
ties for manufacturing and, in 1881, the property in 
South Boston, on which the present Boston works are 
located, was purchased. A period of normal business 
followed, but in 1893, another panic brought it to a 
standstill. In the early 80’s C. C. Walworth had 
become president, and at his death in 1894, Wallace 
1... Pierce, a son-in-law, succeeded to the position. 

The company then began to concentrate more 
more upon the manufacture of fittings, tools 


and 
and 
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valves, and a high stage of development was reached. 
During the years from 1908 to 1912, there was a rapid 
growth in competition. Price cutting was common, 
and as a result the company practically came to a 
halt in its progress. After seventy years, the organi- 
zation faced a crisis. 

\t this critical stage the directors looked about for 
a strong man to head the company, and the search 
ended in the selection of Howard Coonley, a young 
Chicago business man, who had married, after his 
graduation from Harvard, a granddaughter of C. C. 
Walworth. 

The history of the company and its remarkable 
vrowth in the past ten years are a tribute to the 
organizing ability and business judgment of Mr. Coon 
ley. He began by selling the expensive office build 
ing which had been proving a white elephant. He 
moved into less expensive quarters. Next he abol 
ished the contracting end of the business, thus elimin 
ating the company’s method of trying to sell to cus- 
tomers and also to compete with them. 
markets for its 


Then he 


looked about for broader product, 


and, finding the Middie West territory practically 
untouched, he decided that what was needed first was 
a plant in that part of the country, and soon he entered 
into negotiations with the National Tube Company 
for the purchase of that company’s factory at Kewa- 
nee, Ill. This deal was closed August 1, 1917. 

The acquisition of the Kewanee factory trebled the 
output of the company and called for an enlarged 
selling organization. With this in view, the company 
bent its efforts to getting jobbers to push their 
products. 

Today the company has five sales organizations in 
different cities, each equipped with warehouses. In 
addition, it operates an export company to handle its 
foreign sales. Agencies have been established in 
Cuba, South America, Mexico and Australia, and con- 
nections have also been made with Europe and South 
Africa. Ten years under Mr. Coonley’s guidance has 
made it a thoroughly modern business organization 
with a successful record of achievement and promise 
of a greater future. The history of the company is worth 
studying by all business men. 
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Home Made Belt Dressings 


elre Not as Economical as Standard Brands Which Can Be Purchased 
W. F. SCHAPHORST 


\ writer in a prominent technical publication recently 
stated that “in the old days mechanics were in the habit 
of making their own glues, cements, belt dressings, etc.” 
However, he went on and said that times have changed 
and as a result today a great many of our mechanics do 


not do any mixing at all, but buy made 


factory 
preparations. 

Then the writer continues and, according to my view 
point, he inconsistently says: ‘Personally I make noth 
For leather belting I use, by 
weight, two parts of beef tallow and one part codliver 
oil. First melt the tallow and allow it to cool until it is 
little better than lukewarm, then the codliver oil is thor 
oughly stirred into it.” 


ing but belt dressings. 


He also gives a recipe for rubber belts, which involves 
red lead, black lead, French vellow and litharge, not to 
mention boiled linseed oil and japan, ete. 

In view of the ingredients used by the above mechanic, 
the writer is convinced that it would be much better if 
he would refrain trom mixing his own belt dressings 
ilso, and purchase a good reliable dressingesuch as he 
will find advertised in our trade publications. These 
dressings do not contain substances that have proven to 
be actually harmful to belts, such as tallow, boiled lin 
seed oil, litharge, etc. 

There are concerns in the United States who have 
spent a great deal of time and money in the development 
of belt dressings for all kinds of belts, and it is natural 
that they should know more about belt dressings than a 
person who has not made the subject his life study. 
These manufacturers produce dressings in large quan 
tities, dressings that do not contain the harmful sub- 
stances, but rather substances that are preservative and 
that benefit the belt instead of harming it. The elimina 
tion of slip is only one of the results sought in the 
manufacture of a first class belt dressing. 

The writer does not manufacture dressing, but has had 
considerable experience with dressings, both “home 


made” and factory made, and he has come to the con- 
clusion that it pays in the end to buy the best dressing 
on the market instead of bothering with questionable 
substitutes. Years ago, I did a little house and barn 
painting, and I mixed my own paints, believing that I 
mixed better paint than could be bought. However, I 
have since found that I was mistaken. Today the 
painter who insists upon mixing his own paint, who says 
that he can mix paints better than can be done by 
machinery can safely be put down as an “old fogy.” 
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SALES MANAGER’S VIEW POINT 
Letter Tells Important Part Played by “Mill Supplies” in 
Vanufacturers’ Distribution Plans 

The important position occupied by MILL SupPtties in 
the mind of a sales manager is aptly illustrated in a 
letter received recently from H. E. Thayer, sales man 
ager of The Charles Parker Company, Meriden, Conn., 
manufacturer of vises and other products. Through 
an unexplained error, the writer did not receive his 
copy of the February number. He has since received 
a second copy, and the following letter was written in 
acknowledgment: 

“Yours of the 14th arrived, together with a second 
copy of your publication. We regret we have had to 
bother you in regard to the writer not receiving MILL 
Suppiies, and perhaps the trouble is in our own mail 
receiving department ; however, the young man attend- 
ing to these duties is positive the publication has not 
reached us. 

“The reason we have been persistent relative to this 
is that we consider MILL SuppLies one of the journals 
that gives us desirable information, and it is read by 
the writer and all of the salesmen. We therefore dis- 
like very much to-‘miss a number. We consider MIL. 
SUPPLIES one of our best advertising mediums, and we 
want to compliment you on the appearance of our ad 
in the February number.” 
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| ThereAre Still Some Things Worth Seeing Again 


Many Old Paths of Business Will Lead to Heights Unknown if 
the Proper Vehicle of Approach is Used to Make the Journey 
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That “there is nothing new under the sun” is an old 
adage that seems to be taken literally by many business 
executives, who fail to realize that it is just as true that 
there is always something to be learned about the old 
methods. Business in its fundamentals is very much 
the same today as in the days when the fellow who liked 
to fish, but didn’t like to make a coat, swapped a quantity 
of fish for some other fellow’s coat. 
in the methods of application. 

Not very long ago, a rather elderly couple, who had 
been blessed with an abundance of good humor, as well 
as an unusually large share of the material things of life, 
and who had during their younger married days never 
missed an opportunity for travel and amusement, were 
motoring along a paved road. The old fellow had a 
passion for fast driving and when the car reached a 
place that offered an exceptional stretch of good road, 
he “stepped on the gas” 
laws. 


The difference is 


and began to defy all speed 
His wife immediately protested with a command: 
“John, you just slow down; I don’t want to die just vet.” 

“Why,” remarked the husband, “I thought vou'd seen 
everything there was to be seen in this life.” 

“Maybe I have,” countered the wife, “but there are 
a few things I don’t mind seeing over again.” 

The story may not be entirely apropos in this discus 
sion of business, but 
application of it. 


there is, nevertheless, a possible 
There are many old paths which, if we 
could only manage to go back to them, would lead to 
high spots in our lives that were undreamed of when 
first we passed them. There are many apparently time 
worn and antiquated methods of making sales which, if 
we would but forget that they are a little mediaeval, 
we wouldn't, like the woman in the story, “mind seeing 
over again.” 

Those who have read Peter B. Kyne’s “The Go- 
Getter” will récall that the old bov’s ways of doing a 
regular peddling business didn’t make a hit with the 
smart young sales-manager-relative until the latter found 
that stocking up a lot of dealers with a large quantity 
of goods didn’t keep his factory running. 
tion was splendid up to the dealer. First output was 
surprisingly large, but first output couldn't keep the 
wheels of the mills turning. Return sales, turnover, was 
what was needed and there the sales-manager’s up-to 
date plans stopped. 


The distribu 


The “Go-Getter,” however, entirely 
unknown to the younger man, and unable to convince 
himself that old-time methods useless, 
started around to the jobbers. He convinced them in 
his old-fashioned way that they should try out the prod 
ucts themselves. They did. They became boosters and 
it doesn’t take a booster long to convince others of the 
value of a genuinely good article. 

It isn’t so many vears ago when it was a common 
arrangement for a man who wanted to build a barn to 
call in all his neighbors and make the barn-raising a 
community event. They all pitched in, did the work in 
a spirit of hearty cooperation, made merry at the end 
of the day with a great dinner, and went home, probably 
tired out but with the feeling that they had accomp 


were entirely 


lished a great deed and that when they had a similat 
task, they could depend on similar neighborly assist 
ance, 

Advanced methods and modern science have obviated 
the necessity for the old-time barn-raising. The lesson 
of cooperation is, however, still as good today and this 
is the theme of our story. Cooperation between manu 
facturer and jobber can be made to accomplish just as 
much today as when the word was, first 
fact, no better time was ever offered to manufacturers 
of mill supplies than the present for moving their goods 
and helping their jobbers than the present day when the 


coined. In 


buver’s market has again come to the front. 
Recently the writer chanced upon an old friend in 


Newark, N. J. 


greetings, he 
learned that the man was now employed as a salesman 


After an exchange of 
for a company which was manufacturing 
His company had studied 
as thorough a manner 


a metal prod 
uct for sale to manufacturers. 
the market in as was possible 
It was decided that the 
best medium through which to sell was the local jobber. 
However, the home office didn't stop there. It sent out 


from the home-office viewpoint, 


this salesman to look over the situation from the ground 
He did. 


end the salesman’s job. 


floor. The jobber was tied up but this didn't 

“Tt is my job,” explained the salesman, “to stay in 
this territory and personally call upon the managers of 
the plants which are our prospects. [| don't have to sell 
a thing. I merely have to find out whether they have 
use for our product and to explain the merits of it, 
letting them understand that the local company is the 
agent for our factory and that their needs will be served 
by the agent.” 


The writer thought that sounded interesting and 
asked: “How long do vou expect to remain in this terri 
tory, Bill?” 


“Oh, ] may be here a week or two. 1 don’t know much 
about Newark. What kind of a burg is it: 
if it might be a pretty big place. 


Looks as 
I was out today and 
it seemed as if | 
life.” 

About a month later, the writer again chanced upon 
his salesman friend. ‘What, still here?’ 
“Thought you'd be gone long before this. 


never saw so many factories in my 


was the query. 

( I had no idea 
vou'd be here when I got back to town. What's the big 
idea 2” 

“Well, vou see, | had no idea, and neither did the 
Why, 
there’s over four hundred thousand people here, and 
over two hundred and fifty different lines of industry. 
I’ve been busy ever since | came and don’t know when 
I’ll finish the job.” 

“But does the home office find it 
intensive missionary work 7” 

“Well,” replied Bill with a smile, “they have length 
ened my stay and orders are to stay until I finish the 
entire city. The jobber’s tickled to death, our orders from 
him are piling up and incidentally the customers are 
happy. They have learned about our goods, have found 


boss, that this was such a live industrial city. 


pays to do this 
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;XAMINE the small sketch closely. 
It shows you a big reason why 
Keystone Steel Split Pulleys reduce 
bearing friction, lessen power losses, 
and cut power costs. 





Note the way the belt hugs the face 
of the Keystone oval crown, giving per- 
fect contact over the entire face of the 
pulley. This means that they can be 
operated under very low belt tension. 


The beadless, accurately turned rim 
ONE assures perfect balance and true running 
under high speeds and variable loads. 


St l S lit P ll Dodge-Keystone products stand for 

ee l ule quality, satisfaction and long service the 
e p y world over. Made in Dodge shops— 
made by the most modern and completely equip- 


i. ped of their kind—where forty years’ 
P< 7 E& experience in the production of every- 
thing for the mechanical transmission 


of power is built into every item of the 
complete line. 








Your Dodge-Keystone dealer maintains 
Send for Booklet a complete stock and can handle your 
orders on an immediate delivery basis. 


Dodge Sales and Engineering Company 


General Offices: Mishawaka, Ind. Works at Mishawaka, Ind., and Oneida, N. Y. 


Philadelphia Cincirnati New York Houston Seattle San Francisco Pittsburgh 
Atlanta Minneapolis Chicago Boston Newark St. Louis 
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Metals counter- 
sunk—no shear- 
ing strain on 

rivets. 






































Send for Booklet 


Dodge Sales and 







HE grooveless oval crown of the Oneida Steel 

Split Pulley provides a surface of perfect con- 
tact for the belt. Tension is unnecessary as with 
angle surfaces. Low belt tension means less 
bearing friction, lower power costs and mini- 
mum strain on belts and equipment. 


This is only one reason for Oneida efficiency. 
Double arms are provided in sizes from 8-inch 
face up. In other makes this additional strength 
is only provided in the larger sizes beginning 
with 18-inch face. 

Arms are interwoven with hubs which gives 
strength where most needed. In all of the 
larger sizes, a steel plate is used at the juncture 
of arm and rim—this affords extra rim reinforce- 
ment and allows the use of larger rivets. 


DopcGeE-ONEIDA products provide a most effi- 
cient and economical means for transmitting 
power from the prime mover to the driven ma- 
chine. There isa single standard of quality which 
is maintained throughout the entire line. Made 
in the Dodge shops, where 40 years’ experience in 
the production of everything for the mechanical 
transmission of power is built into every product. 


Your Dodge-Oneida dealer has a complete stock and 
can handle your orders on an immediate delivery basis. 


Engineering Company 


General Offices: Mishawaka, Ind. Works at Mishawaka, Ind., and Oneida, N. Y. 


Philadelphia Cincinnati New York 
Atlanta Minneapolis 











Houston Seattle San Francisco Pittsburgh 
Chicago Boston Newark St. Louis 
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LIST of MEMBERS 


Each has subscribed 
to and is maintaining 
the highest standards 
of practice in its edit- 
orial and advertising 
service 


Advertising and Selling 
American Architect & 
Architectural Review 
Americar Blacksmith, 

Auto & Tractor Shop 
American Exporter 
American Funeral 

Director 
American Hatter 
American Machinist 


American Paint Journal 
American Paint & Oil 
Dealer 

American Printer 
American School Board 
Journal 


Architectural Record 

Automobile Dealer and 
Repairer 

Automobile Journal 

Automotive Industries 


Bakers Helper 
Boiler Maker (The) 


nd Shoe 
det 





Canadian Grocer 


anadian Machinery «& 
Manufacturir News 


Canadian Railway & 
Mari: rid 
Candy and Ice Cream 
Chemica & Metallurgi- 
cal Engineerin 
Clothier and Furnisher 
(oa Aue 
Coal Tri J] nal 
Concre 
Cottor 
Metal Track 
n and 
housin 


* Monthly 
g ring and 
Contracting 
iginecring and 
Mining Journal 
Engineering News 
Record 





Er 


Factory 
Farm Implement News 
Farm Machinery 
Farm Power 
Fire and Water 
Engineering 
Foundry (The) 
Furniture Journal 
Furniture Manufacturer 
and Artisan 
Furniture Merchants’ 
Trade Journal 


Garment Weekly (The 
e-Reer 





Gas Aze-Record 

Good Furnitur Maga 

Grand Rapids Furniture 
Record 





Lower Prices 
through 


Wise Buying 


OT by dickering and bargaining, not 

through a “buyers’ strike,” not by fanning 

the fires of ruthless competition—these 
are but shallow expedients without permanent 
value. 


There is but one way in which prices can be 
brought down to stay down, and in a way which 
will not kill the cow to get the milk—that is by 
a reduction in the cost of making and marketing. 


In both these operations the buyer can play a 
vital part. The best equipped factory cannot 
operate economically without a sustained de- 
mand for its goods which will enable mass pro- 
duction, and it cannot sell economically except 
through mass marketing. 


IT IS to your interest to know that goods are well sold 
as well as well made. You have to pay the cost of selling 
just as you have to pay for the cost of manufacturing. 
Think that over. 

And the cost of selling is no small item. In some cases 
it costs more to sell goods than to make them. The seller 
who clings to antiquated, expensive methods of selling is 
no more entitled to your patronage than the one who 
runs an out-of-date factory, because you have to pay the 
additional costs in either case. 


If the waste is to be squeezed out of selling, the buyer 
cannot escape a share of the responsibility in bringing it 
about. 


THIS means recognizing in a substantial way the efforts 
of those sellers who have adopted modern, economical 
methods of selling, and one of these beyond any question 
is good advertising in good Business Papers. Advertis- 
ing not only cuts the cost of selling, but it increases pro- 
duction volume and lowers manufacturing costs. It 
standardizes quality, and is a guarantee of good faith. 
The sooner buyers begin to put this idea into practice 
in real earnest, the sooner will the benefits be manifest. 
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Haberdasher (The) 
Hardware Age 
Mardware & Metal 


Heating and Ventilating 


Magazine 
Hide and Leather 
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Hotel Monthly 
Hotel Review 
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Implement and Tractor 
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Implement & Tractor 
Trade Journal 
Industrial Arts Magazi 
Inland Printer 
Iron Age 
Iron Trade Review 


Lumber 
Lumber Trade Journal 
Lumber World Review 


Manufacturers’ Record 
Manufacturing Jeweler 
Marine Engineering & 
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Millinery Trade Review 


MILL SUPPLIES 
Mining and Scientific 
Press 


Modern Hospital (The) 


Motor Age 

Motoreycle and 
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Motor Truck 

Motor World 

National Builder 


National Cleaner & Dye 


National Laundry 
Journal 

National Petroleum 
News 
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Northwest Commercial 
Bulletin 

Northwestern Druggist 


Oil News 
Oil Trade Journal 


Power 

Power Boating 

Power Farming Dealer 

Power Plant 
Engineering 

Price Current—Grain 
Reporter 

Printers’ Ink 


Railway Age 

Railway Electrical 
Engineer 

Railway Maintenance 
Engineer 

Railway Mechanical 
Engineer 

Railway Signal 
Engineer 

Retail Lumberman 

Rock Products 

Rubber Age 


Sanitary & Heating 
Engineering 

Shoe Findings 

Shoe and Leather 
Reporter 

Shoe Retailer 

Southern Engineer 

Southern Hardware & 
Implement Journal 

Sporting Goods Dealer 

Starchroom Laundry 
Journal 


Tea and Coffee Trade 
Journal 
Textile World 


Welding Engineer 
Wood-Worker (The) 
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that they can get them from a local house that is known 
as one of worth, and all and all it’s a great arrange 
ment.” 

This is merely one instance of the actual workings of a 
combination of the old selling methods and the new. 
The manufacturer is not compelled to depend entirely 


on his jobber to move his goods but in like manner the 
jobber is not compelled to do all of the selling. The two 


work hand in hand to the benefit of both and incidentally 


the ultimate consumer gets a better bargain all around. 


There may be “nothing new under the sun” but there 
are many reflections in the light of past events. 
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Law Protects Firm Names 


Registration Unnecessary to Pre 


It is quite generally known that an individual, firm, 
or corpora ion cannot make use of the trade-mark that 
has been built up by another. It is also understood, 
although not quite so universally, that it is not legal to 
use another's trade-mark, even though this trade-mark 
has not been registered. During the past year a num 
ber of important decisions have been rendered by the 
United States Supreme Court bearing on this subject, 
and it now appears that a business concern is not depend 
ent upon registration for protection from those unscru 
pulous concerns which infringe upon the good-will of 
others. 

Klton J. Buckley, of Philadelphia, in an article which 
has recently been published on the subject of trade 
mark protection, points out that sometimes the law goes 
so far as to deny the rights of a business man to use a 
name which correctly describes his business and to which 
he would ordinarily have an unquestioned right. Mr. 
Buckley illustrates his statement by the following 
example: 

“For instance, a case has just been decided by the 
supreme court of the state of New York. Some whole 
sale dealers got together several vears ago and organized 
what they called “The Material Men’s Mercantile Asso 
ciation, Ltd. It was really a credit bureau, such as 
exists in many lines, and it issued credit reports on 
prospective customers to its members through a rating 
book called ‘The Association’s Book.’ In the trade 
where this association operated it had become very well 
known, always by the name of the Material Men’s Mer 
cantile Association, Ltd. 

‘\ short time ago another group of jobbers in the 
same line decided to carry on a similar enterprise, and 
they organized ‘The New York Material Men’s Mercan 
tile Association’ and started in to do the same kind of 
business that the older association was doing, but ren 
dered a somewhat different service and charged different 
rates. It was, however, a straight competition between 
them. 

“The old association asked the court for an injunction 
against the new to restrain the latter from operating at 
all under the name of the New York Material Men's 
Mercantile Association. The case was tried. The old 
organization claimed that the two names were so near 
alike that the trade would become confused and would 
give to the new organization business that was meant 
for the old. It was unable to show, however, that any 
body had done that as vet. 

“Nevertheless, the court granted the injunction. The 
Material Men’s Mercantile Association did not have any 
kind of trade-mark or other protection, and on the other 
hand it was true that ‘New York Material Men’s Mer- 
cantile Association’ accurately described the new body. 





vent Others from Infringement 


It was a New York affair, was composed of material 
men, and was a mercantile association. Yet the court 
said it couldn’t use that name. > 

In the decision of the court in the above case, it was 
held that where one in the exercise of a natural right 
engages in a line of business in which another by the 
same name is conducting a business, he is required so to 
regulate the use of his own name as not to confuse his 
business with that previously established. 

<-> 
PURCHASING AGENTS MEETING 
Vany Manufacturers of Mill Supplies Will Have Exhibits at the 
Convention in Rochester in May 

Purchasing agents from all sections of the country will 
attend the annual informashow and convention of the 
National Association of Purchasing Agents in Rochester, 
N. Y., May 15 to 20. It is expected that 1500 or more 
will attend the sessions, and that there will be a record 
number of exhibits at the exposition. 

\mong the manufacturers of mill supplies who have 
already contracted for space in which to exhibit thei 
products are the following: Bi-Lateral lire Hose Co., 
Chicago; Clipper Belt Lacer Co., Grand Rapids, Mich. ; 
Phe Eagle Picher Lead Co., Cincinnati, Ohio; Keystone 
Lubricating Co., Philadelphia; Lumen Bearing Co., Buf 
falo, N. Y.; The Lunkenheimer Co., Cincinnati; National 
\ssociation of Leather Belting Manufacturers, Philadel 
phia; Chas. A. Schieren Co., New York; Victor Balata & 
Textile Belting Co., New York; The Vichek Tool Co., 


Cleveland, Ohio. 
+> 


CALLS TRADE ASSOCIATIONS 
To Confer in Washington with Secretary of Commerce on Question 
of Best Method of Using Statistics 


Notice has been sent out by the Department of 
Commerce that the secretary will hold a conference 
in Washington with representatives of trade associa 
tions, the activities of which are national or inter- 
state in their scope, in room 704, Department of Com 
merece building, on April 12, 1922. 

Phe purpose of the gathering will be to secure a list 
of trade associations that will furnish the department 
with the classes of statistical information outlined in 
the correspondence between the department and the 
Department of Justice, an account of which was pub 
lished in the March number of MILL Suppiies, and 
also to discuss and consider means and methods that 
may be best adapted for collecting and forwarding to 
the secretary of commerce, for dissemination, this 
information. There will also be a discussion of the 
manner in Which such reports are to be filed, and the 
manner and method of distributing the information 
to the members of the associations and to the public. 
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The Jobber-Manufacturer Equation 


What the Jobber Does for the 
Belting Manufacturer 


You buy his line exclusively and if you cannot 
sell his brand of belting, some one else gets the 


rder 


You buy in full rolls so that he may manufacture 
economically, and when you are ready to buy, 
he gets the order without spending a lot of time 


and money to outsell competitors 


You buy on his specifications so that he can fur 
nish weights and quality on which a profit has 
been predetermined. 


You establish his brands in your territory and 


ommit yourself to your trade as*to his quality. 


You are subject to price changes with the mar 
ket while consumers are protected by term con 


tracts. 


You discount your invoices so that he may get 
a quick turnover. You furnish a uniform vol- 
ume so that he can gauge his purchases and 


operate to the best advantage 


What the Belting Manufacturer 
Should Do For the Jobber 


lle should protect you fully and not use his con 
nection with other companies to get the attrac 


tive business direct in your territory. 


He should consider the advantage of selling rolls 
instead of specified lengths and should sell it to 
you at a cost based on the cost of making the 


sale 


He should remember that your purchases are 
made on his specifications, which are certainly 
more profitable than many consumer sales where 
the buyer specifies a variation of weights that 
make production expensive and where compett- 


tion keeps the price low. 


He should furnish a quality that will back up 
your selling arguments, otherwise your business 


in belting and other lines may be jeopardized. 


He should give you the same or a more advan- 
tageous protection than the consumer, whom he 


has to resell at the end of every contract period. 


He should consider the cost of accounting in 
handling your one account against the account 
ing cost of selling several hundred consumer ac- 


counts direct, and base your price accordingly. 


McLeod Leather & Belting Company 


Greensboro, North Carolina 


MACOAK Leather Belting — Quality Supreme — 100% for the Jobber 
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You have seen tree doctors working at trees in the 
5 cutting out the dead 
and getting rid of it. 


that discarded stuff 7 


city. street, wood from the trunks 


Did you ever pick up a piece of 
It is crumbly, inert matter. Such 


wood has no value as fire wood. It spoils lumber to 
I 


have suc 
he ard, 


1 spots in it. It would not even make beaver 


I bought a load of wood once from a farmer who was 
[ tried it in a fireplace and it only 
I put it into the furnace and it filled 


the house with smoke. 


selling wood cheap. 
made a smudge. 
The cook tried to use it in the 
range and it worked so badly that she left and wouldn't 
come back until we got rid of the stuff. It 


, 
was dead 


wood. 


Dead wood has no value. It will not even make punk. 
It outpunks punk, but isn’t useful even on Fourth of 
July. 

In many selling organizations there is some dead wood, 
some salesmen who are inert as far as profit producing is 
concerned. They go along over their territory and take 
what orders are handed them, but they could not on a 
bet warm up a prospect who was cold to their proposi 


tion. They are nothing but animated pieces of punk, at 
best. And that is not complimenting punk. 


The worst of it is that these men do not realize how 
useless they are. They know they turn in some orders 
and they think that means that they are earning their 
pay. Many salesmen do not know what the relation is 
between their aggregate sales and the net profits of the 
same. A salesman who did not understand, once said 
to his employer, “I made a profit of ten thousand dol 
lars for vou last year. I want a raise of five hundred 
His employer showed him conclusively that 
the profit on his sales was not ten thousand, but fourteen 
hundred dollars. 


in salary.” 


Business of registering surprise! 

So the dead wood salesman, the man who cannot, or 
at least does not create any business, who simply does 
the detail work of setting down the buyer’s wants and 
forwarding them to the house, thinks he is earning 
money when he is merely taking pay for clerical 

Somebody has to develop business, has to interest 
buvers in products they have not previously purchased, 
has to interest buyers who have not hitherto bought 
from that house. There must be a constant accession 
of new trade or the business will go to the wall. Right 
in your own territory consider how many customers who 
were regular and satisfied buyers, have ceased to be in 
the market for your goods within vour recollection. | 
mean buyers who have not been won away by othe 
houses, but have gone out of business, changed their 
business, begun manufacturing what they used to buy 
from you, died, gone into bankruptcy, or otherwise been 
removed from your customer list by means unavoidable 
as far as you are concerned. 


mosses 


We irk . 


There are so many 
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Deadwood vs. Ginger 





By Frank Farrington 


4il Rights Reserved 


of business in such wavs that 


that Vol 


¢ . * - 1 
have to keep adding new trade in keep thi 


volume up to normal, let alone incr 





If you are the dead wood type of smen, you are 


doing nothing to create business. If 


like 


down hill to extinction. 


new all the selling 


force were you, the business would go steadily 


Possibly vou, who are of the dead wood type, count 
on the rest of the force building up business fast enoug] 


That 


would mean that you must be counted as a slacker, lea 


to more than make up the losses in your territory. 


ing it to the rest to earn the salary that is paid to you, 
or most of it. 

that 
from an active, earning salesman into a piece of dead 
wood. 


Keep in mind the fact it is easy to degenerate 
You must keep trying to better yourself and to 
increase your selling ability or you will find yourself fit 
only for the scrap-heap, the dead wood-pile. If you 
don’t work hard to make vourself the pink of perfection, 
you will be likely to end by 
imperfection. 

Many 
or fairly voung, but they lose their ambition to grow 
when they reach middle age. They sort of expect that 
when they get to be fifty or so they will be regarded as 
dead wood, and they allow themselves to stop pushing 
when that age approaches. 


becoming the punk of 


salesmen are all right while they are young, 


\s a matter of fact, no man 
is going to be relegated to the scrap-heap unless he gives 
up and lets inanition get the better of him. A man can 
keep on growing in salesmanship as long as he is able 
to travel his territory. Don’t think you have nothing to 
learn because you have had twenty or thirty vears of 
experience and bv all means don’t think you can’t learn 
There is nothing but cleverness in the saying that vou 
Noah was 600 vears 
old before he learned to build an ark. 


can’t teach an old dog new tricks. 


The reason why most salesmen getting along in years 


cease to hold their own with the vounger men is that 
they stop trying. The vounger men are full of ambi 
tion, anxious to get ahead, to learn, to increase their 


sales. The older men don’t seem to care much about 
learning any more. incline to be satisfied with 
what business thev have, with what knowledge they 
they are retired, it is not because of their 


They 


possess. If 
age, but because they no longer produce results. Some 
get into that state earlier than others. Pretty nearly all 
get there too soon, sooner than need be. 

They don’t realize that the business boat, in which 
they man one headed up stream, and it takes 
continual rowing to keep it going ahead. To stop rowing 
means to go back down stream. 

Sometimes salesmen fall back because they stick too 
closely to old methods. They try to do business in 1922 
with the methods of 1892. They degenerate into grand 


Oar, is 
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New Equipment That 
“Fits The Market”’ 


In the Chicago line at the present time 
there are several new exclusive pieces of 
a adios equipment worthy of special note. Well 
*The arve Stee i ° ‘ 
Hanger Double angle worth the attention of every jobber and sd The Marvel Steel 
Duplex bearing. Only ee : SRE - : Double angle, 
1-3 weight of cast iron. % dealer in transmission equipment. Four countershaft Type. Side 
os & , and vertical adjustment. 
of these, marked *, are shown here. All 
new pieces are given in full detail with 
prices in our new 


1922 CATALOG OF 
COMPLETE LINES 


Sudier iiisimines teeet- fe Get this catalog of a line you can show with 
cation service and fric- : i j j ; j 
cation se ‘ : pride—a line that leads in new ideas, in new ‘Ball Bearing Friction 


economies. Write us for it today. 5a Clutch Se al or 


Chicago Pulley & Shafting Co. 
1 So. Clinton St., Chicago 


Dupie x Hanger Box, . S. A. Ellicson, Pres. is Duplex Hanger Box wa 
Section Ring oiling type " ee ao re, Kt oe Secti Ww . 
you can recommend pao alae # cli Pre fore 1k [ok site. 
sately. pete - eee ; sag ed by many good 
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father men, satisfied with doing things the way their 
fathers and grandfathers did them. That can only end 
in failure. The methods of the eighteen-eighties and 
nineties have gone the way of the hoopskirt, the high 
wheeled bicycle and the congress shoe. 

Other men, even young men, fail because they are 
looking for snaps. A Boston newspaper man 
applied to by a boy for a job distributing papers. 

“What kind of a route do you want?” asked the man. 

“Oh, I'd like a route where there aren’t too many 
customers and where they are easy to reach and are 
good pay.” 


Was 


“You are looking for a kind of snap, aren’t vou?” 

The boy admitted that perhaps he was, that he would 
like a snap. 

“Well, V1 tell you about this snap business,” said the 
man. “It takes two things to make a snap, ginger and 
dough. If you've got plenty of ginger you can get the 
dough and the result will be a dandy snap.” 

The salesman looking for a snap must realize that he 
will have to make his own and that means that he will 
have to furnish the ginger in order to get the dough. 
There are salesmen who deliberately sit back and count 
on the sales manager gingering them up with pep talks 
and red hot letters. Unfortunately, some men of excel 
lent selling ability are among these, and they must have 
continued injections of ginger from higher up or they 
do not produce as they should from their territory. 
Naturally such men are retained by the house only 
because first class, A-1, self-starting workers are not so 
numerous that they can be picked up whenever wanted. 

Salesmen who want too much done for them are 
eventually allowed to go their way to the poorhouse. 
They remind one of the shiftless farmer who finally. 
after being helped for vears by his neighbors, was given 
up as hopeless and the poormaster came and took him 
away. The farmer lay flat in the bottom of the wagon 
when they met an old friend who stopped his own rig, 
loaded with corn, and asked what was the matter. 

“Taking him to the poorhouse,” said the poormaster 
“He got to where he didn’t have a thing left on his 
farm.” 

“T hate to see Bill go that way,” said the old friend. 
“Bill, if it will help vou to get back on your feet, I'll 
give you this load of corn.” 

“Ts it shelled,” drawled old Bill 
the wagon. 

“No, it's not 
Samaritan. 


from the bottom of 


shelled.” admitted the would — be 

“Drive on,” said Bill, closing his eves. 

The salesman must have ginger, which is only another 
name for what we call pep, but he must have something 
behind that pep. Did vou ever cut off a chicken’s head : 
The succeeding flopping and cavorting of the headless 
body was not pep. It was just aimless action. And so 
a lot of salesmen without putting enough brains back of 
their pep, go rushing back and forth over their territory 
without directing their actions or 
as they should. 

When there are no brains back of 
but pop! 


making them count 


pep, it is nothing 
Brains and thought are what transform use 
less action into profitable performance. The one thing 
salesmen need to do more is to think. All through the 
plant of the National Cash Register Company, John H. 
Patterson posted cards bearing the one word, 
“THINK!” Mr. Patterson knew that the wav to get 


men to accomplish is to get them to think. [mploves 
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who do not think, whether they are salesmen or manual 
laborers, are not efficient employes, nor are they on their 
way to become efficient or worth more money to their 
employers or to themselves. And traveling salesmen, 
above almost all classes of workers, need to think about 
their work. 

The only real advantage a man has over a machine is 
that he has brains and can think. Of course this advan- 
tage comes to nothing if he does not use his brains to 
think with. A machine will do certain things better 
than a man who does not think. If you do not think, 
and think a good deal about your work, about your line 
of goods, about your prospects and their opportunities, 
you increase the likelihood that your work will be 
replaced with the work of an accurate, inexpensive letter 
writing machine that will present the message to buyers 
just as accurately as you can do it. 

It is not enough just to go about your territory hold 
ing your head high with the assumption that everybody 
will acknowledge the value of vour goods and the qual 
ity of your house. It is a good thing to hold your head 
up, but when a man holds his head too high he offers 
a shining mark and sometimes he gets it in the neck. 
He needs to think about what he is doing and about what 
his appearance makes others think, including the others 
who are his competitors. 

Thinking is what keeps a man out of, or gets him out 
of, the dead wood, punk, class, and leads him to develop 
energy, and it is what directs his energy, his pep, along 
lines that make it count for his ultimate success. 

+o > 
FORGER WORKS CLEVER RUSE 
Tool Builders to Be on 
Against Crook Who Posed as Buyer 


Warning Issued to Machine Guard 


Warning against a clever forgery game has been 
issued by the National Machine Tool Builders’ Asso 
ciation as a result of complaints received from mem- 
bers who have been defrauded by the ruse of a slick 
\ New Eneland tool manufacturer was one 
of the victims, and it is reported that a similar fraud 
has been perpetrated in Cincinnati. It is believed that 
the forger may be making the rounds of machine tool 
builders, and while the warning of the association is 
directed to these manufacturers, 1t is applicable to all 
business men, 

The scheme, 


croc ik. 


as explained in the complaint of the 
New — England follows: \ 
appeared at the plant and presented a card bearing 
the inscriptien, “R. C. Cannon, M. E., Milwaukee, 
Wis.” and containing in addition the allegation that 
the man was a member of the A. S. M. E. and was 
plant engineer of a well known Milwaukee machinery 
house. The had with this 
house in the past, and when the pseudo plant engineer 


victim is as man 


COMPany done business 
explained that he wanted to look over some machines 
which his company was considering, he was received 
in the plant without suspicion and spent the entire 
day there going over the machines in question, 

\t the close of the day of inspection, he informed 
the company official that he had left a package of blue 
prints on the train and that he had also left his wallet. 
He had, however, a certified check drawn on a Wis 
This the company agreed to cash. Be 
fore departing, he instructions for forwarding 
certain data to the company which he pretended to 
represent. This was done, and later it developed that 
the man was an impostor and the check a forgery. 


consin bank. 
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HAMMER TO 
APPLY IT” 


Optimistic—YES! 


We are optimistic when meeting or in correspondence with jobbers, not 
only because things look brighter ahead, but also because of the loyal support 
extended to us by our friends in 1921. 

Alligator Lacing sales were greater last year than in 1919. 
appreciate the satisfaction found in Alligator Lacing. 


Our 1922 Program Includes 


Intensive sales promotion work in the field and a continuation of 
national advertising in over thirty influential publications. 


Belt users 


Mr. H. L. Coats, our sales manager, will 
carry our greetings to all members and friends 
attending the supply men’s meetings. 


FLEXIBLE STEEL LACING CO., 
4633 Lexington St., Chicago, U. S. A. 


In England at 135 Finsbury Pavement, London, E. C. 2. 


When writing to Advertisers please mention MILL Suppties. 
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Lower Distribution Costs 


May Be Secured by Selling Through Jobbers Instead of Direct 


Distribution costs have always been one of the most 
important problems of manufacturers, and numerous 
methods of curtailing them have been devised from time 
to time. A study of the question discloses that the 
method of securing distribution is the main factor in the 
cost. It also develops that in selling such products as 
mill supplies, the lowest cost of distribution is to be 
through jobber connections, 
avoiding the high cost of direct to consumer sales and 
the duplication of effort in the split system of selling 
both to jobbers and to the the 
territory. 


consumer in same 

Some interesting figures bearing on this question have 
recently been compiled by W. T. McLeod, president of 
McLeod Leather & Belting Co., Greensboro, N. C. He 
is a strong advocate of jobber distribution. He believes 
that a belting manufacturer who sells direct to con 
sumers must maintain expensive branch houses and a 
large selling force in the various districts from which 
he wishes to get business, while the cost of selling 
through the jobber is so much lower as to make it a 
very important consideration. 

He figures that the average branch house must pay a 
manager, two to five salesmen, rent, insurance, taxes, 
office help and belt maker, and carry a large stock of 
made-up belt. Figuring a manager’s salary at $4,500, 
his expenses at $2,000, three salesmen’s salaries at $3,000 
apiece, with expenses of $2,400 each; rent of $2,400, and 
salaries of a bookkeeper, a stenographer and a_ belt- 
maker at a total of $4,200, with 6% interest on $30,000 
stock carried, and incidentals of $750, the annual cost of 
operating a branch totals $31,850. 

Mr. McLeod says: “Taking the average of all branch 
houses, this outfit will produce about $200,000 per year, 
which would show a selling cost of over 15%. There 
is another expense to consider. This branch is cover- 
ing a territory in which you could locate ten jobbers, 
who would have to do only $20,000 each per year to 
equal the branch volume. In this territory the factory 
would have several hundred accounts selling direct and 
only 10 selling the jobber. The 10 jobbing accounts 
would be prompt pay, which insures a quick turnover, 
while some of the many consumer accounts might not 
be so prompt and there is more than likely to be a loss 
or two which would increase the selling cost. 

“Also consider the cost of accounting, etc., connected 
with handling 300 accounts as compared to 10. There 
isn’t much chance for the selling cost to fall below 20% 
average on a direct-to-consumer basis. Of course, there 
are congested districts where it can be done for less, 
but we are discussing general distribution and must only 
consider the average.” 

He then figures that the cost of selling the 10 jobbers 
would equal the salaries of two salesmen at $3,000 each 
plus the expenses of these salesmen, which is figured 
at $4,800. This is a fraction over 5%. 

“The average jobber,’ says Mr. McLeod, “does not 
make 15% on leather belting, because there are so few 
manufacturers who can sell belting on a 5% selling-cost 
basis, due to the fact that they try to sell both the jobber 
and the consumer. The low cost of selling the jobber 


and the high cost of selling the consumer shows an 
average selling cost which forces the jobber’s price up 
and his margin down. 

“Several years ago a certain jobber changed his belt 
account from a line he had been handling many years 
to one he thought would give him greater volume, 
because this particular line was well known in his terri- 
tory, and many promises of thorough cooperation were 
made by the new connection. The jobber sold $44,000 
the first year, and then dropped the account. His profit 
was a fraction under 5%, and he found the manufac 
turer was also going after his trade direct, due to the 
fact that the manufacturer’s salesmen get a much higher 
commission on consumer orders than those taken from 
the jobber. This jobber increased his volume, had a 
larger investment and made practically no profit. 

“A leather-belt can be made to show a profit 
in keeping with the cost of doing business if the manu 
facturer of belting will sell to the jobber at a price 
figured on the cost of selling to the jobber, instead of 
the average cost. By doing this, the jobber’s margin 
will be sufficient to encourage his sell 
leather belting.” 
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HAS ANALYZED BUYING POWER 


Exhaustive Research Conducted by Advertising 


Which Science Has 


Agency Shows 


Extent to Entered Business 


\n indication of the extent to which scientific 
methods are being used in business is to be found 
in a recent research which was conducted by the Wm. 
H. Rankin Company, one of the country’s most prom- 
inent advertising agencies. One of the most definite 
needs, which has been felt as the result of intensified 
selling methods, has been the need for more specific, 
localized information about markets and_ potential 
customers. With this in mind, the company under 
took to make a study of the United States by coun- 
ties and has compiled a record of business possibilities 
in each of them, 3,048 in all. 

\s a guide to determining the buying power of the 
communities, the following data has been obtained 
for each county: value of farm property, value of 
crops, amount of income tax, value of manufactured 
products, total motor car registration, white popula 
tion, total mileage of all roads, and total mileage of 
surfaced roads. In addition, this information has been 
recapitulated by states, and a climatology record is 
included, based on averages for periods of 26 to 50 
years. In order to compile the data, the organization 
representatives went to every department in Wash- 
ington, the statistical department of each state, and to 
many university and private research institutions. 

tor 


You Can't Afford to Miss It 
All aboard for Birmingham, metropolis of Alabam’, 
bright and breezy, full of pep, growing both in size and 
rep. Go down there to meet the boys, who make and 
sell mill supplies. April twenty-fourth, fifth, sixth; 
they’re the dates, don’t get them mixed, for if you do, 
you'll surely miss three full days of business bliss. 
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AKRON Barrow Jobber Advantages 


AKRON Barrow jobbers have four outstanding advantages 


No. 1—Factory Organization 

No. 2—Product 

No. 3—Advertising 

No. 4—An Exclusive Agency Plan 





e ° KRON _Bar- 
Factory Organization. sow: hove been 


marketed since 1887. Thirty-five years of experience 
explain why AKRON Barrows have so many individual 
and appealing features. 


Thirty-five years of Barrow knowledge are behind the de- 
velopment work constantly being done on each barrow type. 
Ideas for improvements are immediately investigated. If 
practical, they are developed and worked into AKRON 
Barrows. 

Thirty-five years of experience account for the long life which 
users get from their AKRON Barrows. 

Investigate what “Factory Organization’’ means to AKRON 
Jobbers. Investigate Advantages No. 2, 3, and 4. Ask, 


especially, about the advantage you derive from the AKRON 
Exclusive Agency Plan, whereby all profit comes to you. 


THE AKRON BARROW COMPANY 
Factory: Akron, Ohio Offices: Cleveland, Ohio 








THREE LEADERS 


of the 


COMPLETE AKRON LINE 






Tubular steel Barrow. 


Contractor’s Wood Handle Barrow. 





Concrete Cart. 
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PULL QUPPLUIES 


Six Definite Things That All Workers 





Want 


Opportunity to Plant Roots Appreciated—An Employee in a Com- 


munity in Which He Has a Steady 
JAMES H. 


There is a story of an Irishman who dug in a ditch 
all day for a dollar and a half, and on his way home 
stopped at a gambling house. 
on the table he lost it 

“Aw, well 


Throwing all his money 
at the first turn of the wheel. 
easy come, easy go!” 

So long as a worker’s job is uncertain and he may 
tind himself on his way to another factory or another 
town tomorrow, he thinks of money in pretty much the 
same way, living up to his earning capacity as he goes. 

But stabilize his job by the methods described in these 
articles, demonstrate that there is justice and humanity 
in management, broaden his viewpoint and his opportu 
nities, and the next thing he will want to do inevitably, is 
save money. Income has been made regular, and that 
makes it possible for him to svstematize his expenditure, 
allowing a margin for saving. If he likes his job, he 
will probably like the community in which he works, and 
want to take root in it. If a single man, he will marry 
and settle down. If he is married, he provides a better 
place for his family to live. 

The whole viewpoint fits right into thrift, life insur 
ance, the purchase of a home and good personal man 
agement of money. 

In this connection, the employer has opportunities to 
advise, at least, and to help, if he wants to go that far, 
as many of the largest corporations in the country are 
doing today. 

In a middle-western industrial town, during the war 
boom, while rents were rising and fortunes being made 
in real estate, a slick promoter quietly got busy among 
the employees of a small factory. He assured them 
that they could make some easy money by purchasing a 
group of old houses, dividing them on the two-family 
plan, letting half to tenants, and practically getting their 
own rent free. 

A corporation was formed into which some of the 
workers put every dollar they possessed. The promoter 
made one payment on the property and disappeared 
with eight thousand dollars. Several of the workmen, 
officers of the corporation, were arrested, and one came 
near going to jail for technical theft of money that he 
had merely passed from a stockholder to the president. 

Such occurrences are very common, and they show 
better than anything else how insecure are the savings 
of the average wage-carner. The manufacturer for whom 
these swindled people work knows most of them per 
sonally. A few words of advice from him would have 
scotched the real estate swindle in the beginning. His 
advice was not sought, however, and he knew nothing 
of the fraud until called upon to get his emplovees out 
of legal trouble. P 

Many a corporation now selling its own stock to 
employees on installments began doing so because 
employees asked the company to provide a safe place for 
their savings. An employer may hesitate at becoming 
a savings banker for his employees. Fortunately, it 1s 
not necessary for him to go that far if he doesn’t want 
to. As an adviser, he may help employees select trust 


(* Copyright, 1922, by J. K. Novins) 


Job ata Far il "age Hants to Stay 


COLLINS* 


worthy banking institutions, help them become their own 
bankers, and facilitate thrift through payroll conven 
iences such as withholding a percentage of wages when 
requested, and attending to the routine of making 
deposits for them. 

Most people know that they ought to save money. 
But they want to be put under some compulsion until 
saving becomes a habit. In fact, they like to be taught 
thrift, just as they would be taught to read a blue print. 
The first thing to be taught in thrift is regularity. In 
purchasing installment goods, buying a home, subscribing 
to shares in a building and loan association or a credit 
union, people establish an obligation that requires regu 
lar payments. In making these payments, they get the 
thrift habit. 

A group of loan banks lending money to. wage and 
salary earners turns this trait to account. A borrower 
wants $100, say, to buy furniture. He gets the money 
from the loan bank, agreeing to pay back $2 a week, 
which clears off the debt in one vear. Instead of paying 
directly on the loan, however, he pays on a $100 “invest- 
ment certificate.” At the end of the year he can use 
this investment certificate to pay off the loan, or may 
keep it, paving the loan separately if he has other funds. 
Ixperience shows that many borrowers prefer to keep 
the investment certificate which earns five percent inter 
est, or if this is not possible, they immediately begin 
buying another investment certificate, continuing the 
habit they have acquired of setting aside so much money 
weekly. 

This natural tendency of people to save money sys- 
tematically, once they have started, and the surprising 
ability of working people to manage their own financial 
affairs, can be made the basis for a cooperative bank 
in almost any factory, shop or office, where as many as 
twenty-five people can be brought together. An employer 
need go no further than a little leadership at the outset 

shown how to organize and manage, his employees 
will do the rest themselves. 

The cooperative bank has been thoroughly worked out 
in all its details, and is successfully operating in many 
industrial establishments. Called the “credit union,” it 
provides facilities for regular saving, vields interest on 
money, and also enables members to borrow in emer 
gencies. It is not only a cure for loan shark troubles, 
which are the unsuspected cause of much discontent 
and slackness in many a work-force, but is a stabilizer 
where labor turnover is high. 

For years it was assumed that telegraphers were nat 
ural tramps, migrating from city to city. The turnover 
in one big metropolitan telegraph office was enormous. 
When a credit union was organized in that office, hun 
dreds of shifty emplovees settled down in steady jobs 
much of their roaming had been done to get out of 
tangles caused by borrowing money at extortionate rates 
of interest. 

Full instructions for organizing and operating a credit 
union can be had for twenty-five cents in “A Credit 
Union Primer,” published by the Russell Sage Founda 
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UNIT CATALOG SERVICE 


Mill Supplies. Machinery and Automotive Equipment 
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Catalog 


7'4x105K-inch New (National Standard) size catalog 


e, on which we are now offering service, allows the 


one-third less pages at a lower cost than the smaller size, and there- 


SERVICE 


Our Service consists of making your layout, securing the data and cuts, doing 
the compiling, setting the type, submitting proofs of same to you as well as the 


manufacturer for OK, printing and binding the catalogs. This 


Service also 


includes keeping your salesmen’s loose leaf catalogs continuously up-to-date by 
revising your pages immediately upon receipt of new data from manufacturers or 


information from our clients. 


NATIONAL STANDARD. SIZES 
We build to your individual requirements, Mill 
Supply, Machinery and Automotive Equipment Cata- 
ogs in National Standard Sizes, of which the outsid 
measurements are 7124x1054 inches, (type measure 
61%4x9 inches also Hardware Catalogs in 84x11 
nches 
UNIT SYSTEM 

Our Units consist of whole and half pages as well 
as Units of four to eight items to a page, from which 
yeu may build your entire layout as per your ideas 
and sclection, enabling you to place in the hands of 
vour chents an individual catalog illustrating the 
nes vou har dle exclusively 


Cuneo-Henneberry Service Company 


451-455 W. Twenty-Second St. 





This Service eliminates all vour catalog troubles. 


COMPILING STAFF 


We have associated with us experienced compilers 
in every line, one of whom, especially efficient in 
the lines you handle, will be placed at your disposal 
to make your layout and thereafter confine his efforts 
strictly to your work until your catalog is completed 


INQUIRY INVITED 


We shall be very glad to write you more tully 
about our Service, mail samples of our work and 
furnish estimates, or—if preferred—have one of our 
representatives call ready to lay out your catalog 
This places you under no obligation whatever. 


CHICAGO 
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tion, New York City. 


Even the books and forms can 
be purchased 


ready-made. Briefly, a number of 
employees come together, organize such a cooperative 
association, pay a small entrance fee, and buy one or 
more shares apiece, paying for them in weekly install 


ments. The shares may have any value that seems best, 
and installments can be arranged according to condi 


tions. Five-dollar shares at ten cents a week are paid 
for in a year, at the end of which time interest or divi 
dends are paid, and new shares bought. 


Should a mem 
ber 


the fund thus created, 
he does so on his note, continues paying on his shares, 
and also begins paying off his loan by 


wish to borrow money out of 


installments. 
Money can be borrowed in this way for reasonable rates 
of interest, in most cases six percent, and as there are 
only nominal expenses for stationery, the officers giving 
their services voluntarily, shareholders get something 
like tive percent interest on a six percent loan basis, the 
cooperative bank usually paving at least one percent 
more than average institutions in the same community. 

lhe building and loan association is another coopera 
ive thrift organization for home building, 


successfully 
onducted by emplovees in many 


an industrial plant, and 


requiring no 
employer. 


Many emplovers still feel that the establishment and 


more participation on the part of the 


management of thrift institutions by themselves, for 
employees, is in the nature of interference with their 


private money affairs, and likely to 
as well as burdensome detail. 


cause complications, 
This even goes the length 
deductions from 


of refusing to make thrift 


pay 
envelopes. 

But other emplovers are active in providing thrift 
facilities, such as installment sale of their corporation 
stock to emplovees, a thrift plan that has stood more 
than twenty vears’ test, and which is being adopted by 
some of the largest and conservatively 
corporations in the country 

Whether he prefers to hold aloof, or to provide thrift 
facilities, an employer has a choice of 


most managed 


plans that range 


from the giving of advice to becoming 


a depository for 
his employees’ 


savings. The encouragement and teach 
ing of thrift is something that workers clearly want, and 
thrift leadership is a benefit to 
cern for which they 
which it 


themselves, to the con 


work, and to the community in 


is established. 


—<+or 


PERPETUAL INVENTORY URGED 
United States Links This 


Problem of Standardizing Industries 


Chamber of Commerce 


With 


System 


Why is it that business men will carefully safeguard 
their cash, holding employes strictly accountable for 
very penny, and still when they turn part of this cash 
into manufactured they 
f their take less pains to protect 
themselves from the loss of this transformed capital? 
Phat is the question that is presented by the United 
States Chamber of ( 
methods of 


products, lose considerable 


watchfulness and 


ommerce following a study of 
waste in industries by the 
The result of this study has been 

recommendation for the adoption by business men 
of a perpetual inventory system. 


eliminating 
avoidance of waste. 


Phe chamber has just issued a bulletin on the sub 
ject in which the advantages of keeping a continuous 
control of pointed out. It that 
fault with methods 
when material is purchased far in excess of production 
requirements, when material becomes obsolete before 
it is even processed, when production lags for lack ot 
material, or is throttled by the uneven flow of material 
through departments, when a careful check of material 
receipts is not provided, when material is 
tected or kept accessible for use, 


stores are contends 


there is something at business 


not 
when foremen and 
workmen help themselves without authorized requisi 
tions, 


pro 


and material is consumed without anv record 


for cost 


purposes. 
“The perpetual inventory,” 


Savs the bulletin of the 
chambe1 


“will show the past and present consumption 
~ material, and will allow for a revision of the quan 
tities of material carried with 


to comply present 


market and production conditions, will indicate the 
items that are slow imoving, overstocked and = non 
standard. The perpetual inventory ties up here with , 


the problem of standardization. In fact, the standard 


ization policy cannot proceed far without the informa 
tion and data supplied by the perpetual inventory 
system.” 

It is claimed that the 


perpetual inventory will pro 
vide for the following: 


sufficient material to meet 


production requirements so that production shall at 
least not be checked by a lack of necessary material ; 

minimum 
suprem¢ 


which is. of 
importance at the present time; 


investment 1n inventories 


an order] 


and accessible arrangement of material and the 
physical safeguarding of material from the elements 
and theft; the elimination of the burdensome and 


inaccurate annual physical inventory; a monthly clos 
ing by giving the amount and value of material on 
record in case of fire 


hand at any time; an invaluable 


loss: a safeguard against the accumulation of obso 
lescent material. 
Phe system is just as applicable for use by jobbers 


as it is by manufacturers and those will install 


whi 
will find that it is a valuable economy. 


ey 
NEW FACTORY IS COMPLETED 
Victor Products Corporation Flans to Use Expanded Manufac- 


turing Facilities to Help Jobber 


Victor Products Corporation, 560 Van Buren street, 
Chicago, has just completed and removed to a new 
factory at 2631 Belmont aftord 
increased facilities for manufacturing the company’s 
line of iron and steel studs, malleable 
carriage clamps, emery wheel dressers and cutters, and 
machine products Phe building 

50x150 additional 
for another 50 foot frontage with the same depth, has 
been acquired to allow for future expansion. [quip 
ment consists entirely of automatic machinery and 1s 


avenue, which will 


threads, iron 


other screw new 


occupies a sit feet. and an spac 


laid out along efficiency lines to provide economies of 
manufacture. 

The company started in the manufacturing business 
nine vears ago in a very modest way, and has steadily 
grown, adding equipment from time to time. 
Now that facilities for additional production have 
been acquired, it is planned to manufacture the Victor 
products in such a way that they can be sold to the 
jobber at a large margin of profit for him. It is stated 
that the company will not enter into competition with 
the jobbers who handle the company’s line. 


new 




















Send for our 
new catalog 


PROCESS SCREWS 





Bright Heat Treated 


Cap Screws 


Engineers and users of Cap Screws know that all cold headed 
Cap Screws, or other similar upset products, must be heat treated 
to eliminate all stresses and strains found in the material during 
this operation in order to give a dependable and uniform product. 


For many years Ferry Process Screws have been heat treated— 
it eliminates brittleness and gives added strength and uniformity 
at no extra cost. 


And now Ferry Heat Treated Cap Screws are made with the 
bright finish-——it makes better looking screws——at no extra cost. 


Think of it--with these added features Ferry Process Screws 
cost no more than ordinary ones. 


“Let us quote you prices on your requirements” 


The Ferry Cap & Set Screw Co., Cleveland, O. 
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(Continued from page 36) 

P. M.—Golf for men at either or both the Roebuck 
Country Club and the Country Club. 

The entertainment of the ladies by the local enter- 
tainment committee will include an invitation to mat 
inee on the afternoon of the last day and theater at 
night. 

The entire program of the American Association for 
the Birmingham convention is not complete, but the fol 
lowing is a tentative one: 


Welcomes Convention Guests 


Monday, April 24, 10 A. M. 
call, reports of committees and routine business. 
Monday, April 24, 2:30 P. M. 
Southern Supply & Machinery Dealers’ Association. 
Tuesday, April 25, 10 A. M. 


with Southern Supply & Machinery Dealers’ Association, 


Executive session, roll 
Joint session with 
Joint executive session 


with discussion of problems of the trade. 
Tuesday, April 25, P. M.—Open. 
Wednesday, April 26, 10 A. M. 


I-xecutive session. 


City of Birmingham Offers Many Interesting Sights for Visitors 


O. L. 


BUNN 


Secretary-Manager, Birmingham Chamber of Commerce 


When Birmingham, the 1922 meeting place of the 
convention of the Southern Supply and Machinery 
Dealers’ Association, celebrated its golden anniversary 
last fall, it was able to point to the most remarkable 
growth ever attained by any American city within a half 
century. 

Birmingham | first the light of 
incorporated town, on December 20, 187 In Jones 
Valley, at the foothills of the Appalachians, the stranger 
would have found, that vear, a scattered handful of log 
cabins, a blacksmith shop, a general store and a blazed 
way wagon road leading off into the recesses of virgin 
forests. 


sav day as an 


It was not until nine years later that Birming 
ham appeared for the first time on the pages of the 
census with a population of 3000. Today the Magic 
City—-as her marvelous growth has caused her to be 
named—is the largest city in this state, the third largest 
in the South, the thirty-sixth in size in the 1920 census, 
and the biggest of its age in America today. 
sirmingham’s remarkable expansion has come about 
through no accident of fortune. Her growth has been 
the logical development, worked by capital, in convert 
ing her abundant mineral resources fabricated 
products to supply a world demand. No known region 
of the world is more richly endowed by nature. Coal, 
iron all of the properties used in the 
fluxing of steel are found in the Birmingham district 
within gunshot of each other. This rare combination of 
minerals has resulted in the location of the mammoth 
system of plants of the Tennessee Coal, Iron & Railroad 
Company, the Gulf States Steel Company, American 
Steel & Wire Company, Chicasaw Car & Shipbuilding 
Company, and a host of other smaller plants which man 
ufacture an infinite variety of finished articles of steel 


into 


ore, limestone 


and iron. Birmingham has approximately 700 mills, 
mines and_ factories, producing over 1300 different 
articles. The annual value of her manufactured output 


is in excess of $300,000,000, and her normal .payroll is 
more than $2,000,000 every seven days. Manufacture of 
cast iron pipe, heavy machinery, cement, and brick prob 
ably come next in the order named in point of the output. 
Manufacture of cotton gins, coal washing, sugar mill, 
and veneer cutting machinery also have a_ prominent 
place in the long list of industries which ship to almost 


every market in the world. This takes no account of 
the many other industries which are contributing to 


Birmingham's position as the diversified manufacturing 
center of the South. 

While Birmingham's industrial advantages are widely 
heralded, the feeling is general that sufficient attention 
has never been paid to her chief attraction—her beauty 
and charm as a home city. Those who have travelled 
over Highland Avenue, the winding boulevard which 
landscape architects have fashioned to follow the curves 
of Red Mountain, will agree that few residence avenues 
in the country afford a more perfect natural setting for 
the handsome residences which line this beautiful drive 
way. Milner Heights, another residence section, on the 
slopes of Red Mountain just off Highland Avenue, has 
some charming architectural types. This new residence 
division may be reached by the Milner Heights bus which 
goes within a short distance of the crest of the mountain 
where a bird’s eye view of Jones Valley can be obtained. 
Forrest Park, the Birmingham Country Club district, and 
Mountain Terrace on the other side of Highland 
\venue, have also some beautiful modern homes. 

Visitors to Birmingham, who are interested in the 
process of steel making, should apply for passes at the 
offices of the Tennessee Coal & Iron Company to visit 
this huge system of plants at Ensley and Fairfield. Here 
the visitor may observe the intricate processes involved 
in the conversion of iron ore, as it comes from the red 
mountainsides of the Birmingham district, into finished 
steel rails, loaded onto freight cars for shipment to all 
parts of this country and abroad. The Chicasaw Car 
& Shipbuilding Company at Fairfield, the South’s Model 
City, and the American Steel & Wire Co. plant, are two 
other industries which offer a real element of interest, 
owing to the huge scale of their production and_ the 
intricate processes involved. 

The Chamber of Commerce hopes that visitors to the 
convention of the Southern Supply and Machinery 
Dealers’ Association will make the opportunity while here 
to acquaint themselves with some of the points of inter 
est in the Birmingham district. Birmingham is fully 
aware that her prosperity and future are inseparably 
linked with the development of the South as a whole, 
and wishes to leave nothing undone which may 
strengthen the ties that bind her to the other cities of 
this section. 

The Chamber of Commerce extends a cordial wel 
come to every member of this convention to visit its 
offices on the second floor of the Chamber of Commerce 
Building at Ist Avenue and Nineteenth Street, North. 
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He visited 43 cities. Two hundred and sixteen Mill 
Supply Dealers were called on. He covered Ohio, 
Michigan, Illinois, Wisconsin, Minnesota, lowa, 
Nebraska, Kansas, Missouri and Indiana. 


17 DIFFERENT BELT DRESSINGS WERE 
FOUND 


(This is not surprising because 147 different belt dressings 
are listed in a well known directory.) 


82 DEALERS, IN 38 CITIES, STOCKED 
STEPHENSON 
Nearest Competitor Had 45 Accounts—lIn 27 Cities. 
Next Nearest Competitor Had 26 Accounts—16 
Cities. 
The Balance Had From 1 to 15 Accounts. 





WHY DO MOST DEALERS PREFER STEPHENSON? 


1. Because it sells— 


2. Because it is advertised in the trade papers that reach the 
dealer’s customers— 
3. Because the profit is good. 


We would like to tell you more about it, but we must first have your name and address on the coupon below or on a 
letterhead or post card. 
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i PRESER VES 5 BELTS: _PRE\ = ~FREVENTS SLIPPING. 
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STEPHENSON MANUFACTURING CO. Est. 1888, Inc. 1897. ALBANY, N. Y. 





Trade Mark Registered 
Please mail us full details concerning your proposition to Mill Supply Dealers. 
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WIDE OPPOSITION TO BONUS 
Taken Hundred 


Chamber of Commerce Referendum Prove It 


V otes in Three and Seventy-five Cities in 


Opposition to the cash bonus for ex-service men 
has been expressed again by the membership of the 


Chamber of Commerce of the United States. The 
results of the recent referendum submitted to the 
members showed that 72% of the votes cast were 


against any national legislation for a general bonus, 
whether paid in cash immediately or with payment 
deferred through use of certificates. This definite 
attitude of the chamber was immediately placed before 
congress. 

The referendum, which was sent out January 7, 
besides calling for a vote on the cash bonus and certifi- 
cate plan, asked for an expression of opinion on three 
other propositions. The result of the balloting places 
the chamber on record for a national system of land 
reclamation for the benefit of ex-service men, and for 
vocational education for ex-service men. On the ques- 
tion of governmental appropriations to enable ex-sery 
to build homes, the two-thirds 
majority, required to commit the chamber on the 
proposition, was lacking. 

Votes were cast by business organizations in three 
hundred and seventy-five cities, forty-six states, the 
District of Columbia, Alaska and Hawai, and 
\merican chambers of commerce in Cuba 
Mexico. 

The wide distribution of the vote, as well as the 
size of it, indicates the fullness of the test and it is 
apparent that the sentiment of American business is 
plainly in favor of adequate relief for the disabled 
veterans, but absolutely against the general bonus. 


ice men necessary 


also 
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FINDS DEALER SELLING BEST 


Jeffrey Manufacturing Co. Has Discontinued Branch Offices for 


Economy and Wider Distribution 


The Jeffrey Manufacturing Co., Columbus, Ohio, 


manufacturer of machinery, has recently instituted an 
important change of sales policy by which a direct 
action method and dealer-agency system will replace 
the old branch office distribution. The 
change is instituted not only with the idea of effect 
ing important economies, but 
lishing dealer connections, the company believes 1t can 


system of 


also because in estab 
secure widest distribution of its products 

In connection with the announcement, Rk. H. Jeffrey, 
vice-president the 
states that the sales forces of the various departments 
direct 
com 


and general-manager of company, 


are being condensed and consolidated under 
control of the Columbus. ‘The 
pany, ‘urthermore, plans to expand its department of 


home office at 


contract engineering to engage in more extensive and 
complete projects that has heretofore been its policy 


ter 


BUYS COLONIAL LEATHER CO. 


George H. Morgan, Former Treasurer of E. F. Houghton & Co., 
Has 

The assets of the Colonial Leather Co., Philadelphia, 
have been purchased by George H. Morgan, formerly 
an official of E. F. Houghton & Co. 
which has not been operating for the past eight 
months, will now resume manufacturing, specializing 


Acquired Assets and Becomes Head 


The company, 


on curried leathers, including belting, 
pneumatic, strapping and lace leather. 
Mr. Morgan is now president of the company. He 
joined the Houghton organization in 1913, and the fol 
lowing year was appointed managing director of the 
leather department. [ater in the year he was elected 
secretary and a member of the board of directors. In 
November, 1920, he resigned as secretary to assume 
the position of treasurer, which office he held until 
February 7, this year, the date of his resignation 


hydraulic and 


or 

ADVERTISERS GET RESULTS 

Flood of Dealer Inquiries from All Parts of Country Follows 
Insertions of Ad in “Mill Supplies” 

That dealers the alert for advertised 
products of merit, and that manufacturers who use 
MILL SUPPLIES as a medium to reach the dealer and 
jobber get results, is demonstrated in a letter received 
under date of March 2nd trom a New York advertising 
agency. This agency had been handling the account 
of a company which is manufacturing electric hoists, 
among other products. The through its 
agency, had contracted for a full page space to appear 
in twelve monthly Miu 
Suppiies. After one insertion, orders were received 


are ever On 


company, 


consecutive issues of 
to hold up publication of the others, and in answer to a 
request for explanations, the following was received 

whe that our client, as well ourselves, 
anticipated that considerable advertising would be neces 
sary in order to awaken dealer interest in such a product 
as their electric hoist. In this, however, we were rathet 
agreeably surprised, and a flood of dealer inquiries from 
all parts of the country has been such that all dealer 
advertising has had to be held up, at least until our client 
is able to catch up with the dealer demand.” 


fact 1s 


as 
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Sudden Death of Edward M. Barr 
Kdward M. Barr, manager of the Chicago office of 
the Chisholm-Moore Mtge. —o., *% leveland, Ohio, 
dropped downtown in Chicago on the 
He had complained of not feel 


dead while 


morning of March 15. 


ing well for several days. Mr. Barr was born in Mil 
waukee and lived there until he went into business 
about twenty years ago. He was the son of J. M. 


Barr, formerly assistant to President A. J. Earling of 
the Chicago, Milwaukee & St. Paul railroad, and one 
He had been 


with the Chisholm-Moore company for the past eleven 


of the pioneer railroad men of the west. 


years, and had a wide acquaintance among the trade 
in Chicago. He leaves a-wife and one son. 


eel 


Who Makes Beamer Covering? 

A New York jobbing house recently applied to Mitt 
Suppiies for assistance in locating, or securing informa 
tion about, the manufacturer of Beamer roller covering 
rhe had order from ot 
customers, but was unable to locate the manufacture 
Inquiry among some of the large belting manufacturers 
failed to disclose the desired information. The name 
of the manufacturer does not appear to be listed in any 
of the directories available in this office. The covering 
in question is of soft flexible leather, 1%” thick, and 
stippled on the outer surface. Who makes it? 


company received an one its 
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GAUGE GLASSES 


HIGH AND LOW 
PRESSURE 


The traditions of a century of quality manufac- 
ture are squarely behind Libbey Gauge Glasses 
for high and low pressure service—an American 
product worthy the respect of the world. 





Libbey High Pressure Glasses are guaranteed 
unconditionally to be uniform in size, to with- 
stand steam pressures of 400 pounds, as well as 
sudden and radical changes in temperature; to 
remain crystal clear and transparent in service. 


Libbey High Pressure Gauge Glasses have passed 
rigid railroad and other tests even more severe 
with a perfect score in each instance. They are 
made with fused ends. 


Libbey Low Pressure Gauge Glasses are also 
absolutely uniform in size and of the very finest 
quality; made and guaranteed to withstand 
pressures up to 200 pounds. 


We welcome inquiries for prices or literature 
(1) 


a rc 


fy a. 
Clay ujac uved by 


THE LIBBEY GLASS MFG. CO. 
C Toledo, Ohio. USA. 
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Promoting Good-Fellowship Among Employees 


Chandler & Farquhar Workers Have Organization That Provides 


[entertainment for Members and Assistance to Ones Distressed 


Chandler & Farquhar Company, a well known mill 
supply house in Boston, boasts of an employees’ or 
ganization that is unique in many ways. It is known 
as the Chandler & Farquhar Associates, and is not 
only for the purpose of promoting good-fellowship, 
but also to provide income for its members when 
sick or disabled. The Associates recently held an 
annual meeting and dinner at which F. Alexander 
Chandler, president of the company, was toastmaster, 
and Charles S. Farquhar, treasurer, and Walter A. 
Dow, secretary, were among the speakers. 

The constitution of the association provides that 
any person, who has been in the employ of the com 
pany continuously for four weeks immediately prior 
to the date of his application, shall be eligible for 
membership upon approval of his application by a 
majority vote of the executive board. The initiation 





Since the organization of the association in May, 
1918, it has taken care of the various collections, for 
such things as wedding presents and flowers, which 
had previously been taken up in rather a haphazard 
manner. In addition, it has been able to aid in cases 
of need within the organization and in worth while 
public charities. During the war, all the boys in the 
Chandler & Farquhar organization were given suitable 
presents, when leaving for service, and at Christmas 
time were remembered with boxes: 

The spirit of good fellowship has been further pro 
moted by a series of get-together dinners, some held 
in the company’s auditorium, served by a committee 
of the Associates usually with entertainment by the 
company’s orchestra and glee club. An active enter 
tainment committee plans a regular program ot 
dances, whist parties and other gatherings, thus in 





RECENT SUPPER MEETING OF CITANDLER & FARQUHAR ASSOCIATES 


fee is one dollar. The dues are fifty cents a month, 
one-half payable on the first of the month and the 
other half on the fifteenth. Any member may with 
draw from the association by making application for 
discharge and paying all of his dues to date. When 
a member leaves the employ of the company, his mem- 
bership automatically ceases. 

\ny member unable to attend to his or her duties 
through personal sickness or disability must at once 
notify the head of the department in which he or she 
works, and the notification is then sent to the investi 
eating committee. At the end of fourteen days from 
the beginning of the sickness, the applicant shall, if 
the committee so recommend, receive from 
ciation a sum of $10.00 a week for a period not ex 
ceeding 9 weeks in any 12 consecutive months. For 
the first two years, the sum thus paid had been $8.00 
a week, but after two years’ experience it was voted 
to make it $10.00 a week. 


the asso 





creasing the feeling of fellowship, and incidentally, 
adding something to the treasury. 

The annual dinner is usually held in a hotel or othe: 
public eating-place. This year’s gathering assumed 
a more Bohemian atmosphere, being held at a tea 
room known as “Nan’s Kitchen” in Oxford Place. 
Promptly at six-thirty the entire party was seated 
at the tables and, with carnival hats and noise-makers 
as accomplishments, enjoyed a chicken and waffle din 
ner. Nan herself, proprietor of the “Kitchen,” had a 
special orchestra of professional friends on hand_ to 
furnish music, and in addition contributed with a 
couple of readings. There were solos by members 
of the organization and an exhibition dance by one of 
the male members. 

The reports showed that the association treasury is 
in fine shape and that the organization had completed 
a most successful year. The newly elected officers 
are: Dowsell, Jr.; 


President, William J. 


vice presi 
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HB “To Get the Right Start—Equip with MEDARP”’ 
Get the hg 


»~MEDARP 
Wood Split 
PULLEY 
from Stock! 


3 @ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? 

@ Wire them—’phone them—they’ll go off our ware- 
house racks and on the cars in a jiffy. 

© You can always get them from stock, and for a fair 
price, at “Medart’s.” 


"ME SUPPLY DEALER—We have been jed in the 
Pulley business for 40 years, and we know a great deal more 
out making good pulleys than many other concern 
©OUl OLICY w ling Wood Split Pulleys ts: Cheap- 
is suicidal; pr ts must be the best in their class. We 
ildn’t think of nning the slightest risk of impairing the 





nur most valued asset—our Good Will. 


g Get the “MEDART” WOOD SPLIT PULLEY from Stock! 
& (Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. 

Office and Warehouse Offices 

é CINCINNATI CHICAGO and PHILADELPHIA 
Shafting Couplings, Collars Hangers Bearings, Bearing Supports 
Friction Clutches, Iron Pulleys, Steel Rim Pulleys, Gearing, Sprock 

Chain, Rope Sheaves, Rope Drives, Belt Tighteners, etc 
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_ Lace Leather and Cut Lacing 
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Made 
from the 
best green 
salted Packer 
Hides. Strictly 

a MECHANICAL 
RAWHIDE Leath- 
er for Belt Lacing purposes. 


| By all means sell a high grade Belt Lacing because 
there is nothing so costly in power transmission as 
| poor belt lacings. We know from experience that a 
dealer who will carry a stock of our “Chicago Raw- 
hide Selected’’ Mechanical Belt Lacing will double his 


sales in this line in one year. 


“CHICAGO RAWHIDE?” Lace Leather and Cut Lac- 
ing will give double the service of the ordinary chems- 
cal rawhide or surface tanned leather. 


OUR PRODUCTS 


include “Krome” and Indian Tanned Lace Leather and Cut 
Lacing—Rawhide and “Krome” Flat Beltings, also Round 
and Twisted Belting—Rawhide Hammers and Mallete— 
Hydraulic Packings, Cups and U Leathers—Leather Special- 
ties, etc. 

If made of 1 


th 


for hanical purposes, we make it. 





r Write for Dealer's Terms 


KART 


é: 7 The Chicago Rawhide Mfg. Co. 
Se 1301 Elston Ave., Chicago 


| 
New England Branch: LEWIS E. TRACY CO., 
127 Broad Street, Boston 


























If you are particular about 
the wrenches you handle get Armstrong 


You realize how easy it is to sell supplies that are 
well known and for which there is a constant demand. 


Consider Armstrong Tools, which are known by most 
every manufacturer, superintendent, purchasing agent 
and mechanic, wherever tools are used. 


They have become standard equipment in many fac- 
tories, so that they sell themselves—you simply fill the 
order. 


There is real satisfaction and of course, some real 
profits, in selling standard goods that create their own 
demand and stay sold. 


Armstrong Tool Holders, Wrenches, Ratchet Drills, 
Dogs and Clamps belong to this class of tools. 


Send for our catalogue B-20 and full in- 
formation about our complete line of tools 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People’’ 
305 N. Francisco Ave., Chicago, U. S. A. 


If you want tool holders that sell themselves 
get the Armstrong Line 














THE WORLD'S 
STANDARD 
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dent, Edwin S. Kneeland; treasurer, Robert M. Jones ; 
fiancial secretary, Fred M. Jones; recording secretary, 
Daisy C. Mekkelsen; executive committee, the officers, 
and Mrs. E. G. Greeley and Sam V. C. Holt. 

In addition to the Chandler & Farquhar Associates, 
the company provides for each of its employees a 
group life insurance policy, paid for by the company 
on the following plan: For married men and women 
and unmarried men over 30 years of age, the policy 
is for $500 for those who have been in the company’s 
employ less than 1 year; for each succeeding year up 
to 10, an additional $200 is added, so that for em- 
plovees who have been there ten years and over, the 
policy is for $2,500. For women and unmarried men 
under 30 years of age, the policies start at $250 for 
the less than a year employees, and increase $100 a 
year until the maximum of $1,250 is reached. 

Recently, there was formed a Chandler & Farquhar 
Credit Union, which is an organization for the promo 
tion of individual thrift among the employees. Shares 


are sold to the members of the union, the par value 








DISPLAY AT C. & F. EXPOSITION 


of these being five dollars, which may be purchased 
in installments of 25 cents a week, or any multiple 
thereof. On these shares the member 
dends and may also secure loans to be repaid in small 
1 The union is a form of banking 


receives divi 


weekly installments. 
completely supervised under the Massachusetts law. 

All of these methods of binding the employees to 
gether in a spirit of good-fellowship are, according to 
emplovers and their workers alike, proving their value 
in the case of the Chandler & Farquhar Company, and 
otter examples for study by other houses. 

\s an example of the social activities, the associates, 
on the evening of March 16, held a supper and enter 
tainment on the fifth floor of the company’s building 
and had as guests representatives from manufacturing 
concerns whose products were exhibited at the Chand 
ler & Farquhar Company’s exposition, which was held 
the week of March 13, and which is said to be the first 
of its kind in New England. Upon this occasion the 
organization presented Mr. Farquhar with a lamp 
as a token of the esteem in which he is held. 

It may be stated here that the exposition 
adjudged a success, not from the number of sales made 


Was 





SUPPILUES 








during the week, but from the viewpoint of bringing 
to the attention of the people in the vicinity of Bos 
ton, some of the lines carried by the company. Among 


the exhibits were chain hoists, from the old-fashioned 
type to the newest electric push button type; more 
than 600 various sizes and shapes of files and drills; 
electric pipe threading machinery, and other supplies. 


—<or 
THE YOUNG & VANN SUPPLY CO. 
One of the Largest Houses in the South Handling Industrial 
Supplies and Heavy Hardware 
The wonderful growth and rapid development of 


the city of Birmingham, Ala., is excellently paralleled 
in the history of the Young & Vann Supply Company, 
which is ranked among the largest and most success 
ful houses in the South handling™industrial supplies 
and heavy machinery. Like many other of the stronger 
concerns in that section of the country, the Young & 
Vann Company had a modest start, but they have 
fully kept pace with the growth of the city and the 
great industrial district of which it is the center. 
The company was organized in 1906, starting in a 
three-story building at 1811 First avenue. Within 
four years, the company had outgrown its first quar 


ters and it then secured its present quarters, 1725 
1731 First avenue, covering a lot 100x182 feet. In 


addition, it has a warehouse on Avenue E, 300x190 
feet, with railroad tracks entering so as to afford the 
most modern facilities for handling heavy supplies. 

The position of the Young & Vann Company is 
accentuated by the character of manufacturers they 
They are distributors for such concerns as 
Lunkenheimer Company, Pittsburg Valve, Foundry & 
Construction Co., The Phillip Carey Company, Jewell 
Belting Company, B. F. Goodrich Company, 'Dodg« 
Sales & Engineering Co., American Tool Works Com 
pany, Chain Belt Company, and Blaw-Knox Company 

In addition to the above lines, for which the 
pany in Alabama and = northwes 
Florida, the company carries heavy stocks of mill sup 
plies and cotton mill supplies, specializing in the latter 
Fourteen traveling salesmen are employed by the com 
pany. As Birmingham is central in the South’s gre 
mineral district, there is naturally heavy demand here 
for industrial supplies and machinery. 

The officers of the Young & Vann Company are 
prominently identified with the industrial and com 
mereial life of the district. They include 1. F. Young, 
president; J. A. Vann, vice-president; Wm. M. Given, 


represent. 


com 


sole distributor 


Is 


at 


second vice-president; J. C. Dowling, secretary and 

treasurer; S. J. McCaughrin, general manager 
Delegates and visitors to the forthcoming annual 

joint convention of the American Supply and Ma 


chinery Manutacturers’ Association and the Southern 
Supply and Machinery Dealers’ Association 
tended a cordial the home 
Young & Vann Supply Company, and they are 
i welcome 


are eX 
of the 
assured 


invitation to visit 


of a hearty 
<-> 


Vachine Tool Builders to Meet 
The National Machine Tool Builders’ Association 
will hold its spring meeting at the Hotel Traymore, 
Atlantie City, N. J.. April 26 and 26. The association 
recently appointed a general committee on standard- 
ization to cooperate with a similar committee of the 
\merican Society of Mechanical Engineers. 





























Quality Transmission 


The JONES line includes all sorts of equipment for the mechan- 
ical transmission of power. 


Dealers find it pays to represent the QUALITY line because it 
helps greatly in establishing a reputation for them in their territory. 


There are still some open dealer territories—write at once for 
details of our proposition. 


W.A. Jones Foundry & Machine Company 
Main Office and Factories, 4411 W. Roosevelt Road, CHICAGO 


Branches 


NEW YORK PITTSBURGH MILWAUKEE 
20 Murray St. Union Arcade Ist Wis. Nat’l Bank Bldg. 





When writing to Advertisers please mention Mitt Supp ies. 
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UP? 


American Gauge Glasses Have Stood the Test 


Manufacturers in This Country Were Until Recently Entirely 
Dependent on Europe for This Important Industrial Product 


Manufacture of gauge glasses in America is prac 
tically an infant industry and yet, with true tradi 
tional progressiveness and ingenuity, it has already 
grown to such a size that it can point with pride to 
its achievements, and boast that it has stood the test 
and prevented the necessity of making American 
industries entirely dependent upon Europe for these 
products. 

From the time when gauge glasses first came into 
use in connection with steam power and _ heating 
plants until recently, European glass makers domi 
nated the market. To them alone we were obliged 
to look for this special glass. England first made 
these glasses, and Scotland and Germany followed 
her lead. American manufacturers, however, did not 
attempt production. The foreign glass had become so 
firmly entrenched that Americans had thought the 
task of supplanting it too staggering even to try. 
They seemed to be too complacent even to tackle such 
a stupendous job as bucking foreign gauge glasses. 

Perhaps there was not so much romance attached to 
this department of the glass industry as to the pro 
duction of cut and colored glass; yet, it is more vital 
to manufacturing interests. It is therefore not surpris- 
ing that at last American manufacturers tackled the 
job and after years of experiment succeeded in pro 
ducing a product of the highest class. No longer are 
we at the mercy of foreign glass makers. At first, all 
American glass was looked upon with suspicion by 
even the most patriotic American buyers, but the 
manufacturers met the tests in every case. 

Turn back the pages of history and rehearse the 
“Drama of which has been cast to play a 
romantic role throughout many- centuries. Among 
arts which have become commercialized, the origin of 
none is more enshrouded in mystery. Searching the 
classics of centuries before the dawn of the Christian 
era, glass is mentioned. 

Venice cornered the art of glass making until about 
1300. Suddenly, the secret process became known to 
the world; it was the old and new story— cherchez la 
femme! The boss man of the industry had a daughter 
who shared his secret with others of the household. 
None others knew. 3ut, this daughter became 
enamoured of a man who worked for her sire, and it 
is assumed that she confided to him this treasure. For 
large sums, he spread the news, England and other 
countries snapped it up, and Bohemia 
making clearer glass than had Venice. 

About this time, “Westward Ho” was the slogan of 
Europe, and stout little ships were bringing the bed 
rock of America across the Atlantic. Oddly enough, 
the first manufactured articles exported from this 
country to Europe were bottles, a factory having been 
established near Jamestown in 1608, and was also the 
first factory built in this country. 

Then followed others who specialized in glass beads, 
for which the aborigine would trade his land, his furs, 
his food and all but his life. A few years later com 
mon glass was made in Massachusetts, but not until 
after the revolution did glass making really take a 


Glass,” 


succeeded in 





firm hold. Deming Jarves was the pioneer glass manu 
facturer of England, and later the firm of Jarves & 
Commeraiss were leading importers, maintaining a 
factory at South Boston. 

It was in 1850 that William L.. Libbey became con 
fidential clerk of Jarves & Commeraiss, and having 
made his fortune out of it Deming Jarves sold the fac 
tory to Mr. Libbey, and for years this industry gained 
strength and reputation. 

Again “Westward Ho,” the trend was that way, and 
cheaper fuel induced the moving of the Libbey Glass 
Manufacturing Company to Toledo, where natural gas 
was plentiful. However, this fuel had a short stay, but 
on a day’s notice petroleum was available, and it is an 
improvement because of the steadier heat 

The name of Libbey became universally known 
through the glass manufacturing plant which Edward 
D. Libbey installed at the world’s fair in Chicago. It 
was the wonder of wonders. Centuries of develop 
ment are exemplified in the Libbey plant at Toledo, 
whence have come the finest samples of cut glass 
known to the world. Did he not at the world’s fair 
make the material for a glass dress for the Infanta 
Kulalia ? 

So, when the company of Libbey announced to the 
industries that high and low pressure gauge glasses 
of the highest grade were being produced, there was 
back of the statement the traditions and the practical 
experience of a century of quality manufacture. 
experience of a century of quality manufacture, aided 
by American ingenuity and progressiveness. 
glasses covered a period of years. Primarily, the for- 
mula had to be worked out to give required clarity, 
toughness, and ability to withstand sudden radical 
changes from heat to cold under high internal pres 
sure. Tests which would break down other glasses 
were employed. The tubes were immersed in_ boiling 
oil and suddenly plunged into water almost freezing. 
I:xperiment followed experiment; test followed test; 
batch after batch was spun out into silver-like tubes. 

Finally the master-formula was discovered. The 
means to produce it carefully, economically and effici 
ently were planned, and the first batch came out of 
the furnace a product ready to take its place among 
its foreign competitors. America had at last solved 
the enigma. 

The processes in connection with a product of this 
kind are so unusual and so new that they are neces 
sarily as closely guarded as the formula itself. 

To spin off a bath of white-hot, fiery lava-like mol 
ten material—to keep its gauge uniform, its composi- 
tion of equal density, its circumference absolutely 
round and true to size—and most important—to have 
practically the entire furnace-charge come off the heat 
and onto the market with practically no waste, is an 
accomplishment too rare to give to the public gener 
ally. 

Hence, the inquiring visitor must show his creden 
tials before a pass is issued to visit that section of the 
plant where the men work like alchemists of old in 


the white-hot glare of roaring furnaces in an inferno 
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You Can Quicken Your Plating 
and Have a Better Finish 


You can produce a mat finish or satin effect—you 


can heavily frost or place a design or lettering on 
your goods with 


LEIMAN BROS. 


PATENTED 


SAND BLAST 


whether work in metals, wood, 
rubber, glass or other materials— 


you 


celluloid, hard 


Clean casting of every kind instead of acid pickling— 
from metal—remove corrosion or rust 
from laboratory utensils—hundreds of uses will sug- 
gest themselves. Continuous feed of sand—a pailful 
lasts for many days. Can't get out of order, and no 
experience whatever needed to operate it. 


remove scale 





You simply hold each article under the nozzle and the sand 
flows like water out of a faucet always under instant control 
by foot pressure—we have an outfit for every class of work— 
chandelier, electrical fittings, carburetors, bottles, silverware, 
jewelry, hardware, toilet articles, powder boxes. 












The valve regulates the 


low of sand. 


‘Air from blower is fed 


in here. 
This glass admits light so thea 


work is easily seen. 


Opening for admitting fitung 


‘ Cloth cuffs 
the work. ee the white. 
i rm 
an LAT at 
Pt 
Metall apron catches 
sand when remov- 
Ai tight do ing | | hands from 
ae cu 


, or screen inside 
catches articles drop: 
from the hands. 


mall door here may 
be opened to recover 











ic feed pipes any article whic 
ee nd sand. may find its way to 
Short and | straight. bottom of machine — 











You don’t have to 
ake piping apart. 


This  cdrppartment 
holds endygh sand 
for many Pays use — 
it is us d Jover and 
over aga 


automat- 
tically i 


S 






Sand may be quickly 
removed here when 
it is desired to change 
same for a different 
grade nis! 

PATENTED 


















Tank prevents fluctuation 
of aw 


Weaghts for regulating 
pressure. 


OUTLET cd Velve 


threaded for stand- 


ard Iron pipe. 


close to cylinder at 
hop. pre venting loss Wing and cylinder surfaces 
auf pressu become hard and glasiy- 

hke, insurmg a perfect ht 


ee and positive pressure of 


INLET vacuum. 
Ghreaded lor 
standard 


STON Pepe, 


sition taps t 

require renewal 

frequently _ . 
Ring Self-Oiling 


Beanngs. 
PISTON 


Wine kept in constant contact with 


(Big air space resulting trom small pistom 
cybnder by centntugal lorce and 


curved wings. 


Air Pressure and Vacuum 


for feeding paper in printing presses, folders, rulers, 
wrappers, banders, labellers. bottle fillers, liquid agi- 
tators, testers, oil burners, gas burners, vacuum clean- 
ers, blowing dust from machinery, blowing chips and 
stampings from presses, sand blasting. 


LEIMAN BROS. 


BLOWERS and 
VACUUM PuMpPs 


PATENTED 





ROTARY POSITIVE 


NOISELESS 


They take up their own wear and can't get out of 
order. Made in 9 sizes. They are very easy running 
and such good and reliable performers that they are 
now used by the world’s principal industrial corpora- 
tions, factories in every line, and all the leading manu- 
facturers of automatic machinery—the vacuum or 
pressure does the work unerringly. 


LEIMAN BROS, 81-03 Walker St.. NEW YORK 


MAKERS OF GOOD MACHINERY FOR 35 YEARS 





When writine to Advertisers plesse 
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of heat. Yet this formula and process is American, 
and the product has passed its post-graduate course 
of inspection, re-inspection and come through with its 
colors flying—and they are Red, White and Blue. 

American-made gauge glasses have undergone every 
test imposed by railroads and others with success. 
Exactness of the big buyers strike the average man 
as asking an impossibility. Here are some: 

One piece chosen at random is heated to 350 degrees 
in valve oil for two minutes, and as quickly as possible 
removed from this and plunged into water at 40 
This test is repeated fifteen times without 
tubes breaking. 


degrees. 
the 
One piece to be placed in a digester and subjected 
to live steam pressure of 100 pounds for 72 i 
at the expiration of 
cloudy, cracks o1 
will be rejected. 


hours. If 
this period the glass has become 
shows inclination of dissolving, it 
(one piece to be placed in a suitable 
holder and subjected to a hydraulic pressure of 1,000 
pounds per square inch for one minute. 

Likewise 


specific ations demand an 


diameter and roundness. 


exactness 


These and other tests fully as rigorous have been 
withstood by Libbey They are guar 
anteed unconditionally to be uniform in size, to with 
stand steam pressure of 


gauge glasses. 


100 pounds, sudden changes 
in temperature and to remain crystal clear in service. 
hey have passed all of the railroad tests with perfect 
and are made with ends. Thev are 
uniform, and guaranteed up to 200 pounds pressure. 


SCOTres fused 


tor 


CONVEYOR BELT 
Youngstown, Ohio, Will Form Company to 
Manufacture This and Other Types 


PATENTS NEW 
L. T. Petersen, of 
\ new type of conveyor belt for all materials, which 
is said to have proved very successful in actual opera 
tion, is covered by patent 1405158, granted to L. T. 
Petersen of Youngstown, Ohio. Mr. Petersen has been 
connected in an executive capacity with direct super 
vision of the manufacture of some of the largest belts 
conveying ore, coal, coke, limestone and other materials, 
whether light or heavy. From practical experience, the 
new belt has been devised and is constructed so as to 
withstand the severest kind of service such as is en 
countered in handling heavy and abrasive materials. 
The improved belt is designed to insure increased 
durability and flexibility while in operation, affording 
superior resistance to the pounding action of materials 
falling or projected upon the moving belt. In handling, 
such materials are usually delivered with considerable 
force upon the middle or troughing portion of the belt, 
and at an angle with relation to the direction of its travel. 
\s a consequence, the greatest wear and tear is 


upon 
the central portion of the working face of the structure, 
and for this reason, among others, the new belt is re 
this point with a tough cushioning material 
gradually increased in thickness toward the center, and 
furthermore the cushioning area is re-enforced on both 
sides by in-elastic, non-flexible edges, thereby producing 
a belt peculiarly adapted to trough when in service, and 
to withstand the frictional wear of the pulleys and guide 
rollers over which it runs as, 


enforced at 


also, the wear and tear due 
to the friction and impact of materials carried by the 
belt. Although the belt is relatively thick and strong, it 
is very flexible, a characteristic necessary in order to 
properly flex over the guiding pulleys and to trough suit 
ably in conveying materials. 


In addition the new belt structure, Mr. Petersen states, 
includes the novel arrangement of parallel re-enforcing 
binding cords embedded beneath the working face as a 
means effecting the most secure bond between the belt 
body and the face. 

It is the intention to organize a company for the manu- 
facture of this and other types of belts, as well as the 
structural appliances connected therewith. The new 
company proposes to be in a position to handle the ere 
tion of complete conveyor equipment. 


<-> 


ACTS AS OWN ADVANCE AGENT 


Cleveland Tool Man Uses Clever Method of Notifying His 
Customers That He Will Visit Them 
Greeting his customers and prospects before his 
arrival at their places of business is a clevet nN1eCE 
of advance publicity resorted to by H. W. Oster, ji 


of the Oster Monufacturing 


= — — Company, Cleveland, Obhio 
| | Instead of eoing forth from 
| his hotel, or im some in 
stances, rushing out of the 


railroad station, and dropping 
in unannounced, 
the customer 
previous to his arrival. 


1 "te 
le Notes 


several davs 
ir 


| 

} does not, however. resort to 

| the stereotyped form letter 
Instead, he injects a little of 


his own personality into the 


notice. Here's how 
rts 

On one side of 

is a picture of himself, a re 

production of which, but re 

duced in size, 1s shown in the 


accompanying photograph 





| You will notice that he has 
| his traveling bag in one hand, 
= | While the other 1s out 

stretched to grasp a triendly 

hand. On the reverse side of the card is printed, 
“Shake hands with H. W. Oster, Jr., the pipe man, 


who will call on you.” Space is allowed for the date 
to be the 
below 


inserted and company’s name is printeé 
One of these greetings has just been received by 
Mitt SUPPLIES, Mr. Ostet 


information that he is on his southern trip and finds 


and in addition sends the 
“business getting better, with more confidence in the 
future expressed by the trade in small towns as well 
as larce.” 

+> 


Head Cincinnati Metal Trades 

J. Wallace Carrel, vice-president and general manage 
of the Lodge & Shipley Machine Tool Co., Cincinnati, 
Ohio, was elected president of the Cincinnati branch of 
the National Metal 
meeting March 2. Other officers elected: 
dent, E. A. Muller, vice-president and yeneral-managet 
of the King Machine Tool Works; secretary, David ( 
Jones, vice-president of the Lunkenheimer Co. ; 
urer, Neil the 
Works of Machinery 


Corporation. 


Trades Association at its annual 


Vice-presi 


treas 
Lamont, 
the 


works manager ot Laidlaw 


Worthington Pump & 
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GANDY—Standard Since 1880 
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AKE advantage of the powerful consumer demand for the 
original Gandy stitched cotton duck belting. 


To the experienced belt user—your customer—the name Gandy 
means definite belt superiority. It is a product of standard worth, 
where long life and satisfactory service is assured. Gandy is the 
original stitched cotton duck belt—and the best. 


Write today for full particulars of dealer contracts. 
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GANDY BELTING COMPANY 


MAIN OFFICE AND FACTORY: 7S7 WEST PRATT ST., BALTIMORE, MD. 
New 








York: 86 Warren Street Chicago: 552 West Adams Street 
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New Products and Improvements of Interest 


Metal Cutting Machine, New Type of Tool Holder, Force Feed 
Oil Pump, and Fire-Fighting Tank Recently Placed on Market 


The Federal Gauge Co. and Marshalltown Manu 
facturing Company, 12 So. Jefferson street, Chicago, 
has recently perfected and is placing on the market a 
new electrical control switch, which is said to be a 
marked development in safety devices. 
sure vacuum and thermostatic work. ‘This pressure 
switch in simple form consists of a gravity operated 
mercury switch actuated by a Bourdon tube arranged 
to open or close an electrical circuit at predetermined 
pressures. The circuit is broken within a glass tube in 
which are sealed leads of suitable materials to serve 
as conductors. 


It 1S for pres 


The tube also contains inert gas and 
a quantity of mereury as a medium for opening and 
closing the circuit. 

The Vool & Machine Company, Racine, 
Wis., has recently perfected and added to its line a 
new model metal cutting machine which will use light 
gauge blades at high speeds. One of the features is 
an automatic lifting device which gives a positive me 
chanical lift on the non-cutting stroke. 
that the teeth never drag, no 


Racine 


It is claimed 


matter how ereat the 





It is 
a minimum of moving parts. 
stops the saw when the cut is finished. 
guide holds itself automatically at any height, making 
it convenient when placing stock in the machine. An 
adjustment provides for cutting stock up to 6” by 6” 
The machine weighs 150 pounds. 


pressure on the blade. a compact machine with 
An automatic knockout 


A saw frame 


The Peerless Safety Device Co., Chicago, Ill, has 
just perfected and placed on the market a new tive 
gallon pump tank for fire-fighting that is adapted for 
use in factory buildings, warehouses, railroad property 
and wherever such safety devices may be necessary. 
The pump is double action type and will throw a 
stream approximately 50 feet, with sufficient force, it 
is claimed, to beat its way through flames and soak 
the burning material. The tank can be filled during 
operation of the pump. It is made of brass, copper or 
galvanized iron. 

The Pickering Governor Company, Portland, Conn., 
has recently been featuring a force feed oil pump, 
which, although it is not a new product, has not been 
pushed, as the company devoted all of its efforts to 
producing governors. The pump is made in two 


styles, one a single feed and the other a double feed 
All pumps are provided with sight gauge and all neces 
sary fittings for oi] connection and a try cock for test 





ing. \ heating chamber is cast in the bottom of the 
body for connecting to exhaust that any 
fed. Vhe drive is of the ratchet 
Suitable handles are provided on the ratchet 
wheel, permitting use as a hand pump, for giving more 


steain so 
grade of oil can be 
form. 


liberal supply temporarily in case of unusual demand. 
\ single cap serew operated by a wrench allows ad 
justment while engine is in motion, 
joints or stuffing boxes. The single feed pump weighs 
14 pounds and the double feed 19 pounds. “Phe former 
has a capacity of 1 quart and the latter about 3 pints. 

The Oxweld Acetylene Co., Chicago, manufacturer 
of cutting and welding apparatus, has perfected and 


There are no 


placed on the market a new welding outfit, especially 
adapted to work in garages, repair shops, blacksmiths 
and sheet metal workers. It is a small, compact outfit, 
consisting of a blowpipe, seven tips and 
lighter, OoxVeen regulator, acetylene regulator, neces 
sary hose and wrenches, instruction book, spectacles 


welding 


and an assortment of welding supplies. The entire 
outfit is packed in a small traveling case, which allows 
plenty of space for overalls, gauntlets and other 


articles of apparel. 

Lovejoy Tool Works, 319 West Ohto street. Chi- 
cago, is marketing a new type of tool holder, a de 
vice which uses up short ends of high speed and stell- 
ite bits which cost a high price per pound and which 





are usually thrown away when they get down to short 
lengths. These holders, it is claimed, will hold a 
piece three-fourths inch or longer. They will also hold 
full length bits any length without danger of breaking, 
making them handy when working in close quarters. 
They are made of tool steel. 
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VOGEL Patented Frost-Proof Closets 


give satisfactory service, day in and day out, winter and summer 


The material used in the manufacture of VOGEL closets is the best to be obtained. 
The seats are exceptionally strong and durable, the operating levers are of mal- 
leable iron galvanized and will not break, the valve bodies are of good quality brass, 


and the entire fixtures are tested under hydraulic pressure before leaving our 
factory. 








VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zero 

weather and many thousands have been in use for years without requiring repairs. 

When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may be 
removed in an instant. 


a i 





The VOGEL is the simplest and most durable frost- 


proof water closet made. The price is right. 


SOLD BY ALL JOBBERS 


JOS. A. VOGEL COMPANY 


Wilmington, Delaware 
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U. S. ELECTRIC DRILLS AND GRINDERS 


Send for 
complete 
catalogue 





THE U. S. ELECTRICAL TOOL CO. Cincinnati, Ohio 


Boston, New York, Philadelphia, Pittsburgh, Detroit, Chicago, St. Louis, Cleveland, Milwaukee, Houston 











We have customers who have been buying from 
us for thirty-three years. Better join our family. 


The next time you need any Engine and Boiler Trimmings, Plumbers’ 
Supplies, Water Gauges, Gauge Cocks, Air Cocks, Steam and Gas Serv- 
ice Cocks, Bibbs, Basin Cocks, Brass Fittings, etc., mail your order to 


THE McRAE & ROBERTS CO. DETROIT, MICHIGAN 


Long Distance Phone—Cedar 74 
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Catalogs and House Organs 


Recent Issues Contam Much Interesting Reading for Supply Alen 


Pin Watworti Loc for February contains an i 


1.er 
esting article on the chemical industry. There also 
appears in it an editorial by Howard Coonley, presi 


aent of the company, in which he issues the following 
advice to the trade: “Now is the time to plan, not to 
mourn. Now is the time to prepare for the 
not to whine over the past. 


future, 
Are you prepared? are 
the wheels greased to start with 


the bearings clean and 


the least possible friction? Are your stocks in shape 
to take care of the demands which vour customers may 
make upon you, what ever those demands may be? 


The gap between slack business and full, after all, is 
When the tide turns, it will be too late to 
expect others to do for vou what vou should have long 
before done for yourself, “Th not 


not great. 


he future docs come 
from before to meet us, but comes streaming up from 
behind over our heads.” Where will it find vou 2” 

Tool Com 


TrrrREADS, house organ of the Geometric 


pany, New Haven, Conn., began its eleventh year of 
publication with its March number. The following 
story is used very cleverly in apologizing for any 


mistakes that may have been made in its 
“The may 


f knowledge of the intricacies of some situation, 


ten vears of 


existence: mistakes have been due to 


lack 


Scottish minister who, upon the second 


Sunday in his newly appointed parish, had reason to 


the meager collection. 
elders, ‘they 


came 


complain of 
“Mon, replied one of the ; 
close. But’—and he nearer and 
confidential—‘the auld minister he 
four saxpences into the plate hissel, just to gie them 
; Of course, he took the 


aATe CLOSE 
verra became 


more iree:. OF 


saxpences awa’ with 
‘The new minister tried the same plan, but 
lowing Sunday was a repetition of the other 


failure. The entire collection was not only 
to his great consternation, his own coins were missing 
“*Voemay be a better preacher than the auld mn 
ister,” exclaimed the elder; ‘but if ve had half the 
the world and o’ ver ain flock in par 


s 


knowledge of ; 
ha’ done what he did 

penees to the plate.” 
The Black & Decker Mfg. Co., 
Baltimore, Md., has issued a new miniature 
showing the company’s line of portable cleetrie drills, 


electric screw driver and socket wrencl erind 


ticular, ved 
Towson Heights, 


catalog, 


1, electric 
ers, safety cleaning machine and clectric valve grinde: 
rcts, the hous 
Atlanta, Ga, 
1¢ following comment upon a recent monthly sales 


The February number of FuLtton F 
organ of the Fulton Supply Co., 
tl 
conference of the company 


contains 


“From the various talks 
these times 
the dealer is trying to sell ALL he can*tand buy as 
EIT ELE But is this the best policy? In 
every hardware or general store there are certain lines 
which turn over quickly or ‘move fast.’ 


your editor gleaned the following: In 
as he can. 


Conversely 
there are others which move slower than molasses in 

freezing temperature. A customer entering a store 
where he has bought a certain article for many years 
hates to be met with, ‘I am sorry, Mr. 
are just out of that item.’ Mr. 


but we 
then proceeds to 


the next store to see if it can be acquired there. 
two the direct 
sales of other articles 
have bought had he 
secured what he came in to buy.” 
Metalwood = Manufacturing Company, 
Mich., has issucd a catalog, B 38, 


Phe 
first on sal of 
the article desired, and then the 


the customer probably 


lealer loses in Ways 


would 


Detroit, 
of its drop forged 
Numerous changes in prices, 
as well as additions in both types and sizes, are con 
tained in it. 


steel hydraulic fittings. 


Vhe Bastian-Blessing Company, West Austin ave 
nue, Chicago, manufacturer of apparatus for welding 
and cutting, has started publication of a 


organ, called “Rego Sparks.” 


small house 
first 
a new outfit which is expected to prove 


Wsuc 18 


In the 
deseribed 
popular with the garage and 
The Schiater Hardware Co., 
Wis., has recently 
ch is chuimed to be the only complet 
hardware i 


small repair shop. 


815 College avenue, 


published a catak cy 
paper n il] 
thousands 
oe ore 


\ppleton, 
whicl 

catalog issued. In it are shown 
+] 


applied to 


of hardware items. as MS partie 

industry. 
Mattinely 

Louis, Mo., 


matic valves for wat 


Automatic Valve Company Ine. St 


r gauges, ammonia gauges and 
he company has removed its 


< 
to 1902 Olive street. 


Sons Co. 


ACCESSOTICS., 
headquarters 

David Lupton’: 
adelphia, Pa., have a 
When c mpleted 11 


panv’'s steel factery 


» Allegheny avenue, Phil 
ne weatalog, No. 11, on the 
will full list of the com 
equipment and steel sash products. 


shi W 


+) 


New Jobbing House in Baltimore 
Standard Supply Corporation is the name of a 
the 

Light street, Baltimore, 

are: H. A. Booth, 
Kunnecke, vice-president, and J. C 
Schusseler, SECretary.. 


new 


entered jobbing 


641 


company 


company which has mill supply 
field with headquarters at 


Md. I 


president; Harry 


he othicers of the 


\ll of these men were for twelv« 
vears officers of the Crook-Horner Supply 


and 


Company, 
Daltimore, severed their connection with that organ 
ization in January. house, which is located 
on one of the principal thoroughfares of the city, known 
as the Key Highway, will handle a complete stock of 
mill, mine, steam and plumbing supplies, power engines, 


boilers, and hand and power pumps. 


The new 


re 


Leather Belting Exports Drop 
Exports of leather belting from the United States dur 
g the month of January, 1922, the aver 
*, both in quantity and value, of the exports for th 
seven-month period from July, 1921, to January, 1922, 
according to figures made public the past month by 
department of commerce. 
that showed an 


of goods. 


il 


as 1 
were below 


” 


IS 


the 
Japan was the only market 
in the demand for this class 
A total of 43,119 pounds with a value of 
$70,466 represents the exports for January to all coun 
tries, avhile the average for the six-month period was 
64,224 pounds with a value of $95,403. 


increase 





























Victor Balata & Textile Belting Company 





Manufacturers of ““V-B 


j We manufacture all our products 
j from the raw cotton to the finished 
: “| belt. We spin our own yarn and 
j weave our own duck, enabling us to 

furnish high quality belting with uni- 
——Z formity throughout. 


EN Main Sales Office: 38 Murray Street, New York, N. Y. 
= \ 167 N. Market St. Chicago 


(Victor Balata) Belting and Canvas 


@ | Stitched Belting, for transmission, elevating and conveying— 


also Tractor and Endless Thresher Belts. 


A few desirable territories still open 


Factories: Easton, Pa. 


We carry large and complete stocks 
for immediate shipment at our fac- 
tory, branch stores, warehouses and 
distributing agents, and in all mar- 
kets, 





-Write. 














No. 1 Single Feed Oj} Pump 


The Pickering Governor Co., 


PICKERING 


“FORCE FEED” OIL PUMPS 


are worthy companions of the Pickering Governor—being made in the 
same careful manner, of simple design and selected materials. 
Intended primarily for Steam Engine Cylinder lubrication, they are 
made in two sizes, i. e., Single and Double Feed. 
The former is here illustrated. 


This is a good live item for any Jobber to handle and we suggest they 
write for particulars and latest prices. 


Portland, Conn. 





Our Specialties are sold to Jobbers only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
imples 
and 


tronges 
hanger ever made. 


ee 


@Note the ball ana 
socket joint. 

QHanger can swing in 
any direction. 

@Not necessary to re- 
move hanger to raise 
or lower pipe. 


Write for 
“‘Our Silent Salesman’’ 





The Penn Engineering Co. 
Philadelphia, Pa. 








The 
Moore & White 
FRICTION 
CLUTCH 


Smashes All Friction Clutch Competition 





ANY dealers have realized this; some joyously— 
some otherwise. If you are one of the latter, 
think this. over— 


The Moore & White Friction Every Friction Clutch or 
Clutch is one that your cus- Cutoff Coupling that leaves our 
tomers can depend upon abso- shop must be right and IS 
lutely. Thirty-five years ago, RIGHT. And when an article's 
way back in ‘86, we started to got quality and _ construction 
build it. Orders came in thick right and the price is fair— 
and fast from the very start, it’s a safe bet that folks will 
and we're still doing a rushing ask for and buy it whenever 
business at the old stand. But they need it — no- matter 
during the stress of all the whether it’s a pair of shoes, a 
rush and hustle we have never piano, cigar or a Moore & 
attempted to increase the out- White Friction Clutch. That’s 
put by lowering the _ original why “M W" Clutches are 
high standard of quality and more in demand today than 
workmanship we set for our ever. 
product. NO, SIR! 


Hundreds of dealers in Mill Supplies throughout the United States 
realize this through contact with the Clutch itself and through 
Consumer demand. 


PROP Us A LINE TODAY AND ASK FOR CATALOG “C” 


THE MOORE & WHITE CO. 
Sole Makers 


2711 to 2741 N. 15th St., Philadelphia 








When writing to Advertisers please mention Mitt Suppuigs, 












































KML QUPPILIES 











YOST RETURNS 
Old-Timer Who Led the Chorus at National Conventions Has 
Regained Health on Western Ranch 


TO BUSINESS 


W. B. Yost, one of the best known mill supply 
men in the country, formerly connected with Stam- 
baugh-Thempson Company, Youngstown, Ohio, as 
manager of their supply department, has been appointed 





W. B. 


YOST 
manager of the mill supply department of Smith-Booth 
Usher Co., Los Angeles, and will have charge of both 
purchasing and selling. 

Mr. Yost left the East about two vears ago, follow 
ing a nervous breakdown, and settled on a ranch north 
of San Francisco. In a letter to MILL Supptirs, telling 
of his return to business, he states that he has entirely 
recovered his health. This will be news 
to his many friends in the trade. He was one of the 
organizers of the National Supply and Machinery 
Dealers’ Association and has been one of its most 
active members. Old-timers will recall that Mr. Yost 
always rallied all the actual and potential singers at 
tending conventions, and held a saengerfest, the song 
sters always staging a serpentine 


welcome 


var dance. 


fee 


HERE'S GOOD NEWS FOR ALL 
Reports Show That 1922 Will Be Big Year for Home Builders 
and That Housing Will Be Remedied 
All signs point to 1922 as a big year for home build 
ers, according to the Department of Commerce. The 
department’s division of building and housing has 
studied reports of contracts awarded, analyzed figures 
on building permits and consulted with builders and 
real estate men from scores of cities, and concludes 
that before the year is out the United States will have 
begun to reduce its housing shortage of about one 
million homes. : 


Some tell the story. In 27 


over two-thirds of our 


simple figures 
northeastern states, in which 
people live, the F. W. Dodge Company reports that 
contracts for 75 million dollars worth of residential 
construction were awarded in February. The figure 
was the same for January, while December showed a 
total of 101 million dollars. These figures compare 
with a monthly average for the year 1919 of 71 million 


very 





dollars and for 1921 of 73 million dollars. “Phe show- 
ing is very remarkable, as normally December, Jan 
uary and February are the three lowest months of 
the year, and it is especially encouraging since the 
late summer and fall months showed an unusually 
large number of building projects started, to be carried 
along during the winter season. [Everything points, 
therefore, to an active spring building season. 

The situation varies greatly between different cities, 
of course, a few even having a surplus of homes, but 
a number of places apparently will build to the limit 
of their capacity. 
tions it does not seem likely that there will be any 
great general inerease in building material prices or 
building trade wages. In fact, the steady activity 
during the fall and winter months indicates that the 
demand for new construction is of a steady, healthy 
nature, that would probably slacken in f any 
marked advances. Movements in the building indus 
try during the next few months are expected to be 
rather steady. 

Measured in floor the contracts 
awarded during the three stand well 
above the 1921 average and very close to the high 
year of 1919.) With such a start the vear 1922 could 
easily rank ahead of any vear since the beginning of 
the war. 

Residential buildings have accounted for 47 — per 
cent, or nearly half of all construction during 
the past three months, whereas during the vears 1919 
to 1921 residential construction was only 31 per cent, 
or less than one-third of the total. Homebuilders are 
having first call on the resources of the construction 
industry. 


In view of general business condi 


Case ol 


space, average 


past months 


new 


ter 


C. H. WOOD COMPANY CHANGES 
Hilton R. Olds, Who Has Been with 
Since 1903, Becomes Its President 

Wilton R. Olds, George EE. Ingraham and \. J 
Littlejohn have purchased the interest of Charles I. 
Wood in the C. H. Wood Company, 214 West Jeffer 
son street, Syracuse, N. Y., dealers in mill supplies. 
machinery and tools. Mr. Olds has been elected presi 
dent and general manager of the company, Mr. Little 
john vice-president, and Mr. Ingraham seeretary. 
Thes have all been elected directors of the company. 
The €. H. Wood Company was established in 
Syracuse in 1901 by Mr. Wood and associates, but in 
recent years Mr. Wood has been sole owner of the 
business. 


{ssociated Organization 


During its career the company has shown 
steady growth. 

Mr. Olds, the new president. has been associated 
with Mr. Wood since 1903, and has filled every impor- 
tant position in the organization that time. 
Previous to his connection with the company, he was 
with the Burhans & Black Company, wholesale hard 
ware dealers, and John B. Foley & Company, retail 
hardware dealers. Mr. Ingraham was with the com 
pany until two vears ago, when he became identified 
with the Kelsey Heater company. Mr. Littlejohn is 
secretary of the Meldrum-Gabrielson Corporation, 
Syracuse, manufacturer of machinery, and he will con 
tinue his activities with that company. 

Mr. Olds announces that, with the change of man 
agement, it is planned to broaden the company’s actiy 
ity throughout Central New York state, and possibly 
later on to reach out a greater distance from Syracuse 


than has formerly been the policy. 


since 
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BYANK 


Leather Belting 


The Right Belt has already 
Cut Costs in Half—With 


More Savings to Come 


The owners of this granite planer put 
on new table drive belts every second 
month so regularly that it had become 
a habit. And these were good belts! 
Not a thing the matter with them 
except that they were not adapted to 
this particular service. 


Then came the Schieren Service En- 
gineers with a recommendation for 
two specially constructed belts. These 
belts are now in service for more than 
four months and show very little 
signs of wear. During this time they 
have outworn two sets of the belts 
formerly used and their cost to date 
is actually 25° less than the old 
belts. A saving —the result of 
Schieren’s Engineering Service. 


We offer you this same cost-cutting, 
money-saving service. A belt of max- 
imum efficiency—from stock or made 
to order as your requirements dictate. 





Tanners 
Belt Manufacturers 
Main Office and Factory 
42 Ferry Street, New York, N. Y. 


Tanneries: Bristol, Tenn, 











Reg. U.S. Pat. Off. 


Distributing Branches and Dealers in all 
leading cities throughout the world. 








When writing to Advertisers 


please mention Mitt Supp cies. 
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Departure Manufacturing Co., Bristol, Conn., mat 
ot ball bearings He has been connected with the compar 
for several years 

Klliot D. Drury is now assistant sales manager of th 
American Wringet Woonsocket, R. | He was formerly 
a sales representative for the Greentield Tap & Die Corpora- 
tion, Greenfield, Mass 

J. J. Arnsfield has resigned as advertising manager of Fair 
banks, Morse & Co., Chicago, and has entered advertising 
sales work. He was formerly president of the Engineering 
\dvertisers’ Association 

C. DD. Sargent has joined the sales force of the Abrasive 
Co., Philadelphia, and will cover part of Chicago and 
southern Indiana, making his headquarters at 566 West 
Washington boulevard, Chicag 








George W. Bender, vice-president of the Arevk Railway 
Supply Co., Chicago, has opened offices at 327 So. LaSalle 
street. He was formerly connected with Mudge & Co., 
Chicago, manufacturer of railway equipment. 

J. T. Brierly has been elected president of the Thompso1 
Copeland Co., Worcester, Mass., manufacturer of lock wash 


, nuts, etc. He was formerly general manager and trea 





urer of Brierly-Lombard Co., mill supply house, Worcester 

Frank H. VPage, treasurer of the Van Norman Machine 
fool Co., Springfield, Mass., manufacturer of grinding ma- 
Cc hin s, has been elected preside “8 of the Springteld Ix altyv 
Co., recently organized. He is also president of the National 


Equipment Co 
C.F 
of the 


W. L 


Hoban, 
Charles 
Lewis in 


assistant advertising manage 
has been appointed to succeed 
department of Henry Disston 


Jr., formerly 
Beck Company, 
the advertising 


& Sons, Inc., Philadelphia. Mr. Lewis has resigned after two 
years’ service with the company. 

Martin Harder is now affiliated with the South Side 
Malleable Castings Co., Milwaukee, Wis. He has been con- 
nected with the Saginaw Malleable Iron Co., Saginaw, Mich 
and was previously superintendent of the malleable depart- 


I 


ment of the Chain Belt Co., Milwaukee. 
L. H. Beyer is now purchasing agent for the American 
Radiator Co., Buffalo, succeeding Justus Egbert, who _ re- 


signed March 1. Mr. 
-ebert & McClain, 


iron, , steel 


Waldo 


Buffalo, to sc i 


Justus has formed a company, 
Inc., with headquarters at 
and other 





coke products 


the 


D Forsyth, 
Columbian 
assumed the 
ion of the 
facturer of 


sales directors of thi 
Ohio, has recently 
the hardware divi- 
Buffalo, N. Y., manu- 
products 

J. Harvey Williams, president of J. H. Williams & Co., 
Brooklyn, N. Y., manufacturers drop forged tools, h: 
been elected president of the American Drop Forging 
tute. He president of the 
Commerce, to which position he 


Ss. formerly of 
Hardware Co., Cleveland, 
position of sales manager 
i Manufacturing ( 


wrenches and 


one 


ot 
Barcol: ‘o., 


pliers, other 
ot 
Inst 

Chamber ot 


reclected 


1S also srookly n 
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Ralph M. Sitterley announces the establishment of offi 
at 149 | sroadway, New York, where he will act in the capacity 
of foreign sales manager of American manufacturers of ele¢ 
trical specialties, marin supplies, automotive products an 
other equipment. He anticipates leavin@ for Europe in Aq 

FT. Herron has accepted an appointment as manager ¢ 
the Southern Foundry & Machine Co., Chattanooga, Tenn., 
one of the subsidiaries of the American Brake Shoe & 
loundry Co For the past four years he has been with th 
Lucey Mfg. Corp., Chattanooga, manufacturer of oil e] 
supplies 

Lorenz Maisel, Madison, Wis ho reorganized the Madi 
son Tool & Stamping Works a year ago and has since beet 
treasurer and general manager of the company, has disposed 
ot his interest and retired At the time he became 1 st 
in the tool business, he was superintendent of the es 


10. A 

Ross D. Willis has 
Neumann & Sons, 
the Baker R. & L Ce. Cl 


Battery ( Ladison. 


become associated with W 


represent 








“14 
Milam 


atives in southern Michigan for 


leveland, Ohio, manutacturers o 
trucks, cranes and other’ handling equipment He Was 
formerly sales engineer in the same territory for the Lake 
wood Engineering ¢ ca Cleveland 

L. B. Peeples, who has for some time been manager ot 
the Seattle branch of Crane & Co., Chicago, is now at tin 
Los Angeles office of the same company. J. J. Doherty, wh: 
has been his assistant, has been acting manager ie Seatth 
M. Straith-Miller, another of the Crane organization, has 
also been transferred Los Angeles 

Henry Harnischfeger, president of the Pawling & Harn 
ischfeger Co., Milwaukee, Wis., manufacturer of handlin: 
inachinery, left several weeks ago for an extended business 
trip to Europe and the Orient, during which he will visit t! 
branches of the American Machinery Corporation, an orgar 
ization of exporters of which he is president 

Fugene Forrer, Budd Lake, N. J., plans to build an iro 
and brass foundry near New York this summer and to equy 


it with modern machinery to manufacture specia 
ing pipe fittings of a new type which he recently 
under patent number 1,395,808, and other 


gg in the line of plumbers and mill supplie 


‘rank W. Fenno has been appointed trustee in bankrupt 
for - Gardner Brass Works, Gardner, Mass., manufacturers 
ot plumb«e rs’ ferrules The proprietors of the concer 
Edmund F. Preece and Benjamin W. Preece, filed a volun 
tary petition in which they disclosed liabilities of $13,703 and 
assets of $624. The two men also filed individual petitions 
in bankruptcy 

Charles Glover, who recently resigned, because of 1 
health, as vice-president of the American Hardware Corp 
New Britain, Conn., has been succeeded by George T. Kim 
ball. Mr. Kimball has been secretary of the company and 


\lbert N 


succeeded in th 


in that position by 


been 
Booth 


he is succeeded 
ing agent, who in turn 


department by W. H 








J. F. Foehr, formerly with the Graton & Wnight 
Worcester, Mass., has joined the Chas. A. Schier 
He has had wide experience in the manufacture 
leather products, and is an authority on leather 
hydraulic and pneumatic purposes. In his new 
will devote himself to the production of packin 
pings and similar leather products. 

Jas. S. Fitzgerald, better known as “Fi tz,” hz 
sales force of the Flexible Steel Lacing . O:. 
with headquarters in Cleveland, Ohio, placing 
trade in Ohio and Western West Virginia the 
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Buying Quality Belting 
Reduces the Cost 


M OST Belt Users at one time 
A or another experiment with 
low priced belts, but those who 
check up on their experiments 
soon learn that the best costs the 
least 
Comber Waterproof Leather Belt- 
ing is made to work and to last. 
It conserves power by clinging 
close to the pulleys, and it puts off 
for a long time the necessity of 
replacement. For many years it 
has been satisfying belt users 

with its performance. DEAL- 

ERS can depend absolute- 

ly upon its unvarying 
quality. 


GEORGE RAHMANNG CO. 


31 SPRUCE STREET NEW YORK CITY. 


Philadelphia Newark Havana Buenos Aires 








When writing to Advertisers please mention Mint Suppries. 
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lacings and Flexco-Lok lamp guards. He was formerly 
with the Fairbanks Company in Cleveland, and has been 
known to the trade in this territory for 35 years. 

Edson B. Cooke has been appointed director of advertisers’ 
service of the R. R. Donnelley & Sons Company, Chicago, 
compilers of catalogs. He was formerly a member of the 
sales and merchandising staff of Klau-Van Pietersom-Dunlap, 
Inc., Milwaukee advertising agency. E. W. Smith, formerly 
with the Chicago Tribune; D. C. Faulkner, who has been 
associated with the Charles H. Fuller Company, and H. L. 
Filger have joined the Donnelley sales staff. 

Frank F. Myers, formerly with the Hayes Manufacturing 
Company, Erie, Pa., has recently become associated with the 
Ohio Brass Company, Mansfield, Ohio, and will represent 
it in the New England states with headquarters in Boston, 
Mass. The company manufactures trolley materials. The 
greater part of the time he was with the Hayes company, 
he spent on the road in New England territory. Until April 
1, he will be located at the Ohio company’s New York office, 
50 Church street. 

Lewis T. Miller, superintendent of the 
Rolling Company, Schuylkill Haven, Pa., 
Pottsville, Pa., in his thirtieth year 
enlisted as a mechanician in the 
until July, 1919, 


National Steel 
died recently at 
In September, 1917, he 
aviation section and served 
was commissioned pilot in the 
reserve corps. Since then he has been district manager of 
the New York office of the Witherow Steel Company and 
the Hess Steel Corporation, and later general superintendent 
of the Rockaway plant of the High Speed 
Steel Co 


when he 


International 


FACTORY ADDITIONS 

The Illinois Refrigerator Co., 
addition 

The Peerless Paper Box 
building a factory addition. 

The Stafford Roller Bearing Co 
build a one-story factory building. 

The Yawman & Erbe Mfg. Co., 
build a three-story plant addition 

The Prudential Iron Works, 633 Concord 
York, will erect an addition to its plant 

John H. Morice & Co., Philadelphia, Pa., 
tory at Delaware & Dickinson avenues. 

The Moore White Co., Philadelphia, Pa., is building a two- 
story foundry addition to cost about $33,000. 

The Greene Machine Co., Watertown, N. Y., plans to build 
a two-story machine shop addition to its plant 


The Bush Mfg. Co., 


Morrison, Ill. plans a factory 


Mig. Co., Philadelphia, Pa., is 


, Lawton, Mich., plans to 


Rocheste rt, N ¥ F will 


New 


aveniie, 


Is building a tac 


Hartford, Conn., builder of radiators, 
will build a one-story addition to its factory 

The Wasserman Water Heater Co., Burton 
Angeles, Cal., is building an addition to its plant 

The Abbott Worsted Co., Forge Village, Mass., is building 
a three-story combing plant to cost about $200,000 

The Elgin Stove & Oven Co., Elgin, IL, plans to build a 
two-story factory at an estimated cost of $50,000. 

The American Car & Foundry Co., Huntington, W.- Va., 
has plans for plant additions to cost about $500,000 

Jewett & Co., Military road, Buffalo, N. Y., manufacturer 
of stoves, is building a two-story addition to its plant. 

The Seamless Rubber Co., New Haven, Conn., will build 
a one-story addition to its plant to cost about $100,000. 

Merkel Jamaica, LL. 1., propose 
to build a three-story addition to their refrigerating plant 

The American Thermos Bottle Co., Huntington, W. Va., 
has tentative plans for an addition to its Huntington plant 

Charles Cohen, 308 Oakland street, Brooklyn, N. Y., has 
plans for a two-story addition to his automobile body plant 

The F. P. Smith Wire & Iron Works, 2346 Clybourn 
avenue, Chicago, is building a three-story addition to its 
plant 


street, Los 


Bros., Chichester avenue, 


The Syracuse Twist Drill Co., Syracuse, N. Y., plans to 
rebuild the portion of its plant which was recently destroyed 
by fire 

The Textile Finishing Machinery Co., Providence, R. I., is 
building a one-story machine shop and a two-story 
building 


office 


The Greenwood Construction Co., Pittsburgh, Pa., is build- 
ing a one-story machine shop, 86 x 165 feet, to cost about 
$60,000. 

The American Cone & Pretzel Co., Macon, Ga., has com- 
pleted plans for an ice-manufacturing plant, which will cost 
$60,000. 

The Interior Woodwork Co., 
Milwaukee, Wis., 
$100,000 


Park street and Fifth avenue, 
is making additions to its plant to cost 


The Oswald Jaeger Baking Co., 914 Central avenue, Mil 
waukee, Wis., is erecting an addition to its plant to cost about 
$150,000. 

J. A. Bidwell Co., 413 R. R. avenue, Beverly, N. J., manu 
facturer of cotton specialties, is building a two-story addition 
to its factory. 

The Crab 
build a new 
County, N. C. 

The National Stamping & Electric Works, 424 So. Clinton 
street, Chicago, has plans for a one-story factory addition to 
cost about $60,000. 


Tree Corporation, 


Johnson City, Tenn., will 
grinding 


mill at its properties in Mitchell 


D. S. Milloy, Twelfth and Cascade streets, Erie, Pa., manu 
facturer of planing mill products 
story plant addition. 

The Chemical Corporation, Norfolk, Va. will 


remodel their plant at Money Point, Va., which was recently 
partially destroyed by fire 


, IS constructing a three 


Robertson 
The Dennison Mfg. 


Of paper 
factory at 


Co., Framingham, Mass 
novelties, etc., is planning to 
Southboro, Mass. 

The Mason & Hamlin Co., Cambridge, Mass., will build a 
one-story power plant in connection with its new factory at 
Iyroadway and Third streets. 

Nolde Bros., Inc., 306 North Twenty-sixth street, Rich 
mond, Va., are building a two-story addition to their bakery 
at an estimated cost of $60,000. 

The Pittsburgh Plate Glass Co., Pittsburgh, Pa 
make additions to its Rennous-Wleink 
Frederick avenue, Baltimore, Md. 

The Atlantic Refinery Co., 3144 Passyvunk avenue, Phila 
delphia, has preliminary plans for a new oil refinery at Fall 
River, Mass., to cost about $1,000,000. 

The Holley Vancouver avenue, Detroit, 
Mich., manufacturer of ignition equipment, is building a one 
and two-story addition to its factory. 

The National Supply Co. of 
Bank building, Pittsburgh, 
basement building at 


» Manutlacturer 


erect a four-story 


.. plans to 
division plant, 3221 


Carburetor Co., 


1304. Union 
plans to erect a two-story and 
Delaware and Preble streets 

The National Filter Cloth & Weaving Co., 57 Hope street, 
Brooklyn, N. Y., 


Hamden, Conn., 


Pennsylvania, 


is planning to erect a one-story plant at 
for the manufacture of wire cloth. 

The Kansas City Cold Storage & Warehouse Co., 
City, Mo., plans a new ice-manufacturing and cold 
plant to cost about $1,300,000, including equipment 

The Artistic Metal Products Corporation, Newark, N. J., 
will make improvements on the [ 
crected by the company 


Kansas 
storage 


three-story factory recently 
at 91 New Jersey R. R. avenue 

The Hirsch Mfg. Co., Sturgis, Mich., manufacturer of metal 
products, will begin soon on the erection of a three-story and 
basement addition to its plant at a cost of about $100,000. 


Troy, N. Y., plans to 
into an ice-manufacturing and 
cold storage works at an estimated cost of about $200,000 
The Oscar Nebel Knitting Mills, 3860 Coral street, Phila 
delphia, Pa., is planning to build a one-story power house at 
Fifth and Annsbury streets, at an estimated cost of $75,000 
The Driscoll Corporation, New York, will 
begin manufacture of variable speed transmission in a build 
ing at 416 West 33d street, occupying the entire eighth floor 


Fitzgerald Brothers Brewing Co., 


remodel its two-story plant 


Transmission 


Thomas E. Millership, Philadelphia, Pa., plans an addition 


to his brass manufacturing works at 3243 Germantown 
avenue. Improvements in the present building will also be 
mad 

The Ford Motor Co. Detroit, will commence in May on 


the erection of its new tractor plant at Green Island, N. Y 
The estimated cost of the plant, 
$750,000. 


including machinery, is 
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HEN you realize how Test Special Rubber Belting is made—the 
quality and craftsmanship that go into it—it is not surprising that 
the two installations shown herein are giving such unusual service. 


Such endurance in a rubber belt is largely a question of the kind of cotton 
duck and rubber friction used in its construction, plus skill in manufac- 
ture. Weight of duck does not necessarily indicate its adaptability for 
belting use, it must have strength and flexibility. Only duck having 
these essentials is used in Test Special, the plies of which are bonded 
with a rubber friction that not only shows up strong in a sample but 
retains its adhesiveness under the stress of long, hard service. 


These basic elements are combined by skilled artisans to make Test 
Special Rubber Belting the most durable and economical means of power 
transmission. 

Reap the benefits of this money saving 

proposition by putting Test Special 

Rubber Belting to work for you, now. 


NEW YORK BELTING & PACKING CU. 


New York Boston Chicago Philadelphia 
Pittsburgh St. Louis Salt Lake City San Francisco 
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The Evan L. 


three-story and 


Reed Mire Co., 


basement 


Sterling, 
to 


Ill., is building a 


addition cost about $125,000, 


including equipment. The company manufactures metal 
display stands. 

Bhan Mid-West Box Co., 111 West. Washington street, 
Chicago, will erect a three-story plant and a power house at 
4 tanan. I] The estimated cost of the work is $300,000 
KK. I. Herman is in charge 


J he Champion Incandescent Light Co., 235 Market 


treet, 


Dh: ‘ : 3 : : 
Philadelphia, Pa., manufacturer of lighting fixtures, will make 
; ; 
alterations and improvements on a building recently pur- 
4 aed at 635 Market street 

The Lincoln Tractor & Implement Co., which recently 


organized with a capital of $1,000,000, plans to enlarge the 


: : 
plant which has been acquired in Urbana, Ohio, from the 
North American Chemical Co. 

1. C. Forster & Son, 2519 Penn avenue, Pittsburgh, have 


awarded a contract for a 


estimated 


and basement plant 


manutact 


new 
$25,000 


two-story 
it an cost of The company ures 


stamped ware and tin products 

The Libbey-Owens Sheet Glass Co., Charleston, W. Va., 
will make additions to its plant at Kanawha City, W. Va., 
at an estimated cost of $200,000 \ one-story power hous 
is included in the list of additions. 

The Consumers Power Co., Jackson, Mich:, will build a 


two- Powers 


tion recently destroyed by 
i 


story power plant at : 


Mich., to replace a ¢ 


The plant, i1 





hire 
$400,000 


quipment about 


The Products Co 


\merican Sanitary ? 
an addition to 


Stamford, Conn., 





start at once on the construction of its pl 
Mhe Excel Mig. Co., 3402 South Pierce street, Milwau " c, 
Wis., woodworker, will start work April 1 on the erection ot 


two-story brick addition 


The International Harvester Co., C 


hicago, will begin soon 
the erection of a new plant on West Wayne. street, Fort 
Wayne, Ind., to be used for the manufacture of automobil 
ind tractor equipment, and machinery It is estimated that 


] 1] 


the work will 


$500,000 


cost 


NEW FACTORIES. 


The Triumph Motor Truck Co 
new plant at Du Bois, Pa. 
Thompson & Norman, Mexia, Texas, 
-story machine shop at Marshall, 
Weaver, Lebanon, Pa., has plans for a one-story 
ice-manufacturing plant at Weavertown, Pa 

Electric Co. 


‘é Medina, N \ build 


will 


are building a new 


one Texas 


John S 
General 


las acquired a site at Oakland, 


Cal., for a new plant to cost about $1,000,000 

The Lock Joint Rifle Co., Cornelia street, Newark, N ] 
recently filed plans for a number of shop buildings 

\. T. Anderson and W. N. Canter, Bristol, Va., plan to 
erect a factory for the manufacture of metal pencils 

The Long-Bell Lumber Co., Kansas City, Mo., is said to 
be planning a new mill to be erected near Kelso, Wash 

The Jefferson Ice Co., Bickerdike street, Chicago, is build 
ing a one-story ice manufacturing plant to cost $32,000 


The Gangnier Stereotype Co 
Mich., will build a to about $50,000 
The Velvet Textile Corporation, New Haven, C 
to build a new factory and power house at Alling 
The Pidg Memphis, Tenn., has plans 
new fabricating shop to cost about $75,000 


Powder Co., Wi Del., 


, 9225 Howard avenue, Detroit, 


one-story factory cost 


onn., pl 
‘ton, Co 


plans 
nn 
eon Thomas Iron Co., 


one-story 


ror a 


The Atlas lmington, plans to erect ; 





powder plant at Pinckneyville, Ill, to cost about $2 000,000. 
The Mineral Potash Co., Baltimore, Md., plans to build a 
new one-story factory at Ilchester, Md., to cost about $50,000 
The Gurinian Candy Co., St. Joseph, Mich, will build a 
new three-story candy factory at an estimated cost of $75,000 
The Huntineton Ice Co., Inc., Huntington, Ind., is plan 
ning the erection of a new two-story ice-manufacturing plant 
M. Elsane, 130 Montgomery street, San Francisco, Cal., 
will soon have a new one-story machine shop in Alameda, 
Cal 
The Atlantic Ice & Cold Storage Co., Kirkwood, Ga., 1s 


erecting a 
$40,000 


new one-story ice-manufacturing plant to cost 


Mig. Co., Newark, 


will erect a new 


The James Graham 
of stoves and ranges, 
$50,000 

The Atlas Vise 
factory at Lowville 
company 

The American 
property at 1624 
factory 

Ange les 
-story plant 
facturing parts 

C. G. Budig, McCook, 
machine shop for general 


It will cost $250,000 


manufacturer 
to cost about 


Cat. 
factory 


Co., Inc., plans to build a new two-story 

N. Y. E. W. Fulton is president of th: 
Belting Co., | 
Bank street 


has 
the 


Jaltimore, Md 
and will remodel 


acquire 

buildin 

fora 
The 


anew 


An is buildin 
automobiles and man 


\utomotive Co., Los eeles, 


for 


Los 


assembling 


One 


Neb., 


machine 


has started construction o1 
work and tractor re pall 
land, Texas, plan tO eOfFect. a. meV 


Butler Brothers, East 
lant and oil works to cost about $300,000 


producing 


vasoline 
including 


The 


1 
i 
machinery 


Peerless Traveling Goods 





Co., Mayville, Wis., manu 
facturer of trunks and traveling bags, plans to erect a new 
factory to cost 5 

The Baker Casing Shoe Co., Cal, has plas 


Los An : 
th 


1 r at city 


factory 10 De « 
facture of oil well 

The Arcade Mie 
ing machines and 
addition to 
Ice & Refrigerating Co., J] 
ice-manufacturing plant 
$250,000, 


for a new ected in for the man 


tools 
mold 
thre 


Ianufacturer ot 
to 


Lil., 


Fre eport, 
hardw products, plans 


are 


its plant 


build a 


‘acoma, Wash., wil 


and cold-storage 


Tacoma 
build a new 
i cost ol 
North 


plant at 


The Alfred 
Chicago, has 


North and 


2812 West 
four-story 


Johnson Skate Co., 


TECCIV< d 


avenu 
\ est 


bids On a new 


Francisco avenues 


The Representative Construction Co., Hanna Bldg., Cleve 
land, Ohio, is building a one-story millwork factory at 8120 
Brunes avenue to cost about $40,000 

The Columbia Tire Corporation, Northwest Bank building 
Portland, Oregon, has opened bids for a new two-story plant 
on Columbia boulevard to cost $85,000 

The Mountain State Motor Car Co., McFarland street 


service and repair 


Charleston, W. Va., 


station at an estimated cost of 


will erect a two-story 
$100,000 

street, Charlestown, Mass 
for manufacturing hardwar 


Mass 


Underhill Brothers, 6 Sherman 
plan 
on Winthrop avenue, 

The Ulrich Drainer Co., Huntington Beach, Cal 
is planning to new for the manufacture ot 
oil drainers and other metal specialties. 


to erect a one-story tactory 


Somerville, 
Tubing 
erect a 


factory 


The George Haiss Mfg. Co., Canal place, New York, manu 
facturer of coal handling machinery and conveyers, ts build- 
ing a new one-story building, 75 x 95 feet 


build a new 
company 


Petrous Mfg. Co., Chuluota, Fla., will 
plant for manufacturing brick. The 
recently organized with a capital of $50,000 

Archer-Daniels Linseed Co., Twenty-ninth avenue, S. | 
Minneapolis, Minn., will build a new elevator plant at Bul 
falo to about $300,000, including machinery. 

The Bluefield Ice « Cold Storage Ca. Bluefield, W Va. 

building a new ice manufacturing plant at Bluefield avenu 
and Poplar street, at an estimated cost of $60,000 


The 


two-story Was 


. t 
cost 


The A. Meister Sons Co., Sacramento, Cal., manufactur 
of automobile bodies, street car equipment, ete., will erect 
new works at Fresno, Cal., to cost about $150,000. 

The American Aluminum-Metal Products Co., Burbank 
Cal., is constructing a new plant to cost $100,000. R. W 


ntington Park, Cal., has the contract. 


McCrea, Hu 


Che Michigan Canned Food Co., 817 Book building, 
Detroit, Mich., will erect a new one-story power plant in 
connection with its new factory at Greenville, Mich 


The 
will build a new plant at Bossier City, 
completed, will move its present works 

Martin H. Walrath, Park and Glenwood 
delphia, will build a new millwork factory at 
Indiana streets. The plant will include a power 

The Electrical Foundry & 
Pa., is building a new plant at 
steel castings. It 


Shreveport Foundry & Machine Co:, Cedar 
La., and 
to that 


when it 1s 
place 
streets, Phila- 
Sixteenth and 
house 
Equipment Co., Philadelphia 
eee I 
Tacony and Bleigh streets, 
will about $200,000 


cost 


manufacture 


Grove, Lt. 




















KNILL, QUPPLIES 














SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 











MODERN GRINDER MFG. CO. 


Milwaukee, Wis. 






SUPER QUALITY 


Tool Grinders and Clamp 


ses 


Built Mechanically Right 


“3 


sales Representatives 


SURPLESS, DUNN & CO. 
NEW YORK CHICAGO 
74-76 Murray St. 34 No. Clinton St 





REGO “LITTLE SIX” OUTFIT FOR $57.50 
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THE BASTIAN-BLESSING CO. 141 W. Austin Ave. 


CHICAGO 





DAISY SPRAY NOZZLE 


‘*‘The Finest Nozzle Made’’ 





Write for catalog and prices 


SCHLANGEN BROS. CO. 
2435 Irving Park Blvd., 
Maks: rs # r } I Lite f H sé Fit 


ttings 


Chicago 


SEND FOR OUR REVISED PRICE LIST OF 
STANDARD IRON and STEEL STUDS 


i oh a ! 

4" | | 

We recently acquired the entire equipment of one of the best equipped 
shops for the manufacture of studs and threaded rods. 


We Also Manufacture a Line of 


Malleable and Drop Forged Thumb Huntington Pattern Emery Wheel 
Screws and Nuts ressers and Cutters 

Victor Small Screw Clamps Victcr Gas Solder tron Furnaces 

Malleable Carriage Clamps Victor Soft Metal Face Hammers 


Special Studs and Screw Machine Products made to individual requirements 


VICTOR PRODUCTS CORP. 


Office Factory 
560 Van Buren st. CHICAGO 2631 Belmont Ave. 









A SPECIALTY THAT SELLS 
—INVESTIGATE— 


LUE RIBBO 
EIT DRESSING 


Packed in high class printed cartons of 6, 
12, 25, 50 or 72 pounds. Shipments made 
subject to approval. Write for informa- 
tion and our jobbers’ proposition. 


The Jobbers Manufacturing Co. 





Chicago 


MORGAN VISES 


Guaranteed Against Breakage 


-_ 





All parts are carefully 
machined to insure 
perfect interchangea- 
bility. ; 

The jaws are equipped 
with renewable tool 
steel faces which add 
100% to life of vise. 
Write for New Catalog 

and Discount Sheet 


MORGAN VISE CO. 


35 S. Desplaines St. 


CHICAGO 








950 Webster Bldgz., 
“IT CAN BE DONE” 


_— sso SS 

N_ SOT 
A SPECIALTY YOU SHOULD SELL 
If You Want New Business and More Profit 


A higher temperature may be used with 
this fluid than any other. It turns out 
more work per day with less labor. 


Write for Price List and Discounts 


JOHNSON MANUFACTURING CO. 


729 W. Washington Blvd., Chicago 





Stock 
Valve Tools 


When times are good 
Skinner Valve Reseat- 
ing Tools sell because 
they save time. : 
when times are poor, 
because they save 
money. Stock them—sell 
them. 

Write for Catalog of Pipe Repairs and Valve Reseaters 


M. B. SKINNER CO. 
558-562 Washington Boul., 





Chicago 
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The Svoboda Altar Works, Kewaunee, Wis., will build a 
new plant of two units on a two-acre site recently purchased. 
The company manufactures church furniture and fixtures 

A new one-story ice-manufacturing plant will be built at 
Arlington, Texas, by a company which has been organized 
by John P. King and E. P. Maddox, Fort Worth, Texas 

The Kimball Motor Truck Co., 1265 American avenue, 
Long Beach, Cal., is erecting a new one-story plant at Spring 
street in the Willowville 
trucks 

The Westinghouse Electric & Mfg. Co., \ngeles, is 
reported as completing plans for its new five-story plant to 
be built at Fifth and San Pedro streets at an estimated cost 
of $500,000 

The Galena Signal Oil Co., 
struct a new refinery on a site 
mond, Cal. Phe estimated 
chinery, is $500,000 


section to manufacture motor 


Los 


Franklin, 
recently 


Px... plans to con 
purchased at Rich 


cost of the work, including ma 


The Expression Piano Player Co., Columbus, Ohio, will 
erect a modern two-story factory near Dana avenue and 
West Broad street to manufacture electric reproducing 
player piano actions : 

Jules J. Quertinmont, head of the Jeannette Window Glass 


works to 
$300,000, 


Co., Marion, Pa., has plans for a new sheet vlass 
be erected at Fairchance, Va. at an estimated cost of 
including machinery 


J. V. Van Seriver Co., Front and Federal streets, Camden, 


N. J., has received bids through its architects, Ballinger Co., 
Philadelphia, for a new seven-story furniture factory and 
warchouse to cost about $500,000 

The Board ot Trustees, Presbyterian Hospital, Thirty 
ninth and Filbert streets, Philadelphia, is erceting a yroup 
of buildings and power house at Saunders and Powelton 
avenues at an estimated cost of $3,000,000 

The Automatic Water Pump Mtg. Co. 2360 East Higl 


street, Jefferson City, Mo., has plans for a new plant to cost 
$150,000. The company was” recently organized with 
capital of $2,000,000 to manufacture automatic pumping ma 
chinery and parts 

The Buffalo Chemical Fire Extinguisher Co., 67 Carroll 
street, Buffalo, N. Y., will build a new plant on a site recently 
acquired at Central avenue and the Erie railroad. The tirst 
unit will be a one-story building, 100 x 300 feet, and a two 
story office building. 

The McDowell Ball Bearing Fishing 


La., plans to erect a plant for the 


Fool Co., Shreve port, 
manufacture of oi well 


tools. The company was recently organized with a capital 
ot $250,000 Wade E. Hampton is president and treasurer, 
and J. F. McDowell is secretary 

The Switzer-Parke Co., 105 Paige street, Houston, Texas, 


is building new plant for the manufacture of electro-plated 


ware, enameled products and metal ware. The 


company was 


recently organized with William M. Parke, president, and 
Homer E. Switzer, secretary and treasurer. 

The Boston Elevated Railway Co., Doston, Mass., plans 
to start construction in May on a new repair shop at South 
Everett, Mass., in which it is planned to eventually house 


all of the company’s repair shops. There will be three units 
in the new plant and the cost is estimated at $4,000,000 

The Industrial Mfg. Co., Lodi, Cal., will soon erect a new 
plant to manufacture special turbine pumps. The company 
was recently incorporated with a capital of $200,000. Dear 
H. Thompson, inventor of the pump which will be the chief 
product of the company, is president and general manager 

The Eastern Steel & Wire Co., Newark, N. J., plans to 
break ground about April 1, for a new one-story plant on 
Evergreen avenue. The company was recently incorporated 
with a capital of $1,000,000 to manufacture carriage springs, 
agricultural implements and general wire products ee 
Henry, formerly with the American Steel & Wire Co., Pitts 


bur¢eh, is president of the company 
INCREASED CAPITAL 
The Kewanee Boiler Co., New York, has increased its 


capital stock from $100,000 to $200,000, 

The Seymour Power & Ice Co., Seymour, Texas, has voted 
to increase its capital stock from $50,000 to $100,000. 

The New York State Gas & Electric Corp., New York, 
has increased its capital stock from $1,000,000) to $1,162,100. 


KUL, QUPPILUES 





The Slab Fork Coal Co., Slab Fork, W. Va., has recently 
increased its capital to $500,000 and plans to erect . 
steel tipple. 

The Faucet Co., Bridgeport, Conn., has 
$150,000 to its capital stock in order to increase its 
\merican trade 


a new 


Rogers added 


South 


The Fayetteville Electric Light & Power Co., Fayetteville, 


Tenn., has added $80,000 to its capital stock, which now 
amounts to $140,000 
The North Adams Gas Light Co., North Adams, Mass., 


has added $800,000 to its capital stock and proposes to build 
additions to its plant 

The Mig. Co., 
ot tool special tic S. has 
$100,000 to $125,000. 

The Cabirange Mig. Co., Taylorville, IL, has increased its 
capital from $250,000 to $750,000) and is 
plant at Granite City. 


Roberts New Haven, Conn., 


increased its capital 


manutacturer 


stock 


from 


stock erecting a new 
The Standard Steel Car Co., Pittsburgh, will hold a meet- 
ing of its stockholders on May 2, to vote on an inere 
capitalization from $5,000,000 to $50,000,000, 
The Rockford Steel Equipment Co., Rockford, Hl, recently 
voted to its capital stock to $150,000 in order to 
finance expansion of the company’s business 


The U. S. Tractor & Machinery Co., Menasha, 


authorized an increase 


ase In 


Increase 


Wis., has 
in its capital stock from $500,000 to 
81,000,000, and will expand its plant and operations 

The Bethlehem Laboratories, Ine., 
increased its capital stock 
moved its main offices from 

The \larm Co., 129 Michigan street, Milwaukee, 
Wis., manufacturer of patented burglar alarms and_ similar 
devices, has increased its capital from $75,000 to $150,000 to 
allow tor expansion of its plant and business. 


Bethlehem, Pa., has 
from $500,000 to $2,000,000 and 
Bethlehem to Pittsburgh. 


Siunplex 


Che Interstate 


\luminum Co.,- Canton, Ohio, recently in- 
creased 


its capital stock from $25,COO to $60,000 for the pur- 
pose of expanding its manufacturing facilities. The company 
plans to erect an additional building this spring 


The Prairie duo Chien Tool Co., Prairie, Wis., has in- 
creased its capital stock from $50,000 to $150,000. The com- 
pany, which manufactures mechanics’ tools, grinders and 
similar devices, was organized four vears ago. The increased 
capitalization is for the financing the 
business of the 


purpose of properly 


company 


NEW INCORPORATIONS 
The Frigid Mig. Co., 115 


$200,000, to manufacture 
Duncan and others 


Parker 
ice machinery; 


street, Tampa, 
incorporators: 


Fla., 
A. N 


The Centricast Tube Corp., 
facture metal products; 
and |) 


New York, $60,000, to manu- 
incorporators: F. E. Hamilton, L 


Gammen Bavliss 


The Mechling Bros. Chemical Co., Camden, N. J., $1,000, 
O00; ineorporators: William H. Mechling, B. S. Mechling 
and Edward A. Mechling 

The Pacific Earth Boring Machine Co., San Francisco, 
Calit., $50,000; incorporators: I). S. Ledbetter, Standford 


Gwin and J. J. 


Meigs, Jr 


John H. Bailey Sons, Millville, N. J., $50,000, to manufac- 
ture containers; incorporators: J. H. Bailey, Maurice Town, 
Evans C. Lore and others. 

The Cigar Tobacco Stemming Machine Co., Washington, 


1d. C.. $500,000; incorporators: R. 
Offut and John H. Metzerotte. 

Parker, Weatherill & Patch, Inc., 
to build machinery; incorporators: 
S. Patch and Robert H. Weatherill. 

The Sebastian Lathe Co., Cincinnati, Ohio, $100,000; incor- 
porators: E. E. Stokes, C. E. Sebastian, E. S. Stokes, Frank 
H. Kunkel and Dorothy Sebastian. 

1... 3:3 


Stuart Knapp, Roger H 
Brockton, Mass., $50,000, 


George A. Parker, Leon 


Dunn Co., 7329 Vincennes avenue, Chicago, $100,- 
000, to manufacture package tying machines; incorporators: 
R. N. Dunn, H. E. Dunn and others 

The MecAleenan Corp., Pittsburgh, Pa., $100,000, to make 
furnaces and other products; incorporators: W. W. Johnson, 
1402 North Negley avenue, and others. 
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The No. 401 Champion 
Steel Rivet ngs 


Seo working on $9 out o 
ery 100° structural stecl “a ldings 
1 by t 1 thre Un t 


! ikers ete 
] s at hep. 
ale 1 
ioukh ! 
1 stock by all tl 
Binal vy jobber 
cataleg and 


Casini Blower & & Forse Co. 













All Our 


OUR LINE INCLUDES 
Complete Welding 
ing and Decarbonizing equipments. 
Regulators, Acetyler 
s, Welding Rods, 


Torches, Gas 
Cylinder Truck 


plas 


pe ~ 


-_ 
Distributors uN 
Successfully 
Selling 


U. S. Pat 


, Cutting, Brazing, 


Office 


Lead Burn- 
Non-Flash 


1c Generators, 


Fluxes and Access 


“Quality 
Protects 
Profits” 


ories 











If we did not know the 


Sweetland Lathe Chuck would 
give first class service we 
would not offer it. 


Vay we not have the op- 
portunity of showing you? 


THE HOGGSON & 


PETTIS MFG. CO. 
NEW HAVEN, CONN. 


, Write f 1 
ar Laieninin, Tu. Write for “Torchweld Equipment Co. 
Proposition FULTON & CARPENTER STS., CHICAGO 
NS 196 


ELEVATOR 
BUCKETS 





angles and 








Designed for 
speedy handling 
of damp mate- 
rials Low front 
and shallow depth 
permits quick dis- 
charge. Also ele- 
vates at low 
will 


work in a boot. 





102 Mill Street, 


Successors to The W. 


Stamping Dept. 





A complete line of buckets for every 
use in stock — for prompt 
ment. Special 


ship- 


izes quickly made to 
order. Salem Suchots have been sold 
for half a century—known and used 
everywhere. Send for price list. 


Mullins Body Corporation 


Salem, Ohio 
J. Clark Co. 





MASON 


Reducing Valves 
ARE STANDARD 


Do You Carry 
Them in Stock? 


MASON REGULATOR CO. 
BOSTON, MASS. 











This is New 


the Ad—not the Company 


SUDUONDEAEOUED EN ELD 


= California Tanning Company 


TANNERS AND MANUFACTURERS OF 


Chrome. Indian Tan and Raw Hide 


SUNTAN 


UOUMUEEONEDERANEEL AU EET EARN AA 


tnt 


LACE LEATHERS. 


Chrome Hand Leathers in Two Patterns and 
Three Weights 


1909 She ni andoi ah Ave., 


Leather Aprons 


» St. Louis, Mo. 


NHTSA 








oUUU TEENIE 








PORTER’S BOLT CLIPPERS 
““Easy’’, “New Easy’’, “‘Allen Randall’’ 





BENEFITS THE BUYER 
BENEFITS THE DEALER 


30 YEARS EXPERIENCE 
30 YEARS ADVERTISING 


THE GOODS FOR WHICH THERE IS A DEMAND 


H. K. PORTER, Everett, Mass. 

















One Man or a Dozen? 


What concern wouldn't invest $5.00 to save 11 
mens’ time and wages. The ATLAS Car Mover is 
the best and most powerful device ever made for 
starting and moving 


compound leverage exerts a double leverage of tre- 
mendous force. 





Many other 





loaded c: 


good points. 


7 ATLAS is a quick 
e, profitable ler 
“Writ for discounts 

APPLETON 


S| 6COMPANY 


Appleton, Wis. ¥ 


irs by hand. Its 
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The 
vas Ovens; incorporators: 
and Frank G. Dean. 

The Weber & Hunt Machin« 
$100,000: 
\nthony Remondelli 

The Alcorn-Padelford 
$50,000; incorporators: 
and William S. Alcorn 

The Sterling Stove Co., 
manufacture gas cooking 
Henry Scott, B. W 

The Dayton Safety 
Incorporators: ( a 


Andean Oven Co., Worcester, Mass., $90,000, to build 
Louis A. Ford, John B. Anderson 


& Tool Works, 
\\ ¢ be r, 


Newark, N. ] 


incorporators: John George Hunt and 


Machine Co:, Waltham, Mass., 


John S. Alcorn, James F. Padelford 


Ohio, $100,000, to 


incorporators: 


Portsmouth, 
and heating 
Houkins and others 

Ladder Co., Dayton, Ohio, $100,000: 
Sherer, A. M. Mahrt, Russell McGee, 
R. R. and C. C. McCune 

The Brill-Saunders Machinery Co., Appleton, Wis., 
000, to manufacture machinery, tools, fixtures; iIncorporat« 

S. A. Saunders, E. L. Brill and W. H. Blake. 

The Mar-Tan Motor Mig. Co., Milwaukee, Wis., $125,000, 
to manutacture engines, motors and machinery; 
ators: H. Wilkie, W. Tanhouser and A. L. Marti 

Phe Wisconsin Electric Appliance Co., Menasha, Wis.. 
$75,000, to manufacture electric appliances; incorporators: 
Victor M Gombert, G |: Lewis and H | Ballard 

The Waltl Moulding Co.. \\ altham, 

ake dies and molded appliances; incorporators 


Rawson, Harold N. Michaelson and 


StOVes: 


Sheinbenberger 


$150,- 


$50,000, to 
Homer | 


lfred H Grebe 


lam Mass., 





Commercial Corp Pittsheld, \Lass., 
lachinery and tools; incorporators: David 
Levinson, Abe Adelson and others 
he anitary Butte Machine Co., 64 West 
Kandolph street, Chicago, $150,000: incorporators: Frank 


Connelly Friedricks 


and \lfre d J 








The Safe First Auto Equipment Co., Akron, Ohio, 
$75,000; incorporators: C. A. Mitten, Lloyd D. Cornell, R. S 
C ¢ ell, R. S. Cuckler, William H. Mv rs and 6B. R Supowit 

Che In s Mf Lo 5941 South Loomis 1] a. Chicas oO, 
S-20,000, to manutacture and deal 1 automobile accessories 
neorporators: Matthew NKammers, John Pleet and George 
Damet 

The Hancock Perfecting Lineup Machine Co., Lynn, Mass 
$100,000, to build machinery; incorporators: Arthur S. Web 
-ter, Robert A. Jordan, Harry H. Hancock and Hen HH 
NAW Ve! 

Fallberg & Olson, Inc:, 341 West Jackson blyd., ¢ oO 
Sa0.000, to ma facture nd deal machinery, ihes. toc ’ 
etce.; imcorporators: Carl \ (Olson, Gi \ Olsor nad | l 
Fallberg 


The Central States Dc 


a tOp Mies 
vo, $10,000, to m: 


nulact 


Brower & 





rators: King Hurlburt, First National 
( hica QO. 
Mfg Co., Racine, 
and other automobile 
Horeth, William C 
R. Dracger 
David A. Wright, Inc., 100 South 
200,000, to manufacture 

ete.; mecorporators: David A 
\dolph G. Schroeder 





Wis., $25,000, to manufacture 
rators: 
Walter 


Incorpo! 


| odd, 


acc SSOries: 
Dracver, loseph |: 
and Charles Jenista 

lefferson street, Chicago, 
$ and deal in machinery, mill sup 


I, 
hi Wright, H. N. Wrigh 





1 
cs 
} ’ 


and others 


Phe Peerless Pneumatic System, Inc., 108 North Jefferson 
street Chicago, $15,000, to manufacture and deal » con 
pressed air devices; incorporators: Howard G. Bartlin 
Frank Culhine and John J. Dowdle 

The Automatic Traffic Regulator Co., 163 Washington 
street, Chicago, $250,000, to manufacture machines and 


traffic regulation; incorporators 
Baulsir and Frederick C. Hawkins 
141 Broadway, New York, 
$1,000,000, to engage in engineering and construction work; 
incorporators: William McClellan, Peter Junkersfeld and 
Horace T. Campion. The corporation was organized 
under the laws of Delaware 
The Iron Works, 
do a foundry machine shop: business; 
Henry and Reuben Richards and John W 
company has been doing business under 
previous to the incorporation. 


mechanisms for automatic 
Raymond E. Blick, P. A 
McClellan & Junkersfeld, 


new 


Wis., $125,000, to 
incorporators: 
Barnes. The 

same namic 


Richards Manitowoc, 


and 


the 








The 


cester., 


Electrical 


$100,000, to 


Hampshire nee 


Mass., 


\pphi 


( Orporation, W or- 
manufactt i 


re washing machines, 





irons and other household devices; incorporators: Laurence 
Kk. Foote, Southbridge, Mass.; Lewis A. Wilson, Worcester: 
Ethel S. Brosseau, Southbridge. 


GENERAL NEWS FROM THE FIELD. 
ss Mig. Co., 


equipment, 


recently incorporated to manu 


has located at Easthampton, Mass 





lames & Son, Plymouth, Pa., manufacturers of mine drills, 
lv eftected a consolidation with the Bittenderber & 
Wilkes-Barre, Pa. 


th« 


lL.e Grande Co 


Fire recently destroyed works of the James Everett 


Machine Co. and the Ardmore Nut Co.. \rdmore, Okla., 
with a total estimated loss of $100,000. 
The Ritter Can & Specialty Co., Philadelphia, Pa. sus 


al ! 
tained a loss estimated at $400,000, in a fire which recently 


destroyed the 
The Chic 
its. St. 


Iain portion of its phant 
lpo lc xible 
Louis 


Office is in the 


Shaft Co., Chicag o, Ill., has re open d 


Wittenburg as The 


building 





othee with i | 
Railway F 


Villiam C. Gr 


Manager 
xchange 


aves, pre sident of the Gray 


] Low 
wee, Aealeyt 1! 








cl » used machinery, 50 Ch ch street New 
Yo died suddenly in Richmond, Va., on February 27 

M. J. Daly & Sons, \W aterbury Cont null s Ipply iobbers, 
have mshed compilation of aon catalocue nd hope to 
have it ready for distribution in the early part of Ma 





he hams Machinery ( o., Lt Toronto, Car ada, 
as been appointed sole agent in Canada for the Associate 


Lritish Machine Tool 


land 


\ ork, 


Makers. Lad 


Bovd ( 0., 126 Chambers street, New 


























cen appointed New York agent for tl Russell Manutact 
: 1 ‘ , 
Co., Greenfield, Alass., manutacturer ¢ screwplate 
es e & Winter Co., tormerly of eapolis, Mini 
de: rs in ma chine tools nad electric: machinery e now 
located in ne qui ers 914 Pioneer building. St Paul, 
Mini 
Part « t | nt ot the Berry | inecring Co., 610 Crosby 
tree Chest ? anutacturer of machinery and parts 
} 1 7 1 
vas destroyed by e Feb. 14 Che esti ted loss was 
$100,000 
The Oldroyd Machine Co., wl Was recently incorpo 
ited der the law ( Delaware with a Capit l ol $250,000, 
has equired the propert ot the ¢ ovd Minin Machine 
Co Cincinnati, Ohio 
Phe ke Erie Bolt & Nut Co., Cleveland, Ohio, has re 
t Deel reo! 1 ed 1 Ohio Oorpo lt We 
er] unde1 he laws of Delaware No s J. Clarke is 
resident of the company 
Ludlow & Squier, Newark, N | ard e and l sup- 


plies, have been appointed sales agents for northern New 
Worcester, Miass;. 


lersey by the Norton company, manufac- 
turer of grinding machinery 

The Broderick & Bascom Rope Co., 4600 North Main 
street, St. Louis, Mo., plans to rebuild the portion of its 
plant which was destroved recently by fire The company 
manufactures wire rope and cable 


Mass., | ave 


street, carrying a 


Ordway Co., Purchase street Boston, 


Butts & 


Ope ned a branch store at 68 Brooklin« 
full line of metal-working machine tools and other cquipment 


business 
Co., Mishawaka, Ind., has 
ves Pulley Co., 


and service station 

The Dodge Sales & Eng 
been appointed general sales agent I 
Columbus, Ind., at the Dodge branches in | 


\tlanta, Minneapolis and Chicago. 


necring 


for the Rec 


cinnatl, 


The annual meeting of the Union Belt Co., Fall River 


Mass., was held in February and the following officers were 
elected: president, Bradford B. Davol; vice-president, Henry 
Ashworth; treasurer, Robert N. Hathaway 

The American Mining Congress will hold its twenty-fiftl 


annual convention in the Public Hall, Cleveland, Ohio, Octo- 
ber 9 to 14. The national exposition of mines and mining 
equipment will be a feature of the gathering 

The Dale Machinery Co., New York City, dealer in ma- 
chine tools, has moved from 53 Lafayette street to the Na- 
tional City building, 17 East Forty-second street, and has 
leased a warehouse at 255 Pearl street, New York. 









































AMERICAS BES 
LUNKENHEIMER 
SINCE 1862 


SNILL QUPPLIES 














LUNKENHEIMER 


“Duro” 


Blow-off Valves 


Pig. 897, Flange Ends, 
Fig. 896, Serew Ends, 





“Duro” Blowoff Valves give satisfaction in service because they pre- 
vent heat waste in the blow-off lines. Their design is such that the usual 
causes for leakage are eliminated. 


When opening, the disc secures a gradual release of the water due to 
its travel through the cylinder above the seat before full open position is 
reached. And when closing, the seating faces are automatically cleansed 
of foreign matter by the thin film of water forced past the disc as it travels 
through the cylinder casing before seating. 


A “Duro” Valve user is a satisfied customer because ‘“‘Duro’’ Valves 
contribute to efficiency and economy in boiler operation. Are you pre- 
pared to meet the requirements of your customers for this efficient, 
desirable and profitable Power Plant Specialty? 


CONCENTRATE ON LUNKENHEIMER PRODUCTS 


THE LUNKENHEIMER ¢e- 


—"Q UALITY — 


LARGEST MANUFACTURERS OF 
HIGH GRADE ENGINEERING SPECIALTIES 
IN THE WORLD 
NEW YORK 


oscweo GEEMEGSA SS 


EXPORT DEPT. 129-135 LAFAYETTE ST., NEW YORK 


16-22-26 
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The International Refining & Mfg. Co. is a reorganization 
of the International Lubricants Co., Ltd., Evanston, Ill. The 
new company is capitalized at $500,000 and manufactures 
cutting lubricants, fiber, transmission and cup greases. 


The American Clutch and Machinery Co., a company re- 
cently organized to manufacture steel clutches for shafting 
and to do a general machine repair business, has started 
operations at a plant at 1842 East Miner street, Desplaines, III 


The American Supply & Machinery Manufacturers Asso- 
ciation has removed its headquarters from the Woolworth 
building to the Gotham National Bank building, 1819 Broad- 
way, New York City. The new telephone number is Colum- 
bus 1216. 

The Port Development Commission, Baltimore, Md., con- 
template sizeable expenditures on new piers and equipment. 
The entire project will entail an estimated cost of ten million 
dollars. Freight handling and conveying machinery will be 
installed. 

McMullen Machinery Co., Grand Rapids, Mich, has been 
appointed exclusive sales representative of the Diamant Tool 
& Mig. Co., Inc., Newark, N. J., in territory of northern 
Michigan and also part of the southern peninsula of 
Michigan. 

The Wetmore Reamer Co., 62 Twenty-seventh street, Mil- 
waukte, Wis., was recently consolidated with the Wisconsin 
Tool & Supply Co. The company manufactures reamers, 
gauges, tools, dies and fixtures. E. J. Waltzer is president 
and general manager 

The Automatic Machine Co., Bridgeport, Conn., manufac- 
turer of lathes and machinery, elected the following officers 
at its recent annual meeting: president, Frederick J. Kings- 
bury; vice-president, James Coulter; treasurer and general 
manager, Norman Leeds; secretary, A. J. Porter 

The fortieth annual convention of the National Association 
of Master Plumbers will be held in Detroit in June. John S. 
Irvine, vice-president of the association, is in full charge of 
all arrangements. The exposition to be held in connection 
with the convention will be in the General Motors building 

The Brazil Trust Co., Brazil, Ind., is receiver for the Union 
Steel Co. of that city, manufacturer of tools and automobik 
parts The company was formerly located in Chicago, mov- 
ing its plant to Brazil about a year ago. The receiver has 
placed Walter H. Miller, superintendent of the company, in 
charge of the plant. 

The Manufacturers’ Tool & Supply Company, South Bend, 
Ind., jobbers of mill and contracaors’ supplies, has added a 
plumbing supply line. C. EF. Ireland, formerly with the Tre- 
land & Matthews Mfg. Company, Detroit, Mich., is now as- 
sociated with the company as secretary and assistant man- 
ager in charge of plumbing. 

The annual financial statement of Yale & Towne Mfg. Co., 
Stamford, Conn., manufacturer of hoists and similar devices, 
showed net profits for last year of $1,269,214, after all 
charges, depreciation and federal taxes had been deducted. 
This is equivalent to $25.39 a share on its $4,998,774 stock 
The previous vear the profits were on the basis of $46.51 
a share. 

The Damascus Steel Products Corporation, Rockford, IL, 
has leased 6,000 square feet of floor space at 1500 Fourteenth 


avenue, Rockford. The company was recently incorporated 
with $50,000 capital stock to manufacture cutlery and small 
tools. The officers of the company are: president, C. F 


Maitland; vice-president, J. R. Hughes and A. T. Hayes; 
secretary, C. P. Twomey; treasurer, Jacob Aaron. 

The Colonial Metal Products Co., Syracuse, N. Y., is a 
new company which has resulted from a merger of the 
Syracuse Metal Products Co., and the Colonial Machine Co., 


both of Syracuse. The company will manufacture special 
tools and machinery. The following are the officers: presi 
dent, E. A. Klein; vice-presidents, Henry McCarthy and Wil- 
liam F. O'Donnell; treasurer, John F. Moran; secretary, D 


(). Macken. 


The Wright & Querie Manufacturing Company, 909 North 
Colony street, Meriden, Conn., which was recently incor- 
porated to manufacture machine and wood screws, hard- 
ware and other products, was organized last month with 
the following officers: President, H. M. Wright; vice-presi- 
dent and assistant treasurer, O. J. Querie; secretary and 
treasurer, C. W. Wright; directors, the above officers and 
R. W. Berry and A. H. Smith. 


Controlling interest in the Godfrey Conveyor Co., Elk- 
hart, Ind., has been purchased by R. W. Monger of that city. 
At the last meeting of the board of directors, it was an- 
nounced that the company has perfected and will push ad- 
ditional products, including a car puller and single drum 
hoists for use among contractors and manufacturing plants. 
Mr. Monger was elected president of the company and the 
other officers elected are: vice-president, B. C. Godfrey; 
treasurer, ID. H. Herbster; secretary, Charles FE. Clouse. 
Included in the board of directors are James H. Channon, 
Chicago, and Fred W. Reid. 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., 
will be published in this Department at a rate of 25 cents a line, each 
insertion. Count nine words to a line. 





SALESMEN WANTED 


WANTED- Leather belting salesman for lowa Must le 
experienced and have established trade: Confidential. Address 
No. 714, care MILL SUPPLIES, 537 S. Dearborn St., Chicago 


WANTED—We would like to communicate with salesmen for 
machinery, blacksmith and mill supplies, or iron and _ steel, in 
various parts of the country, who would be interested in hand 
ling a high grade machine as a side line. Commission only 
Correspondence confidential. Address No. 715, care MILL SUP 
PLIES, 537 S. Dearborn St., Chicago 


SITUATIONS WANTED 


WANTED—Mill supply man of ability, 25 years’ experience, 
desires to make a change. Prefers western states. Would con- 
sider any proposition where ability will be appreciated. Address 
Box No. 716, care MILL SUPPLIES, 537 S. Dearborn St., 
Chicago. 

WANTED—Salesman, with good following among the 
textile mills of Southern New England, would like position 
with manufacturer selling the trade. Can give good refer 
eices. Address No. 717, care MITEL SUPPLIES, 537 S 
Dearborn street, Chicago 

WANTED—I am manager of a mill supply house, age 34, 
married, and want a connection with a mercantile or manu- 
facturing concern where my wide experience and demon- 
strated ability will make my services valuable to my employ 
ers. Address No. 718, care MILL SUPPLIES, 537 S. Dear- 
born street, Chicago 

WANTED—Salesman, with proven ability, large and fay 
orable acquaintance with mill supply and hardware jobbers, 
desires high class factory connection in south and west; other 
territory would be considered. Exceptional references fur 
nished. Address No. 720, care MILL SUPPLIES, 537 S. 
Dearborn street, Chicago. 


~ WANTED TO BUY 


WANTED—To buy hardware or mill supply business. 
Give all particulars in first letter. Address No. 719, care 
MILL SUPPLIES, 537 S. Dearborn street, Chicago 


FOR SALE 


FOR SALE—60 Lathes, 10 Planers, 25 Mill 

ine Machines, 40 Drill Presses, 15 Screw 

Machines, 8 Pipe Machines, 16 Grinders, 300 

Motors, Air Compressors, Pumps, Engines \ lot of con- 
tractors machinery Special prices to dealers. WM. T 
JOHNSTON CO., 3C8 Vine St., Cincinnati, Ohio. 








FITTING BIN LABEL CARDS AND CARD HOLDERS 


aged 





5 : _ A 

ILLUSTRATED BIN MARKERS 

for Mill, Mine and Plumbing Supplies, printed as shown 
nbove. Send for samples and prices, and free booklets: “How 
To Systematize The Store Room”; “Perpetual Inventories”; 
and “How To Cut The Costs Of Manufacturing By Standard- 
ization” Haddon Bin Label Co., Haddon Heights, N. J 




















Our Line is the recognized standard on 


Gauge Cocks 


Air Cocks 
Air Valves Water Gauges 


Cylinder Cocks 
=—_ == 





Write 
for 
Catalog 
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The 
STERLING & SKINNER MFG. CO. 


DETROIT, MICH. 














Priming Cocks 














Friction Clutches from 
. ( t t] 1 1 louble, 


ae ¢ 1 tare 
( Siow ere ypc 
1 slOW | lL type 


Stock 


We will select the proper clutch and make 
Immediate Shipment on All 
Ordinary Requirements 


Friction Control 
Means Better 
Machinery 





Write for our stock list and catalog D-R. 


THE CARLYLE JOHNSON MACHINE CO. mancucster-conn 








A Policy in Trade 


VERY 
must have a policy 


Yours must he to 


sell the goods called for 
when there is a_ choice 

or when you discover a 
good line offering you 
special inducements, such 
as Quality combined with 


Vers ee 
i C¢ 


to push it 


Our Policy is one of 





Trade Protection It is 
coincident with yours. It’s 
reciprocating. It works both ways—both for 


vour interests and our own. 


fo warrant your continued help and 


onfidence, we do several things—make out 
xls as good as they can possibly be made 
ertise them to the consuming trad 
| ro] nel } wal ae a nie cecal 
reate a demand and depend on you entirely 
support it 
We want vour Trade and in return for 
e give vou a GOOD product, behind which stands 
lingness to co-operate with you in further 
g t, but t le r oe 1 ! 
( t g el ver 
t yO 


The D. T. Williams Valve Co., 


a be Coad 
Cincinnati, O. 











“dll Men Know It 
Men 


Knowing 
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j HW orld Famous for Shafting and Machinery Lubrication 
i 

i There’s every reason why you 
should stock it and benefit: —by 
| the constant demand for genuine 
Albany Grease—and by the 
i comfortable profit you make on 
| its sale. 

] 

i P 

\ Stock it--and let the trade 

| know you have it. They want 

| genuine Albany Grease. 

$ 

| ‘ 9 N 7 708-710 Washington St., 
Adam Cook's Sons New Serk, &. ¥- 


j 4 er 
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*Member American Supply & Machinery Manufacturers’ Association. 
For Location of Advertisements see Alphabetical Index to Advertisers 
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BELTING, CONVEYOR 30LTS, SPRING WORSE 
sandy Belting C ° 1 Becca CLUTCHES, EPRICTION 
New York Re ting I t Ce BRACES, BIT 
*Victor B ta & Text Belting ¢ SLOW c W nA 
>E> ney ° S & E 
BELTING. COTTON, SOLID WOVEN J BRACKETS, WAL! hit 
*Victor B t & Text Belting Co . * 
. i" : ? 
BELTING, IMPREGNATED, BLACK 
w towne Comonns BRAKE LINING 
BELTING, LEATHER : BRASS GOODS. STEAM : I y Co 
ti Co 4 Yy + ’ ‘ 
wl Mfg. Co *Amert I COCKS, AIR 
1 & B I ' ° Ir t ( 
[ ais . : It ) 
n & Cc Pe 2 le ne 
l n Co. é: : tre & M e W ks 
Cauley Beltin r Cl . un 1 
( s. Bond & Ce I pl ; & 
Ss & Sons 8 S Mfe. Co \ : 
BELTING, LINK D. T. W ms Valve Cc Sterling & Skinner Mfg. Co 
H. W. ¢ well & Son C¢ BRONZE BUSHINGS AND BARS : ‘ 
*Chas. A. Schieren Co *S) y turing Ce COCKS, BALI 
ee , OMS, FACTORY, WAREHOUSE AND Nt Lubricator Co 
BELTING, ROUND RS, eee . et a Gravee te 
*Cr £0 Belting Co *Indiar Bru & Bro Mfg. Co. *The Sterling Skinner Mfg. Co 
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COCKS, CORPORATION 
Crane Co 
*The Lunkenheimer Co 
*The Wn Powell Co 
COCKS, GAUGE 

*American Injector Co 

Crane Co 

lbetroit Brass & Malleable Works 
*Jenkins Bros 
*The Lunkenheimer Co 
*"Ohio’—The Ohio Brass Co 
*The Wm. Powell Co 
*Sherwood Manufacturing Company 
*The D. T. Williams Valve t‘o 

COCKS, STEAM AND SERVICE 
rane Co 
vetroit Brass & Malleable Works 


> Lunkenheimer Co 
S toberts Co 









Wn 
Walwortt 
‘The D. TF 
COLLARS, SHAFT 
dry & Machine Co 
Pulley & Shafting Co 


& Engineering Co 
Sluteh Co 

Foundry 
Company 
Foundry & Machine Co 


& Machine Co 


Sti Pressed Steel Co. 
°F Woods’ Sons Co 
COMPOUND, PIPE JOINT 


Joseph Dixon Crucible Co 
Superior Flake Graphite Co 


COPPERS, SOLDERING 


hicago Solder Co 
COUNTERSHAFTS 
“i B. Woods’ Sons Co 
COUNTERSHAPFTS, SMALI 
Birk Machine Works, 
COUPLINGS, HOSE 
Schlangen Bros. Co 
COUPLINGS, MOTOR 
Birkl Machine Works 
Bond Foundry & Machine Co 
\ \. Jones Foundry & Machine to 
COUPLINGS, SHAFT 


Pulley & Shafting Co 

















LL QUPPLUES 





DRILLING P 
*Armstrong Bros. Tool Co. 
*Lovejoy Tool Works, 


DRILLS, BREAST 





‘TS 


‘Pexto’—The Peck, Stow & Wilcox Co 
DRILLS, ELECTRIC 
Knight Engineering & Sales Co 
*Lovejoy Tool Works. 
*U. S. Electrical Tool Co. 
DRILLS, POST 
Champion Blower & Forge Co 
*The Crescent Machine Co. 
DRILLS, RATCHET 
*The Armstrong Bros. Tool Co. 
*Lovejoy Tool Works 
Pexto’’—The Peck, Stow & Wilcox Co. 
DRILLS, TWIST 
‘Cleveland Twist Drill Co.—''Cleveland,” ‘‘Par- 
agon,”” “Mezzo.” 
*Whitman & Barnes Mfg. Co 
DRUMS, CAST IRON 


*W. A. Jones Foundry & Machine Ce 
*The Medart Company. 
*T. B. Woods’ Sons Co. 

DRUMS, STEEL RIM 
The Medart Company 


EJECTORS 
Injector 
Manufacturing Company 
ELIMINATORS, OIL 


“American Co 


*Sherwood 





*The D. T. Williams Valve Co. 
ENGINE AND BOILER FITTINGS 
*Americon Injector Co 
Crane Co. 
*The Lunkenheimer Co 
*McRae & Roberts Co 
The Pickering Governor Co. 
*The Wm. Powell Co 
*Sherwood Manufacturing Co 
*bD. T. Williams Valve Co. 
SINGINES, HOISTING 
Somers, Fitler & Todd Co 
EXPANDERS, BOILER TUBE 
*lLovejoy Tool Works 
EXTINGUISHERS, FIRE 
Peerless Safety Can & Device Mfg. Co 
FASTENERS, BELT 
*Flexible Steel Lacing Co. 


FEED WATER SOFTENER AND PURIFIER 


*Dodge Sales & Engineering Co. 












*The Wm. 
*Sterling & 


Powell Co. 
Skinner Mfg. Co. 
GASKETS 
*General Asbestos & Rubber Co. 
*Jenkins Bros. 
*New York Belting & Packing Co. 
GEARS 
H. W. Caldwell & Son Co. 
*Dodge Sales & Engineering Co. 
*W. A. Jones 
*The Medart Company 
GEARS, RAWHIDE 
*Chicago Rawhide Mfg. Co. 
*W. A. Jones Foundry & Machine Co. 
GLASSES, GAUGE 


*The Libbey Glass Mfg. Co. 
GOVERNORS, FOR STEAM AND GASOLINE 
ENGINES 
The Pickering Governor Co., Portland, Conn. 
GRAPHITE FOR ALL PURPOSES 


Joseph 
Superior 


Dixon Crucible Co. 

Flake Graphite Co. 
GREASE, LUBRICATING 
Adam Cook's Sons. 
Joseph Dixon Crucible 
*Royersford Foundry & Machine Co. 
Superior Flake Graphite Co. 
GRINDERS, ELECTRIC 


Co. 


*U. S. Electrical Tool Co. 
GRINDERS, HAND 
Modern Grinder Mfg. Co 


Foundry & Machine Co. 


GRINDERS, TOOL, ROLLER BEARING 


*Chicago Pulley & Shafting Co. 
GUARDS, ELECTRIC LAMP 
*Flexible Steel Lacing Co. 


GUNS, OIL AND GREASE 
Foundry & Machine Co. 
HAMMERS, HAND 


*Royersford 


Co} 


‘Pexto’’"—The Peck, Stow & Wilcov 
The Warren Tool & Forge Co. 
HANGERS, DOOR 
KF, FE. Myers & Bro. Co. 
HANGERS, PIPE 
3all Joint’’—The Penn Engineering Co. 


HANGERS, SHAFT 





ae : o *Bond Foundry & Machine Co. 
Sales & Engineering Co FILES *Chicago Pulley & Shafting Co. 
Jones | oundry & Machine Co *American Swiss File & Tool Co. (Precision, *Dodge Sales & Engineering Co. 
Clutch Co diemakers’, toolmakers’, jewelers’, machin- *fhe Hill Clutch Co. 
edart Company ists’.) *W. A. Jones Foundry & Machine Co. 
ford Foundry & Machine Co, *Delta File Works *The Medart Company 
wig a ee FILLERS, OILER «Royersford Foundry & Machine Co. 
ard ressec Steel Co = eae ig as ec - ml ate _ 
Woods’ Sons Co Eagle Manufacturing Co MA ID ssn eek Co 
> ~~ wie : FIRE FIGHTING DEVICES—UNDER- ‘T. BL 7 Cc 
co ANG : 4 ~ , é T. B. Woods’ Sons Co 
UPLINGS, SHAFT, FLEXIBLE WRITERS’ APPROVED all acs 

Bond Foundry & Machine Co : , . pgs 7 ‘ HATCHETS 
“VN ‘ ‘he Wntincs & M ae Veerless Safety Can & Device Mfg. Co. , r) , 1 t & Wilcox Co 
*T,’ B. Woods’ Sons Co FIRE PREVENTION EQUIPMENT—UNDER- wes “ manana "ie 

or ‘ WRITERS’ APPROVED SES, ALY 
> » . - = = 

COUPLINGS, SHAFT, FRICTION CUT-OFI Peerless Safety Can & Device Mfg. Co. ‘Wright Mfe. Co. 

The Carl Johnson Mach * P ——- cine ase a. 
mina FITTINGS, GAS FIXTURE HOLDERS, TOOL 
*W. A. Jones Foundry & Machine Co Detroit Brass & Malleable Works *Armstrong Bros. Tool Co. 

*The Medart Company FITTINGS, PIPE, MALLEABLE cS aia 
*T. B. Woods’ Sons Co Crane Co PaO HOOKS, BEL 

wp = awvementese Detroit Brass & Malleable Works — wise sei on: 
CUP LEATHERS iilucis Mealleable leon Co HOSE FITTINGS 
*c'} go B Co Walworth Mfe. Co Schlangen Bros. Co. 
stelle Mig. Co FLOOR STANDS HOSE, COTTON 
CUPs, OIL AND GREASE *Bond Foundry Machine Co *Diamond Rubber Co., Inc = 
*American Injector Co *Dodge Sales & Engineering Co *The B. F. Goodrich Rubber Co. 
rane Co *The Hill Clutch Co *New York Belting & Packing Co. 
*Detroit Lubricator Co *W. A. Jones Foundry & Machine Co HOSE, FIRE 
*The Lunkenheimer Co sche Medart ee *lDiamond Rubber Co., Ine 
*The Wm. Powell Co *T. B. Woods’ Sons Co *The B. F. Goodrich Rubber Co. 
*Sherwood Manufacturing Company FLUX, SOLDERING, ACID, PASTE, ROSIN *New York Belting & Packing Co 
*D. T. Willian Valve Co AND STEARINE SE J 
CUPS, PRIMING Johnson Mfg. Co. HOSE, RUBBER 

' oe Chicago Solder Co *Diamond Rubber Co., Ine 

*T) Lunkenheimer Co ; seageee : *The B. F. Goodrich Rubber Co. 
se F SELS ‘AST N aN r York Poltinge & ack ‘ 

CUTTERS, BOLT, RIVET AND WIRE itis thc oe oe New York Belting & Packing Co. 
*H. K. Porter ‘The Hill Clutch Co - os carmen niggas 

UTTE ET *W. A. Jones Foundry & Machine C« “Diamond Rubber Co., Ine. 
*M ct FTERS, GASKET AND WASHER *The Medart Company ; ‘ *The B. F. Goodrich Rubber Co. 
Skinner Co *T. B. Woods Sons Co *New York Belting & Packing Co. 
CUTTERS, PIPE : , . 
The Curtis & Curtis Co FORGES, BLACKSMITH HYDRAULIC LEATHER 
*Toledo Pipe Threading Machine Co Champion ——_ gg a *Chi¢ ago Rawhide Mfg. Co. 
CUTTERS, STORAGE BATTERY en. . “go st sah *Chas. A. Schieren Co. 
er Aakers ampion Blower & Forge Co ao . 
on ake pt a sLovejoy Pool Works INJECTORS 
cS TU n > 1 * hind ioe - CC 
NG y ( ee HER, PAPER AND FRAMES, WALL * Americ an Injector ( o. 

os . Bond Foundry & Machine Co The Lunkenheimer Co. : 

*The Hoggson & Pettis Mfg. Co *Dodge Sales & Engineering Co *Sherwood Manufacturing Company. 
CYLINDERS, WATER, AIR’ OR GAS *W. A. Jones Foundry & Machine Co *The Wm. Powell Co 
National Tube Co, *The Medart Company JACKS, LIFTING 
CYLINDERS, WATER, BRASS AND BRASS *Valley Iron Works *Lovejoy Tool Works. 
LINED *T. B. Woods’ Sons Co LACE LEATHER 
| E. Myers & Bro. Co FRICTION CLUTCHES California Tanning Company. 
‘DIES, BOLT THREADING (See “Clutches, Friction’’) *Chicago Belting Co. _ 
*The National Acme Company FURNACES, SOLDERING pa ae che he Nea LN 
DIES, BRASS AND STEEL, LETTERING AND — Johnson Mfg. Co ‘New York renege Belting Co. 
PRINTING GAGES, WATER “1. B. Willams & Sons 
*The Hoggson & Pettis Mfg. Co *American Injector Co. gc0s crag Wage ~ 
. "Pr 7 2 Crane Co LACING, BELT, METALLIC 
DIES, PIPE THREADING Detroit Brass & Malleable Works *Flexible Steel Lacing Co. 
The Oster Mfg. Co *Detroit Lubricator Co LAMP GUARDS 
*Toledo Pipe Threading Machine (Co ae he Lunkenheimer Co. *Flexible Steel Lacing Co. 
0G om , McRae & Roberts Co. = 
DOGS, LATHE ‘The Ohio Brass Co. LEATHER BELTING 
eA strong Bros. Tool Co *The Penn Engineering Co (See “Belting, Leather.”’) 
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CRANE CO. 























No. 7 Brass No. 461 Iron 
saiaaatalicaatia We are Manufacturers of about ' Gate Valve 


20,000 articles, including 


Valves, Pipe Fittings 
and Steam Specialties 


Brass Cock Malleable Tron 
Elbow 





made of brass, iron, ferrosteel, 
cast steel and forged steel, in all 
sizes, for all pressures, and all 
purposes, and are distributors 
through the trade, of pipe, heat- 
ing and plumbing materials. 





No. 437 Brass heii 
( 
Gate Valve No. 09 Oj) 


Separator 





Malleable Iron Reducing 
Return Bend Flanged Tee 





No. 962 No. 20 Horizontal! Union Non-Return 
Pressure Regulator Brass Check Valve Steam Trap 
SALES OFFICES, WAREHOUSES AND SHOWROOMS: WORKS: CHICAGO AND BRIDGEPORT 
BOSTON ATLANTIC CITY MEMPHIS INDIANAPOLIS ST. PAUL SEATTLE 
SPRINGFIELD NEWARK LITTLE ROCK ™ . DETROIT MINNEAPOLIS TACOMA 
HARTFORD CAMDEN mUSKOGEE RAE Be kde ee CHICAGO winaha PORTLAND 
BRIDGEPORT BALTIMORE =a ROCKFORD pusiiae POCATELLO 
ROCHESTER WASHINGTON * OSHKOSH SALT LAKE CITY 
NEW YORK SYRACUSE OKLAHOMA CITY GRAND RAPIDS =- FARGO OGDEN 
HARLEM BUFFALO WICHITA 836 S. MICHIGAN AVE. DAVENPORT WATERTOWN RENO 
ALBANY SAVANNAH ST. Louls DES MOINES ABERDEEN SACRAMENTO 
BROOKLYN ATLANTA KANSAS CITY CHICAGO OMAHA GREAT FALLS OAKLAND 
PHILADELPHIA KNOXVILLE TERRE HAUTE SIOUX CITY BILLINGS SAN FRANCISCO 
READING BIRMINGHAM CINCINNATI MANKATO SPOKANE LOS ANGELES 
CRANE _ MONTREAL, TORONTO. VANCOUVER, WINNIPEG, CRANE-BENNETT, Lop. 
LIMITED CALGARY. REGINA HALIFAX OTTAWA LONDON. ENG 
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FLL QUPPLUES 
LATHES, SPEED MACHINES, MARKING NAME PLATES 
Bt *The Hoggson & Pettis Mfg. Co ‘The Hoggson & Pettis Mfg. Co. 
LEAD BURNING EQUIPMENT MACHINES, PIPES CUTTING AND asia ee . 
. NOZZLES, HOSE 
> nt Co THREADING ah — HOs! 
\ ts ‘ T Curtis & Curt ( = ingen tros. oO. 
LEATHER SPECIALTIES zs do Five ti eee te NUTS AND SCREWS 
I al ( axe . pr T National Acme Co, 
: 0 é IACHINES, PUN( _ AND SHEARING NUTS, THUMB 
i \ *Itoyerstford Foundry & Mac ne to > ' = 
LEATHERS. HAND _, MACHINES, SHEET METAL WORKING N Preducts (Corp 
Tanning Compat Peck, Ore &. Wilcox Ce OLL WELL ACCESSORIES 
Belting MACHINERY, WOODWORKING ‘T Wm. Powell Co 
ht M ( *The Crescent Machine ) > . . yew 
; =e we it i" Toda C OLLERS, WELDED STEEL 
LEGS, BENCH en ere ee Ea Manufacturing C 
: 4. Jones Foundry & Ma MALLETS AND HAMMERS, RAWHIDE — Eagar 
. lard P ed Steel Co *Chicago Rawhide M Co OILING DEVICES 
LETTERS AND FIGURES, STEEI MATS AND MATTING, RUBBER aan in Injector Co 
’ : (rane Co 
*The Hio ( & Pett ( *'T 3 Goodric} tubber Co 
2 ™ Ne Sick aoe Pag eee’ r (‘oO *Sherwood Manufacturing Company 
LUBRICANTS, BALL & ROLLER BEARING ; ans *The D. T. Williams Valve Co 
‘ é 2 m © Macl MERCHANDISE CONVEYORS *The Wh Powell Co 
LUBRICATORS a ae Fn PACKING, AMMONIA 
an et METAL, BEARING Soaks iP aINE ioe Cites te 
e1> Lu : xnige Sales & Engineering Co Goods« Packing Co 
° Lunker + Medart Com *Montgomery Bros., In 
*) & Ro I s Puiley Co “New York Belting & Packing Co 
P rit MILE LEATHERS, ALL KINDS : 
, \ P ; nee pei _— PACKING, ASBESTOS 
. 0 M in wit. co Montgomery Bros., Inc. 
. i . y 4 *The Chicago Rawhide Mtg. Co Q 
a has A aehiaven Gn PACKING, HYDRAULIC 
MACHINE TOOLS A. schier : oa Tagan) te 
& Todd ¢ MILL SUPPLIES SEKnin Wea Ge dine 
MACHINERY CLUTCHES s Fitler & Todd Co General Asbestos & Rubber Co 
y Fohnson f MILE SUPPLY CATALOGS The B. F. Goodrich Rubber Co. 
gE : ica hveciay stawefetn: Goodsell Packing Co 
Mt te = *Mon omery Bros Inc 
M yonnelley & Sons Co : , 
‘ * . Haller “% ? swford Co *Ne Yor Belting & Packing C¢ 
ease MOTORS, AUTOMOBILE PACKING, LEATHER 
MACHINERY, COAL HANDLING ™ Paliew Ci 1) Tee riage ley 
° $ & I gineering Co MOVERS. CAR Cc) ee oS eae Co 
MACHINERY CONVEYING AND ELEVATING «4 5s Sic) Ces scheren WO 
; & Sor MULE STANDS PACKING, PISTON 
‘ , tn Bo Fou I & Machine Co [i ond Rubber Co Thi 
. our & M ' > © Engineering ¢ General As er Co 
, \ \ ! y & M r I E.G ‘ 
MACHINES, GRINDING AND POLISHING | M ( I Goods I 
* our « M hir Co " V< } S ( Mont ! t 











Standard U.S. S. & S. A. E. Cap Screws 


U. S. S. Set Screws 


S. A. E. Plain and Castellated Nuts 


U.S. S. Semi-finished Nuts 


Special screw machine product up to 4” 


diam. 


to customers specifications. 


Itlardened and ground product to specifi- 
cations. 


THE NATIONAL ACME CO 
CLEVELAND OHIO 


NEW YORK - 


BOSTON - CHICAGO - DETROIT - 
PLANTS= Cleveland Qhio 


Windsor Vermont 


BUFFALO 


Montreal Pe 





~~ 
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MULL QUPPLUES 








CONFIDENCE 


wy... a man is really in need of 
a certain article, it is not a hard 
matter for you to sell him most any 
product that is designed to fulfill his 
needs. And perhaps on leaving your 
place of business, he may feel that he 
has been courteously served, and has 
been supplied with just the thing he 
wanted. 


This first impression of good will that 
your customer may have for you is 
valuable, but the real test of his feel- 
ing toward you is found in the per- 
formance or satisfaction of the article 
that you have sold him. If it does all 
that you claim for it, and, in service, 
fully satisfies his requirements, he has 
more than good will for you—he has 
confidence in you and the things you 
sell. Confidence among your cus- 
tomers is the real basis of their per- 
manent patronage. | 


Valve users, the country over, have 
confidence in Jenkins Valves. For 
over 57 years Jenkins Bros. have ever 
maintained the high standard of their 
product, and so have kept an absolute 
faith with this trust. 


You, as a Jenkins Dealer, can have 
complete confidence in the perform- 
ance of Jenkins Valves in any service 
for which they are recommended. 
Jenkins Valves will secure for you an 
ever increasing number of satisfied 





and permanent patrons. 


JENKINS BROS. 


New York - "+" ** Chicago Boston 


Montreal oa Phifadelphia London 











































JOHN C. BUCK 
Harrison. Neb 


PPLY the heat—and from the in- 

side of the hollow Kester Acid 
Core Wire Solder, the acid will run on 
to the article you are soldering. After 
it—always after it—will come the 
solder, it’s perfect flux formed. Re- 
member, it’s simply high grade flux 
and high grade solder—the same as 
you are using now, but far, far easier 
to apply. Fill out the coupon below 
and get a free sample to try for your- 
self. 

















oe eae ey —y om “wre — 


cid (Bre Wik SOLDER. 


CHICAGO SOLDER. COMPANY 
421§ Wrightwood Ave., Chicago, III. 
Please send me the sample spool of Kester 
Acid Core Solder described in your advertise- 
ment, no charges; postage prepaid. 











Name 
Address 
MS-4-22 
Be 4 
a 
Seed SINCE 1864 
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PACKING, KING 


*Diamond Rubber Co., Ine. 
*General Asbestos & Rubber Co 
Goodsell Pucking Co 


*Montgomery Bros., Inc. 

*New York Belting & Packing Co. 
PACKING, RUBBER 

*Diamond Rubber Co., Inc 

*General Asbestos & Rubber Co 

*The B. F. Goodrich Rubber Co 

*Montgomery Kros., Inc 

*New York Belting & Packing Co. 
PACKING, SHEKET 


*Diamond Rubber Co Inc 
*The B. F. Goodrich Rubber Co 
*General Asbestos & Rubber Co 


*“Jenkins '96'°"—Jenkins bros 

*Montgomery Bros., Ince. 

*New York Belting & Packing Co. 
PACKING, VALVE STEM 


‘Diamond Rubber Co., Ine 
*General Asbestos & Rubber Co 
*Montgomery Hros., Inc 


*New York Belting & Packing Co. 
PAINT, SILICA-GRAPHITE 
Joseph Dixon Crucible Co 
Superior Flake Graphite Co 
PASTE, SOLDERING 
Chicago Solder Co. 
PEGS OR PINS, RAWHIDE 
*Chicago Rawhide Mfg. Co 
PICKS 
The Warren Tool & Forge Co. 
PIPE CLAMPS 


*M. B. Skinner Co. ‘Emergency’ 
PIPE SADDLES 
*M. B. Skinner Co. “Skinner” 


PIPE THREADING TOOLS 
Crane Co, 
*Toledo Pipe Threading Machine Co 
PIPE, STEEL 
National Tube Co 
Crane Co 
*Youngstown Steel & Tube Co 
PIPE, WROUGHT iRKON 
Crane Co 
Somers, Fitler & Todd Co. 
*Youngstown Steel & Tube Co 
PLATES, BASK 
*Bond Foundry & Machine Co 
*Dodge Sales & Engineering Co 
PLATES, FLOOR AND CEILING 
Crane Co. 
The Penn Engineering Co 


HMLL QUPPLES 


PLIERS 
The Peck, Stow & Wilcox Co. 
PLUGS, BRASS AND FUSIBLE 

*American Injector Co, 
*The Wm. Powell Co. 
*Sherwood Manufacturing Company 
*The D. T. Williams Valve Co. 

POLES, TUBULAR STEEL 
National Tube Company 

POWER TRANSMISSION APPLIANCES 

*The American Pulley Co. 
*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
Edgemont Machine Co., The 
The Carlyle Johnson Machine Co. 
*The Hill Clutch Co. 
*w. A. Jones Foundry & Machine Co. 
*The Medart Company 
*The Moore & White Co. 
Pyott Foundry Co. 
*lioversford Foundry & Machine Co. 
*S K F Industries, Inc 
*Standard Pressed Steel Co. 
*T. B. Wood's Sons Co. 


PRESSES (DRILL) JEWELERS’ SENSITIVE 


Leiman Bros. 
PRESSES, DRILL AND FOOT 
*Royersford Foundry & Machine Co. 
PRESSES, PAPER BALING 
Somers, Fitler & Todd Co, 
PRINTERS AND BINDERS 
Cuneo-Henneberry Service Co. 
*k. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 
PROTECTORS, ELECTRIC LAMP 
*Flexible Steel Lacing Co. 
PRUNING SHEARS 
“Pexto’’—Peck, Stow & Wilcox Co. 
PULLEY BUSHINGS 
Arguto Oilless Bearing Co. 
PULLEY COVERING 
*Chicago Rawhide Mfg. Co. 
PULLEYS, CAST IRON 
Birkle Machine Works. 
*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
*W. A. Jones Foundry & Machine Co. 
*The Medart Company 
Pyott Foundry Co. 


*Royersford Foundry & Machine Co. 
*T. B. Wood's Sons Co. 





PULLEYs, CONE 
*w. A. Jones Foundry & Machine 
*Saginaw Mfg. Co. 
*T. B. Wood's Sons Co. 


Ca 


PULLEYS, CONVEYOR 


*The Medart Company 
*T,. B. Wood's Sons Co. 
PULLEYS, FLANGE 


*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 


*w. A. Jones Foundry & Machine Co. 


*The Medart Company 


*The Ohio Valley Pulley Works, Inc. 


*Reeves Pulley Co. 
*Saginaw Mfg. Co. 
*T. B. Wood’s Sons Co. 


PULLEYS, FRICTION CLUTCH 


*Bond Foundry & Machine Co. 
*Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 


The Carlyle Johnson Machine Co. 
*w. A. Jones Foundry & Machine Co. 


*The Medart Company 
*The Moore & White Co. 
Pyott Foundry Co. 
*Reeves Pulley Co. 

*T. B. Wood's Sons Co. 


PULLEYS, GROOVED 
Birkle Machine Works. 
*Dodge Sales & Engineering Co. 


*w. A. Jones Foundry & Machine Co. 


*Reeves Pulley Co. 


*The Ohio Valley Pulley Works, Inc. 


*Saginaw Mfg. Co. 
*The Medart Company 
*T. B. Wood’s Sons Co. 


PULLEYS, HEADED 
*Dodge Sales & Engineering Co. 
*The Medart Company 
*Reeves Pulley Co. 


PULLEYS, IRON CENTER 


*Dodge Sales & Engineering Co. 
*The Medart Company 

*The Ohio Valley Pulley Works, 
*Reeves Pulley Co. 

*Saginaw Mfg. Co. 

*T. B. Wood’s Sons Co. 


Inc. 
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THE SKINNER DRILL CHUCK 


Trade 
Mark 


“‘New Model’’ 


Meets the Most Exacting Buyers’ Demands 





The most accurate, adjustable drill chuck 

















made. The jaws are made of carefully 
hardened steel ground true. The slots in 
which these jaws slide are accurately milled. 
The jaws are fitted to these slots and con- 
tinuous, accurate service insured. 

The chucks are operated by revolving the 
sleeve by hand, thus opening or closing the 
jaws. The final grip is secured by applying 
the spanner wrench provided for that 
purpose. 

As in all Skinner Chucks, there is em- 
bodied in this drill chuck the result of years 
of intensive study of chuck requirements. 
Properly designed, these “New Model” Drill 
Chucks are made of material of the highest 
grade by skilled, trained mechanics. 

Long years of service and continuous satis- 
faction have established their superiority. 
Illustrated Descriptive Literature Upon Request 





New York Office: San 
94 Reade Street I 








NEW BRITAIN, CONN., U. S. A. 
Established 1887 


Chicago Office : 
552 W. Washington Blvd. 


Francisco Office : 
Rialto Building 


THE SKINNER CHUCK COMPANY 


London Office : 


139 Queen Victoria St., E. C. 4 
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PULL Surruns 











TB PREKINGS 


Cy 
> x of Every Description 
Croan © 


Our Branded Products Distributed Through 


' Agents 
Jobbers and Dealers Supplied Under Private 
Brands 
MONTGOMERY BROS., INC. 
MANUFACTURERS 


45 S. Second St. Philadelphia, U. S. A. 








STANDARD IRON 
MOTOR PULLEYS 
FROM 1, TO 12 
INCH DIAMETER 


Shipped Within 24 
Hours After Receipt 
of Order 


Phone Main 754 
and 755 


126-128 South 
Clinton Street 


BIRKLE MACHINE WORKS—Chicago 














Homestead 


are rendering efficient service 


on a troublesome line, be sure to 
TER-TURN VALVES 


in all sizes up to 6” and in 
square inch 





Satisfied Customers mean Profitable Business 


throughout this country on water, 
machines, and in other places where the service is severe 


The next time your customers are in need of a dependable valve 


Made in the Straight-Way, Three 
terns, of Brass, Semi-Steel, Mone 
all pressures to 5,000 Ibs. to the 


HOMESTEAD VALVE MFG. CO. 


i .Valves 


in countless Mills and Factories 
air and steam lines; on operating 


recommend HOMESTEAD QUAR- - 
. 
| 


*-Way, Four-Way and Angle pat }. 
HOMESTEAD 


‘| Metal and special compositions, 





Homestead, Pa. 











The EDGEMONT 


Friction Clutch 






Shaft 
Type 


We are specialists in friction clutches and make 
a large line—a clutch to meet any condition. Our 
engineering department gives quick service on 
special requirements. A profitable and easy sell- 
ing line for dealers in mill supplies and ma- 
chinery. 


THE EDGEMONT MACHINE CO. 
Dayton, Ohio 














ARGUTO for ——,. Difficult 
to Lubricate or Subject to Neglect 


ARGUTO will give unlimited service and will never 
necd a single drop of oil. Many ARGUTO Bearings 
are still running at highest efficiency after twenty or 
more years of continuous operation without a sign of 
Wear. 

One manufacturer writes: 

“We have been using considerable quantities of your 
ARGUTO Olilless Bearings both to our own and our 
customers’ satisfaction.” This manufacturer has been 
using ARGUTO Bearings since 1909 without having a 
single service failure. 


Find out about ARGUTO, its cconomies to you and its 
service records. 


ARGUTO OILLESS BEARING CO. 


Pioneer Manufacturers of Oilless Bearings 
151 Berkley St. — Wayne Junction 


’ J [los ILLESS 
Se 


| 4 <q 
Yy q M, | 
EARINGS 
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Manufacturers OCEAN BRAND MANILA With Green Thread ane 














MANILA ROPE 


Write us today asking about our special proposition on Rope 
for supply houses. 








E. T. RUGG & CO. Dept. m.s. NEWARK, OHIO 
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Manufacturers OCEAN BRAND MANILA With Green Thread 
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PULLEYS, LOOSE PUMPS, 
*( » Pu y & Sha ne Co n Bro 
#1 Sale E ne 
T) H Clut ; : PUMPs, HAND 
\\ \ Jone Four & M ' E. Myer & Bri 
y's Medar Compar 
kt Pulley Co *American Injector (¢ 
r ’ » Vv Pr y W It She ) Manuf 
ag eggs ead cage PUMPS, 
es pra . E. Myers & B 
PULLEYS, MOTOR 
I Ma I Vor Detro Lu 
*\\ A. Jone Foundry & Ma Leiman Bros 
we Ohio \ ey Pulley Wor *The Lunkenheime 
"Ss Mfg. Co The Pickering Gov 
*T. B. Woo *Sherwood Manufa 
PULLEYS, SASH 
M ke " 
— E. M rs ¢ 
“PULLEYS, STEEI _ 
*American Pulley ympan bas ord Foundry 
S & Ens ‘ ("eo 
PULLEYS, STEEL RIM alow Son 
“7 ROUGEE ; PUNCHES, 
PULLEYS, STEP AND TAPER CONE Peck, Stow & Wil 
. ds Sales & Engineeril Co RALLS, 
*\ \ Jor Foundry & M Bir e Machine W 
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‘TB Sor \ 
PULLEYS, WOOD sPLIitl ae 
*' ledart r Peerls vores 
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AND VACUUM 


AND POWER 


Pt MPS 


sues ’ 


PUMPs, T 
PUNCHES AND DIES 
& Machine ¢ 
PUNCHES, SCREW 

‘ Works 


MOTOR 


RE SE ATE BS, y ALVE 








ROPE DRIVES 
Lrodge Sales & Engineering Co 
H. W. Caldwell & Son Co 
*The Hill ¢ ‘lutch Co 
“The Medart Company 
T. B. Wood's Sons Co 

ROPE, MANILA AND SISAI 

E. T. Rugg & Company 


ROPE WIRE 






W imsport Wire Rope Co 

RUBB GOODs, MECHANICAL 
Ivismiona r Co Inc 
*General 


& Rubber Co 


*The B. F. Goodrich Rubber Cc 
‘Jenkins Bros 
*Ne York Belting & Packing Co. 


SAFETY DEVICES 
*The Creseent Machine Co 
*Dodge Sales & Engineering Co 


SAND BLAST OUTFITS 


Leiman Bros 
SAWs, BAND 
‘The Crescent Machine Co. 
METAI ; SAWS, CIRCULAR 
! & 


Ss AWS, SWING, CUT-OFF 





“T! Crescent Machine Co 
SCREW DRIVERS 
The Peck, Stow & Wilcox Co. 
SC RE ” EXTRACTORS 
*Cleveland Twist rill Co “Ezy-Out.” 
SCRE Ww . AC HINES . = TOMATIC 
ai 'y Acme Compa 
Che 1 EW M. ACHINE PRODUC TS 
Qu et Phe mal Acme Company 
St Pressed Steel Co. 


SCREWs, CAP AND SET 


ind Set Screw Co. 











‘‘Dependable’’ 
Brass Goods 


and 
Malleable 
Fittings 


‘if Not only through constant ad- 
vertising in trade papers but by 
29 years of actual experience 
with them. They are recognized 


by this trade mark. 


Sold Through Jobbers 


DETROIT BRASS & MALLEABLE WORKS 


Formerly Detroit Valve & Fittings and Detroit Brass Works 


Holden and Greenwood Ave., Detroit, Mich. 
N. Y. Office (Metropolitan District Only) 66 Cliff St. 
H. ROMEYN SMITH, Eastern Sales Manager 
(Texas and Oklahoma) 








Southern Representative 
(,. M. Crookshank, 915 Great Southern Life Bldg. 
Dallas, Texas 


























Wedge-shaped 

Nickel Bronze 
| Seat inserted 

under hydrau 
| lic pressure 


Compressed 
End 


| Face Joint and 
j Back Joint on 
| same plane. 
| No Recess at 


Compressed Face Joint. 
End 


Webco Unions 


ae weak point in most unions—the seat— 
is the strong point in a WEBCO. Here, 
at last, is a pipe union that will make up tight 
and stay tight. Let us tell you why you 
should “connect with WEBCO.” 


Plain or galvanized, ',” to 4”. Plain light or heavy 
flanged, 1” to 10”. Ask for WEBCO Folder. 


The Warren Tool & Forge Co. 
142 Griswold St. Warren, Ohio 
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NULL QUPPILUES 


922-ENGINEERING DIRECTORY-1922 


The Twenty-ninth Annual Edition—Two Sections 











Recognized by the Trade as Standard 





Our jobber and dealer lists are the most complete and accurate records obtainable. 

Manufacturers of mill, steam and mine supplies, machinery and tools, plumbing 
and heating supplies, hardware and auto supplies, who cover the trade either by mail 
or with salesmen, cannot afford to be without these lists. 

All lists have been thoroughly compiled, and made as nearly complete and perfect 
as possible. We guarantee all lists to the extent ot refunding postage on all letters (cor- 
rectly addressed) returned by the United States Post Office as undeliverable. 


You could not buy a single one of these lists separately at the price of the Direc- 


tory. l] il| Ve Sl it, post pata, Lid) CaALatCT\ Upon reer pt OT order. 
The Sellers’ Guide Section for 1922 will con The Buyers’ Reference Section contains com 
ain the following lists en and plete classified lists of manufacturers of Mill 
: = 
curate, < in daily use by thousands of man P 7 Be 
accurate, ind in daily use of iat ; : Steam, Mine, Plumbing, Heating and kindred 
ufacturers It is convenient in size, 4x63, H Hard Tool 1 
, } 6 4 ines Of Supplies, Meavy ardware, 1oois an 
inches, strongly bound, and contains the follow eee Ne ga , : ; 
ne lists: ; Machinery. 
ing t : 
Jobbers and Dealers in Mill, Steam, Mine, Heating, Con- } : . 
tractors’ and Kindred Lines of Supplies, Tools and lhe products of 9,000 manufacturers, carrying 
Machinery in the United States, classified by States over 50,000 trade of brand names, are classitied 
and Cities, naming kinds of goods handled, giving $ j ; : 
names of officers, buyers, etc In this section unde1 +,QOO headings 
bbers of Plumbing and Heating Supplies in the United 
States, Classified by States and Cities, giving names [This section is handsomely bound in cloth 
of officers, buyers, territory covered and other de- = 2 . “ae : 
* a , Size V4 QO3 ~hes i SAnas O11 vers 
inthe ec ticieiaien Size 734 x 1034 inche Thousands of buye 
Jobbers and Dealers in Mill, Steam, Plumbing and Heat- have stated that it is practically indispensable 
ing Supplies and Machinery in Canada, classified by to them 
Provinces and Cities, specifying kinds of goods han- 
dled 

Manufacturers’ Agents representing Manufacturers of There will also be found a complete Alphabetical list of 
Mill, Steam, Mine, Plumbing and Heating Supplies Manufacturers of Mill, Steam, Mine, Plumbing, 
etc.. in the United States. Heating, Lighting and Allied Lines of Supplies 


Tools and Machinery in the United States giving 
Street addresses and branch offices, and specifying 
kinds of goods produced 


Wholesale Dealers in Hardware in the United States 
and Canada 
Dealers in Plumbing Sundries and Specialties 


Dealers in Automobile Supplies and Accessories (whole- 


sate? Both Sections of the Directory and Mill Sup- 

Dealers in Electrical Supplies (wholesale). plies for one year, $4.00, so why pay more? 

Trade Associations The only Directory specializing in the lines 
This section alone is $3.00. named. 





The Crawford Publishing Co. 


537 South Dearborn Street CHICAGO 
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SCREWS, SAFETY SET 
*Ferry Cap and Set Screw Co. 
*The Natienal Acme Company. 
*Standard Pressed Steel Co. 
Strong, Carlisle & Hammond Co. 


SCREWs, THUMB 


Victor Products Corp 


SEPAKATOKsS, OLL AND STEAM 

*The D. T. Williams Valve Co. 
SHAFTING 

*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*The Hill Clutch Co. 
The Carlyle Johnson Machine Co. 
W. A. Jones Foundry & Machine Co 
*The Medart Company 
*Royerstord Foundry & Machine Co. 
Somers, Fitler & Todd Co. 
*T. B. Wood’s Sons Co. 


SHAFTING, TUBULAR (MATERIAL FOR) 
National Tube Company 
SHEARS, SQUARING 
Peck, Stow & Wilcox Co 
SHEAVES, MANILA AND WIRE ROPE 
*The Hill Clutch Co. 
*w. A. Jones Foundry & Machine Co 


*The Medart Company 
*T. B. Wood's Sons Co 


SLEEVES AND SOCKETS, DRILI 
*Lovejoy Tool Works. 


SNIPS AND SHEARS 


e 


*‘Pexto The Peck, Stow & Wilcox Ce 
SOCKETS, DRILL 
*Cleveland Twist Drill Co.—‘Cleveland,” “Per 


fect Double Tang.” 
SOLDER, BAR AND WIRE 
Chicago Solder Company. 
SOLDERING COPPERS, FLUX, PASTE AND 
SALTS 
Chicago Solder Company 
SOLDERING FLUID 
*Johnson Mfg. Co 
SPROCKETS 
W. Caldwell & Sons Co 


H 
*W. A. Jones Foundry & Machine ‘‘o 
*The Medart Company 


KRULL QuUPPLIES 


SQUARES, STEEL 
The Peck, Stow & Wilcox Co. 





STEAM SPECIALTIES 
*American Injector Co 
Crane Co. 
*Detroit Lubricator Co. 
Detroit Brass & Malleable Works 
*The Lunkenheimer Co. 
*Sherwood Manufacturing Co. 
*Sterling & Skinner Mfg. Co. 
Strong, Carlyle & Hammond Co. 
*The MeRae & Roberts Co. 
The Pickering Governor Co 
*The Wm. Poweli Co. 
*Walworth Mfg. Co 
*The D. T. Williams Valve Co. 


STEEL STAMPS AND MARKING DIES 
*The Hoggson & Pettis Mfg. Co. 
Pittsburgh Stamp Co., Inc. 
STENCILS, SHIPPING 
*The Hoggson & Pettis Mfg. Co. 
STOCKS AND DIKs 
Crane Co. 


The Oster Mfg. Co. 
*Teledo Pipe Threading Machine Co. 


STRAINERS 
*American Injector Co. 


STRAPS, LEATHER 
*Chieago Belting Co. 
*Chicago Rawhide Mfg. Co. 
STUDS, MILLED 
*Ferry Cap and Set Screw Co, 
Victor Products Corp 
TANKS, SEAMLESS STEEL 
National Tube Company. 


TAPS, COLLAPSING 
*The National Acme Co. 


TILING, RUBBER, INTERLOCKING 
*New York Belting & Packing Co. 
TIRES, AUTOMOBILE 
*Diamond Rubber Co., Inc 
*The B. F. Goodrich Rubber Co, 





TOOLS, BORING 
*Armstrong Bros, Tool Co. 


TOOLS, CARPENTERS’ 
The Peck, Stow & Wilcox Co. 
TOOLS, ELECTRICAL 
Knight Engineerng & Sales Co. 
*Lovejoy Tool Works 
*U. 8. Electrical Tool Co. 
TOOLS, MACHINISTS’ 
*American Swiss File & Tool Co. 
*armstrong Bros. Tool Co. 
Morgan Vise Co ; 
The Warren Tool & Forge Co. 
TOOLS, PLUMBERS’ AND STEAMFITTERS’ 


Crane Co. 

The Curtis & Curtis Co 

The Oster Mfg. Co. 

The Peck, Stow & Wilcox Co. 
*Toledo Pipe Threading Machine Ce, 
*Walworth Mfg. Co 


TOOLS, VALVE RESEATING 
*M. B. Skinner Co. ‘Skinner’ 
TORCHES 
Eagle Manufacturing Co. 
TORCHES, WELDING 
The Bastian-Blessing Co 
Oxweld Acetylene Co. 
Torehweld Equipment Co. 
TRADE CATALOG PUBLISHERS 
Cuneo-Henneberry Service Co. 
*k. R. Donnelley & Sons Co. 
*Wynkoop Hallenbeck Crawford Co. 
TRAILERS, FACTORY TRUCK 
Sharon Pressed Steel Co. 
TRANSMISSION, VARIABLE SPEED 
*The Moore & White Co. 
*Reeves Pulley Co. 
TRAPS, STEAM 


Strong, Carlisle & Hammond Co. 
e Williams Valve Co. 


TROLLEYS, OVERHEAD 
*Lovejoy Tool Works 





Many Worth While 
Features Built Into 
Parker Vises Make 
Them Easy to Sell 


The Swivel Base has the 
strength of a solid back 

jaw. The expansion ring gives 
a gripping power at any point 
on the swivel base 


Your trade will easily see the convenience of this 
feature, which is but one of a number that make 
Parker Vises a source of profit to you and your 


customer. 


Send jor Folder No 


The Charles Parker 
Company 


MERIDEN, CONN. 
U. S. A. 


One of 
the 70" 











A READY SELLER 


l:veryone who uses belts for transmitting 


they power will prove a ready purchaser of 


‘‘Grip Like 


a Grizzly”’ 


Master Vise 


DIXON’S 
SOLID BELT 
DRESSING 


S \ sure cure for slipping belts. It contains no harm- 
/ ful ingredients and does not deteriorate. 
It is recommended and used for all kinds of belting. 
Dixon's Solid Belt Dressing is put up in handy con- 
venient bars and may be applied to belts without the 
necessity of stopping the machinery. 


Rilke ve Write for dealers’ prices and Booklet No. 71-0. 


DXXXN 


a ARK 





JOSEPH DIXON CRUCIBLE CO., 


Jersey City, N. J. 
Established 1827 
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When You Want 
Good Packings, 
Buy Goodsell Brands 





Flexible All-metal Packing 


Goodsell’s 
Goodsell’s 
Goodsell’s 
Goodsell’s 


“98” Stitched 
“Dollar” Packing 
Rubber Back Flax 


Polar Ammonia 


‘THe reputation that our products enjoy is the 
result of over forty years of manufacturing qual- 
ity packings. We have a packing for every purpose. 
Jobbers everywhere now sell Metalpac and Goodsell 
brands because their customers demand the best 


Samples and Literature 
on request. 


Goodsell Packing Co., Inc. 
Maywood, IIl. 


Suburb of Chicago 








A Portable Electric 
Hand Drill at $30.00 


No. 3 
Capacity 
%” in steel 


High Speed—Light—Convenient 


110 or 220 volts 
Speed 1600 R.P.M. 
Nebaco chuck 
Handy switch 

Air cooled 


Weight 4 pounds 
Bronze bearings 
Bronze gears 
Westinghouse 
universal motor 


Net Price $30.00 


Write us for Dealers’ Proposition 


Lovejoy Tool Works 
328 West Ohio St. 
Chicago, IIl. 
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The enduring quality of 


Crescent 
Wood Working 
Machinery 


will eventually command the interested 
attention of all users of wood working 
machinery. Send for catalogue and price 
list so you will be prepared to quote when 
you receive inquiries. 


THE CRESCENT MACHINE CoO. 
96 Columbia St. 
LEETONIA, OHIO 
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Chase Old Man 


Away from 


Friction 


Your Coal Pile | 


INSTALL SELLS ROLLER BEARINGS—and } 
that’s an overnight job for the Sells Roller Bearing 
is split. throughout and fits right into your old 
hangers, post hangers and pillow blocks—no trouble 


Here are a few Sells installations: } 


Newberry Cotton Mills | 
Babcock & Wilcox Mfg. Co. | 
Borden Condensed Milk Co. | 
Dodge Brothers } 


Millers Milling Company 

Aunt Jemima Mills Company 

French, Shriner & Urner 

United Shoe Machinery Co. 

Gillette Safety Razor Co. 4 

American Agricultural Chemical lund there are 
Co. (25 plants) thers 


American Car & ae Co | 


winds 


We would send you our boek “Anti-Friction Power 
Transmission” if we had yvour name and address 
Why not send it-—feday! 


Royersford Foundry & Machine Co. 


43 N. 5th Street Philadelphia, Pa. 


SELLS MollerBearings 


and Power-Transmission Machinery 
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TRUCKS, HAND 





XAULL QUPPILUES 


VALVES, 


Co 








: HIGH PREssURE 
Crane 


*Homestead Valve Mfg. Co. 


















TUBING, RUBBER *Jenkins Bros. 
t B Good Rubber C«¢ *The Ohio Brass Co. 
w York Belting & Packing Co *The Win. Powell Co. 
*The LD. T. Williams Valve Co. 
TUBLNG, STEEI \ vorth M Co 
itional T be Co VALVEs, HYDRAULIC 
o Sheet «& Crane Co. 
NIONS, BRASS AND IRON COMBINED i Valve Mfg. Co. 
Jenkins sros 
ane ( *The W Powell Co 
n¢ Malle Ire ‘Walworth Mfg. Co 
t , » *The D. TT. Williams Valve Co. 
VALVE LEATHERS . 
' E VALVES, POP SAFETY AND RELIKEE 
ar elting Co Crar Co 
ae I ide Mfg. Co. e] roit I icator Co 
r *The Lunkenheimer Co 
VALVES, AIR ‘The W Pawell Co, 
Brass & Malleable Works wo Mte. C 
estead Valve Mfg. Co. 
e Lunkenheimer Co VALVES, PKESSURE REGULATING AND 
' i ngineering Co REDUCING 
ng & Skinner Mfg. Co ‘rane Co 
" *Mason Regulator Co, 
VALVES, BALANCED, FLOAT \\ M ‘ar 
eguiator (< YALVEs, PUMP OR RUBBER 
VALVES, BLOW OF! Crane ws 
nd Rubber Co ne 
cit [ Saag Mfg *jenkins Bro 
Lunke t er r New York Belting & Packing Co 
W Pow ( VALVES, RADIATOR 
rw s Valve re etroit Brass & Malleable Works 
oit Lubricator Co 
nkKiIn I 
VALVES, CHECK Lu 1 r Ce 
F Wr Pox c 
t J s& M t eWw s — I 
yh *The I Valve Co 
Wr ( THROTTLE 
e I I V 1 Vi *Detr Ta 
j ° nkir B Ss 
VALVES, GATE, GLOBE AND ANGLII rik. unt Ce 
AT “7 DD \ i Valve Co 
\ M VISES, RENCH 
I Bre . , 7 
r c 2 \ 
Ohio Brass Co 7 Chas. Parker Co 
Wm. Powell Co t ; 
) VISES. DRIEL PRESS 
. Vv ‘. ? 


VISES, PIPE 
Crane Co. 
*The Chas. 
*Toledo 


Parker Co. 


Pipe Threading Machine Co. 


‘Walworth Mfg. Co 
WASHEKs, LEATHER 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
WASHERS, RUBBER 
‘Diamond Rubber Co., Inc 
*The B. F. Goodrich Rubber Co. 
New York Beiting & Packing Co. 
WASTE, COTTON AND WOOL 
*The J. Milton Hagy Waste Works. 
WATER CLOSETS, FROST PROOF 


Jos. A. Vogel Co. 
WELDING EQUIPMENT 
rhe Bastian-Blessing Co 
Oxweld Acetylene Co 
re ! Equipment Co 
WHEELS, GRINDING 
*New York Belting & Packing Co. 


WHEELBARRKOWS 


i ow Co 


WIPING CLOTHS, MACHINERY 


\ 


*The J. Milton Hagy Waste Works 
WIRE ROPE 
port Wire Rope Co, 
WIRE SOLDER 
I ago Solder Co. 


WRENCH SETS 
ong Tool Co 


WRENCHES, ADJUSTABLE 
Peck, Stow & Wilcox Co. 
Mfg “« 


*Armst! Bros 
The 


WRENCHES, ENGINE 





ts’ 


& MACHINISTS’ 


*armstrong Bros. Tool Co, 
Pexto’—The Peck. Stow & Wilcox Co 
WRENCHES, PIPE 
The Pec Stow & Wilcox Co 
\\ worth Mfg. Co 
WRENCHES, SOCKET 
*Armstrong Bros. Tool Co. 
YARN, LATH 
E. T. Rugg & Company 











Cocheco Raw Hide 


Viade from the finest fresh domestic hides. 
irefully prepared and finished. Positively 
Il not stretch in use or harden and break. 
strong, pliable and lasting. 

More closely and economically trimme 
n any lace produced. 


I. B. WILLIAMS & SONS 


Murray 


the next time you order. 


street 


NEW YORK 





©3390? 


Specify Cocheco 


DOVER, N. H. 


BR 
157 


ANCHES 
Summer Street 
BOSTON 


14-16 N. Franklin street 
CHICAGO 











Ohio, 


U.S.A. 





Lisbon, 
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writing to 


MILL 
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MYERS 
GIANT 


Door Hangers 


and Track 













i ~~ FLEXIBLE. 
r" O ENGINE Q TRUCK 


No. 
15 


You know the kind of weatl 
whe the Myers sree Tandem 
Adjusts able Hanger and y 
Tubular Girder Steel Track W 

u 


Other 
Myers 
Products 


Pumps 
and 
Hay 

Tools 





ADJUSTMENT TO quote 


RAISE AND LOWER 
The F. E. Myers & 
Bro. Co. 


ASHLAND, OHIO 
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AMERICAN SWISS FILES 





SYMBOL On 
Every 
of File 
; and 
QUALITY Package 














The Precision File Made in U.S 
for 
Die Makers, Tool Makers, Machinists, Jewelers. Ete. 
American Swiss File & Tool Co.. 


Sales Office Factory 
26 John Street, N. Y Elizabeth. N. J. 




















ONE-HAND*Y pei 
a gt GC 





Capacity 


Vy in. = re cul ‘ 
+ a 
Westinghouse ‘ 
Motor gw) wee \ 


a wwe: ia 


Does Work Everywhere 


This 3 pound electric drill with a die-cast 
aluminum housing, bores holes in wood 
or metal quickly, accurately and quietly. 

Runs on direct or alternating current at 
960 R. P. M. Takes bits up to and includ- 
14 inch. 

Just the tool for light work and it sells at 
a reasonable and popular price. 


Write us direct 


Knight Engineering & Sales Co. 


210 W. Seventh St., Los Angeles 


30 W. Walton Place, Chicago 


| SUPERIOR FLAKE GRAPHITE CO. 


" 70 West Monroe St., Chicago, Li. 






(FLAKE) (AMORPHOUS) 


GRAPHITE Em 


Lubricating Graphite Pipe Joint Compound 1 GRAPHITE 


Boiler Graphite Graphite Grease Graphite Paint . cya 








McCAULEY BELTING COMPANY 


LEATHER BELTING 


412-420 ORLEANS STREET, CHICAGO, ILL. 
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SASH PULLEYS — 


Will Better Your Product! 








wil, “Stover puller, 7 STOVER MFG. & 
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A New York Distributor of Mill and 
Steam supplies says that the Diamond 
Line of Belts, Packing and Hose is the 
best money-maker he carries. 
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But look at this statement he makes to 
substantiate his claim — ~ 


“The gross profits on Diamond Belt- 
ing sales last year were 22 per cent 
—higher than our gross profits on 
any other kind of belting. On other 
Diamond Mechanical Rubber Goods 
our gross profits averaged 34 per cent. 
“In number of feet we sold twice as 


much Diamond Belting as we sold of 
other types of belting.” 
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a Hfec\ oe || The co-operative effort of the Diamond 
= | COURSEIT'S SS 5 : . l h sos 

asa A— | suCTION HOSE | organization plus the advertising and 
1 sales-making material furnished to dis- 

tributors can’t help but make the 

Diamond Line a money-maker. Write 


for our sales plan. 
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The Diamond Rubber Company, Inc. 
Akron, Ohio 


Diamond 


BELTING-PACKING-HOSE 
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When writing to Advertisers please mention MILL SUPPLIEs. 
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No. 21—Sales Department 


Mac-it’s 
extra value is in 
Mac-it Steel— 
first specially al- 
loyed, then spe- 
cially treated and 
tempered for 
toughness. 


AY ae OF: 72) 
and 
Safety 
Set Screws 


KNOW PITTSBURGH'S HOUSE OF SERVICE 


After All— 
WE SELL BUT ONE THING 


EOPLE do not buy nails or bolts, pipe, shovels or machin- 
ery for the materials of which they are composed, or for 
the manner in which they are made and finished. They 
buy them for the service they will render and that alone. 
Therefore the one thing we really sell is service—and with this idea 
in mind we make sure the things we sell will render the highest pos- 
sible degree of Service. 
Our Phone number is Court 4860—Lines 101, 102, 110 
or 204 will connect you with the Sales Department. 


Somers, Fitler & Todd Co., 


327 Water’ St - —— Pittsburgh, Pa. 
MACHINERY and SUPPLIES 


Shrewd 
salesmen spend their 
time on repeat-sellers 


To get repeat business on set-screws, in- 
vest a little extra time and effort explain- 
ing why it is short-sighted “economy” 
to buy set-screws on a price-basis. Then 
sell an order of Mac-its and you'll leave 
behind you a satisfied customer instead 
of an easy target for the next price- 
shaver. 


The Strong, Carlisle & Hammond Co. 
CLEVELAND, OHIO 


Branches: 
Boston New York Chicago 
Detroit Philadelphia 


Square-head, 
Headless, 
Hollow, 
Tool - post 





